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The White River in Washington, a glacial stream from the slopes of that grand old volcano Mount 
Rainier, flows down through a beautiful fertile valley surrounded by the heavily wooded slopes of the 
Cascade Mountains. Here stands one of the finest forests of large virgin-growth Douglas fir, Western red 
cedar, West Coast hemlock and Sitka spruce to be found in the greatest lumber producing State in the 
Union. In the midst of this valley is the thriving little city of Enumclaw. From the standpoint of 
appearance it immediately impresses the visitor as outstanding among communities of its size (popula- 
tion 2,000). The beauty of its natural setting, with green foothills in the foreground and snow-capped 
peaks rising above and beyond, is enhanced by handsome homes, well-kept 
lawns and gardens, and attractive business district. Here in a beautiful, all- 
wood Colonial home, surrounded by an acre or more of garden shrub- 
bery and trees, resides a man well known in lumber circles of many States, 
who for more than forty years has lived and worked in this charming com- 
munity. To his progressive spirit and efforts no small (Turn to page 67) 
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OF STEEL 
BUILDING 


PRODUCTS 


® Berger... famous for 
over 50 years in the 
sheet metal industry, now announces its re- 
entry into the steel building products field! 


To meet production requirements for this 
extensive new line of Berloy products, 
Berger has acquired a great, modern 
plant, completely equipped with the most 
efficient steel fabrication equipment. 


The famous Berger and Berloy names on 
these reliable products assure you of the 
utmost in quality, materials, and crafts- 
manship. Write for full details regarding 
the entire new Berloy Blue Label line now! 


THE BERGER MANUFACTURING COMPANY SE 


fo aiicg CANTON, OHIO nin ll a 
Subsidiary of Republic Steel Corporation 
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Courtesy Is an Important 
Item of Dealer’s Stock 


STRIKING slogan is that of the 
A Bailey Lumber Co., which has its 

headquarters in Bluefield, W. Va. 
It reads “Courtesy and Building Ma- 
terial.”” The editor looked twice at the 
letterhead of the company, on which it 
appears, to make sure that he had not 
read it wrong; it seemed so apparent that 
it ought to run: “Building Material and 
Courtesy,” placing the more important 
thing first. Then it dawned upon him 
that C. I. Cheyney, president of the com- 
pany—or whoever, years ago, originated 
this slogan—knew exactly what he wanted 
to express when he coined it; moreover, 
that he had put the most important, even 
if the most intangible, item of his stock- 
in-trade in the premier position. By this 
arrangement of the four words forming 
the slogan, notice is given to all who trade 
with the company that they may expect 
not only a square deal in every respect, 
but also politeness on the part of every 
employee, every reasonable form of co- 
operation and consideration, and some- 
times even extra accommodation in sup- 
plying their wants that may entail a little 
labor or trouble. 

In short, the slogan implies a degree 
of moral responsibility that not every 
merchant would care to assume. In fact, 
many take the attitude: “I give them what 
they ask for, they pay me the price (or 
do they, always?) and that ends it.” 
That’s all right, as far as it goes; but 
most successful businesses have been built 
on the idea of giving the customer a little 
more than is required; not, of course, in 
the form of price concessions—but in the 
form of service, accommodation and cour- 
tesy—the sort of treatment that makes 
the customer go away thinking: “TI like to 
do business with those folks.” 

We happen to know that this company 
never loses sight of the implications of 
its slogan, and therefore it owes no 
apologies to anyone for flying it at its 
masthead with “Courtesy” preceding 
“Building Material,” even though its 
stock of the latter is large, varied and of 
the highest quality in every line -handled. 
Why do we feel so sure of this? Well, 
for one reason, because something like 
eleven years ago a member of our edi- 
torial staff, after visiting the Bailey yard, 
wrote a little story about it, mentioning 
the slogan (which was in use even then), 
and adding this comment: 


“As one steps into the office, and is 
greeted with a smile and hearty hand- 
clasp; as he walks through the well-kept 
yard, shop and storage buildings, it is not 
hard to see that every member of the 
Bailey organization is trying to make 
friends and to create a good impression, 
realizing that if this is accomplished, 
business inevitably will come.” 

Thus, the words quoted are not merely 
a phrase, but express the definite policy 
and ideal of a successful business. 
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What Do You Think About It? | 


Now that income tax blanks have been filed and the blood pressure is getting 
down to normal, let us consider some other important matters that ‘pertain par- 
ticularly to our own immediate welfare. 





* * * * 


As I came down to the office this morning, I met a man who is engaged in 
the leather business and I said to him, “Leather is getting higher, isn’t it?” “Yes.” 
“That means that I will have to pay more for my shoes.” “Yes you will—but,”’ 
he said, “lumber is getting higher, isn’t it; so is labor, and if I want to build a 
house it will cost me more, won’t it?” And I said “Yes.” 

ss © p 


As I got to thinking about that after we parted it struck me that we are much 
more concerned about how the increased price of the things we have to buy affects 
us than we are about how the increased price we want for our product will affect 
somebody else. We ought to give a little thought to that, don’t you think? 

* * * x 


S peeking of the things that are likely to happen—most of us are aware of the 
fact that there is an NRA bill ready for introduction in Congress just as soon as 
the Supreme Court matter has been disposed of. Are you in favor of an NRA 
bill, or are you “agin” it? Have you talked or written to your Congressman and 
Senator about it, or are you going to wait until the House of Representatives 
passes it and then write down to your Senator and ask him to defeat it? If you 
do write to them—and I hope you will right away expressing your views either 
for or against it—will you send us a copy of your letter? Thanks. 

* * * x 
Veee seems to be some difference of opinion among very fine gentlemen in 
the lumber business regarding the effect of an NRA. Some think that the NRA 
would be a good thing for the lumber business but would not be so good for the 
other fellow’s business. There is a saying, “sauce for the goose is sauce for the 
gander.” Lumbermen can not expect to be favored just because they are lumber- 
men. 

+s * 
Never before in our history has there been so much publicity about homes for 
everybody. Newspapers are full of it and the magazines contain many pictures 
and plans of houses. If you meet anybody in any other line of business they say 
‘Well, the home building business seems to be going fine, according to the news- 
papers.” The general public is becoming more and more impressed with the 
value and the desirability of owning a home. 

* * Oe x 


low many direct contacts have you made the past two weeks? Said anything 
to somebody you know who ought to have a home? Aren’t ashamed of your busi- 
ness, are you? The automobile people don’t hesitate to call you up on the phone 
and ask you to buy a new car and you don’t feel offended. Why not try a little 
of their technique? Ask the man who owns his home and has it paid for and has 
raised his family this question, “does it pay to own a home?” He will tell you 


the truth. 
k oe * x 


‘View demonstration homes that are being built throughout the nation are sure 
to be helpful. They help to clinch the idea that has been put abroad that everybody 
ought to own their homes. There is something enticing about the thought of a 
new home and this should call for concentrated effort on the part of the lumber- 
man in order that he may capitalize on this wave of home owning desire that is 
sweeping the country. 
oe. ¢ 

Now is the time to cultivate your own immediate field. Spring days are here 
—house-cleaning and house-building should go hand in hand. 
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Easter Sees Old Office Bible Replaced 


VERY WELL EQUIPPED editorial office has 

among its “working tools’ a good edition of the 

Bible. Of the hundreds of volumes in the reference 
library of the AMERICAN LUMBERMAN probably none ex- 
cept the dictionary is more frequently consulted than “the 
world’s best selling book,” the Bible. 

Why is this? Certainly the AMERICAN LUMBERMAN 
makes no claim to having more of what is popularly under- 
stood to be embraced in the term “religion” than is 
possessed by the average well-intentioned, square-dealing 
business concern. If its management and its personnel 
strive, with varying degrees of success, to keep within 
hailing distance of the Golden Rule, the same might be 





said with equal truth of most decent business enterprises. 
So just where does the Bible enter the editorial picture? 

It all goes back to the fact that to a far greater extent 
than is generally recognized this book has stamped itself 
indelibly upon the language and the literature of our race. 
Not only classical literature, but even our newspapers and 
magazines are saturated with allusions to events and 
sayings recorded in the Bible, such allusions often being 
made by writers who are unaware of the origin of the 
phrases used. Public speakers, at lumber conventions as 
elsewhere, frequently illustrate or emphasize their points 
by using Biblical words, phrases or incidents. Occa- 
sionally one of these writers or speakers leans a little too 
heavily upon recollections of his long-past Sunday School 
days, with the result that sometimes certain Biblical char- 
acters are credited with doing and saying things that 
really were done or said by others. Or, perhaps, in 
quoting from memory, some Scriptural passage or proverb 
may be twisted. Therefore, in editing written contribu- 
tions, as well as reports of speeches etc., such references 
often need to be verified from the Bible itself. The same, 
of course, is true as regards Shakespeare or any other 
source quoted from. Much might be said, also, concerning 
the Bible as a source of inspiration for original writing. 


Even detailed descriptions of the use of wood in building 
operations are to be found therein, such as construction 
of the Ark, Solomon’s Temple, and others. Many kinds 
of wood are described, and the specific use of each stated. 

But this is primarily the story of a particular Bible— 
the one shown in the photograph here reproduced. This is— 
or was—the office Bible of the AMERICAN LUMBERMAN. 
For at least thirty, and probably nearer forty years, it has 
served the editorial, if not the devotional, needs of the 
paper’s staff. Quien sabe? The old book will never tell 
of the many times when a hurried glance to verify some 
reference has led to the perusal of a verse, more verses, 
perhaps a chapter. 

Now the old book must be retired, being beyond further 


‘use, or repair. Sentiment rather than economy has post- 


poned its replacement until now. Perhaps this Easter 
season is a specially fitting time to exchange the old for 
the new. Anyway, there has arrived from the bookshop 
a brand-new copy of the Scriptures, in the King James 
version; a “well of pure English undefiled” it has been 
called. Other, more modern, versions, doubtless are 
excellent for the student or the devotional reader, but 
in his special work an editor needs the version most 
generally quoted from. ; 

At Easter a bit of sermonizing may not be out of place 
—even in a business journal. So let us end this story of 
an Old Book with the following tribute to the Bible by 
the late W. A. (Billy) Sunday: 


“Through the portico of Genesis I entered this 
wonderful temple and walked down through the Old 
Testament’s art gallery, where I saw the portraits of 
Joseph, Jacob, Daniel, Moses, Isaiah, Solomon and 
David hanging on the wall; I entered the music room 
of the Psalms and the Spirit of God struck the key- 
board until it seemed to me that every reed and pipe 
in God’s great organ of nature responded to the harp 
of David and the charm of King Solomon in his 
moods. 

“I walked into the business house of Proverbs. I 
went into the observatory of the prophets and there 
saw photographs of various sizes, some pointing to 
far-off stars or events—all concentrated upon one 
great Star which was to rise. . 

“Then I went into the audience room of the King 
of Kings, and got a vision from four different points— 
from Matthew, Mark, Luke and John. I went into 
the correspondence room, and saw Peter, James, Paul 
and Jude, penning their epistles to the world. I went 
into the Acts of the Apostles and saw the Holy Spirit 
forming the Holy Church. 

“Then I walked into the throne room, and saw a 
door at the foot of a tower; and, going up, I saw One 
standing there, fair as the morning, Jesus Christ the 
Son of God, and I found this truest friend that man 
ever knew. In teaching me the way of life the Bible 
has taught me the way to live, and how to die.” 
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In the East a person finds many retail- 
ing companies with long and distinguished 
business records. When they are main- 
taining high standards of operation, as 
large numbers are doing, he may expect 
to find their management in the hands 
of men of experience and acumen. There 
is something fundamentally personal 
about long continued business success. It 
is more than shrewdness, although that 
quality seems always to be present. It is 
more than detailed knowledge of grades, 
prices, costs and salesmanship, important 
as this knowledge is. A company may 
have all these qualities, and yet get seri- 
ously involved in the up-and-down 
swings of business; panicky in a depres- 
sion, over-enthusiastic in a boom. New 
England is an old area, as age goes in 
our country; and it has always taken 
business seriously. It has a long perspec- 
tive, a great store of fundamental knowl- 
edge upon which current policies can be 
founded with safety. It knows its own 
people; not only how they are behaving 
now, but what they will do when events 
turn that inevitable next corner. At its 
best, the long-established New England 
lumber retailing company is an institu- 
tion in the full meaning of the word. It 
has a quality which may be called busi- 
ness statesmanship, with a _ business 
statesman in charge. Not that it would 
admit these things, for this area is not 
inclined toward personal publicity or self 
admiration. These are not the ways of 
And if alien 


the land of John Adams. 
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Steel H uprights bolted to concrete foot- 
ings support | beams running from front 
to back at second-deck level of this Meri- 
den Lumber Co. shed at Meriden, Conn. 
—an inexpensive framing that is satisfac- 
tory and has attracted much attention 





peoples come in, as they have, without 
knowing the Adams ways, the old habits 
seem still to prevail. The old stock takes 
them in its stride, understands them, fits 
them into its pattern. 

The department has just visited a New 
England yard that has demonstrated its 
institutional strength by coming through 
a natural disaster which would have de- 





This gang of men 
was busy installing 
a metal roll-up door 
at the alley of the 
main warehouse of 
the Meriden Lumber 
Co., Meriden, Conn. 





stroyed a less firmly rooted company. 
The Edwin Taylor Lumber Co., of Hart- 
ford, Conn., was squarely in the path of 
the Connecticut River flood. It is near 
the Colt Patent Fire Arms Co., and 
many years ago Col. Colt built a dike to 
protect his plant against possible high 
water; one that served its purpose for 





Another view of the 
steel-framed shed of 
the Meriden Lumber 
Co., showing how it 
has been stepped 
down the hillside— 
the building goes 
around two sides of 
a square 








many years. But a later dike was built, 
further down along the river, apparently 
without sufficient engineering skill, or 
perhaps the plan was not fully followed 
out. In any event, this second bank 
served to pour the floods over the Colt 
dike, and the Taylor yard, with its huge 
stock of lumber, was submerged. 


VISITATION OF A FLOOD 


There is no need to tell in detail the 
story of wrecked warehouses, overhead 
carriers with their heavy concrete foot- 
ings lifted out of the ground by the tim- 
bers rising under them as the water rose, 
stock floated out of the yard and re- 
strained by a hastily improvised boom, 
records destroyed and thousands of cubic 


yards of silt washed over the lumber that 
remained. It looked like a complete ruin 
of one of New England’s great yards. 
But the flood occurred on Friday, and 
Monday morning the company was pre- 
pared to do business in temporary quar- 
ters. Sales and deliveries were scarcely 
interrupted. This hundred-year-old com- 
pany—it was organized in 1837—<arried 
on. As soon as the water receded, the 
enormous task of salvage and restoration 
was begun; and only a person who really 
has been through such a task can appre- 
ciate how enormous it is. Warehouses 
were rebuilt. Stock was gotten back into 
place. There was a huge stock of hard- 
wood flooring, covered with mud; and 
what does a lumberman do with that? 
This company found that much if not all 
this flooring could be used. It required 
probably twice as much work in sanding 


and finishing, but there were customers 


willing to use it at an appropriate price. 
Records were stored in a drying room 
built for the purpose. 


All the interior 
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Business Shows Its Strength in Adversity 


A Hundred-year-old Concern Maintained Sales and 
Service Despite a Flood--Using This Journal to Ed- 


ucate Employees--An 


trim, with one exception, in the office had 
to be replaced. This exception was the 
knotty pine paneling in the reception 
room, and these panels had been worked 
from big joists or other timbers taken 
from a house that had been in use 125 
years; a house, as we remember it, that 
all through its career had belonged to 
the Taylor family. There are still a few 
marks of the flood about the yard, but 
these are not noticed until pointed out. 
The company is back on its old founda- 
tions, doing business as usual. J. H. 
Morgan gave credit for this to the cou- 
rage of the directors, and to the loyalty 
of the customers. In short, the company 
has become an institution, firmly founded 
through a century of service. 


IMPORTANCE OF CO-OPERATION 

This department would give a very 
considerable share of this credit to Mr. 
Morgan, one of the widely known New 
England retailers, and to M. W. Taylor, 
the young man who is president of the 
Edwin Taylor Company. 

Mr. Morgan told us he was interested 
in the western policy of complete build- 
ing service, but was convinced it was not 
a good plan in Hartford. There is a 
place here for the mason-supply dealer, 
the hardware dealer, the paint dealer and 
the contractor. These men know their 
fields and their technique, as a lumberman 
could not know these things—at least not 
if he tried to master and practice them 
all. Through long experience, these vari- 
ous factors have learned to co-operate effi- 
ciently in joint service to the customer. 
In fact Mr. Morgan believes in the idea 
of co-operation among business men, both 
for the purpose of making services effec- 
tive, and for the purpose of understanding 
each other. He believes that the way for 
business men to get on together is to 
meet and talk about their mutual prob- 
lems. Face to face, each finds it easier 
to understand the other man’s position, 
why he does thus and so. And, with this 
understanding, it is easier to arrive at 
practices fair to all involved. Otherwise 
business learns about competitors’ acts 
at second hand, through semi-malicious 
gossip. “One of the great services the 
AMERICAN LUMBERMAN can render,” Mr. 
Morgan said, “is constantly to press this 
matter of personal understanding and co- 
operation among lumbermen.” 








The Edwin Taylor Lumber Co. was flooded 

on a Friday, but carrying on business again 

on Monday, while actively engaged as well 

on rehabilitation of plant and re-arrange- 
ment of stock 


Unusual Type of Shed 


KEEPS BOOK OF HELPFUL 
SUGGESTIONS 


The company has a group of city sales- 
men, and these men meet with Mr. Mor- 
gan each morning before going out. This 
is, in an informal way, a school of sales- 
manship and of business. Mr. Morgan 
pleased us by saying that at these ses- 





A striking announcement by a_ hundred- 
year-old New England company of its 
ability to maintain service to customers 
though still struggling to overcome the 
ravages of the Connecticut River flood 





sions he calls the attention of the sales- 
men to articles in this journal, urges them 
to read it carefully. He states that he 
takes the current copy home with him 
Saturday night and reads it thoroughly. 
For many years he has made it a custom 
to collect and classify articles from this 
journal and to have them pasted up in 
book form. He has done the same thing 
with material furnished by manufacturers 
and obtained from other sources. He had 
an extensive library of bound volumes; 
each volume dealing with a special sub- 
ject. And this library became locally fa- 
mous; much used by architects and engi- 
neers. Unfortunately the flood had its 
way with these books; but Mr. Morgan 
is beginning again, or rather is keeping 
on with this former practice—collecting, 
classifying and making available the ma- 
terial dealing with his industry. 

He tells us he is disturbed by signs 
of some speculative building in the city; 
something that is likely to appear in a 
period of renewed building after a long 
dip in volume, but something that is 
nearly always disastrous to customers. 
It is disorganizing to the market. Cer- 
tain people, too impatient to go through 
the careful process of understanding their 
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THE EDWIN TAYLOR LUMBER COMPANY IS STARTING ITS 100TH 





CONSECUTIVE YEAR OF LUMBER SERVICE IN GREATER HARTFORD 








i, 


AIRPLANE VIEW OF TAYLOR'S AT THE HEIGHT OF THE GREAT FLOOD 


The First Hundred Years 
Are The Hardest ~ 


But It Took Us 99 Years 
To Find It Out! 


Two serious conflagrations have visited the yard 
of the Edwin Taylor Lumber Company in its al- 
most 100 years of continuous service in Hartford 
but it remained for the Flood of 1936 to bury 





rvice the entire yard under 20 feet of water and move 

Se lumber and buildings helter-skelter around—and 
—as usual outside—the premises. 

Temporary, but Sad as we are about the confusion and the loss, 


adequate office, 
yard and mill ac- 
commodat ions 


our satisfaction in being able to maintain SERV- 
ICE TO OUR CUSTOMERS outweighs our sor- 











ieve Gace ob row. Not a moment was lost. Not an order was 
teined. Account- neglected. The flood swept in during the night; 
ing records are next day deliveries were being made as usual 
intact. No order The city, the state, the country were scoured for 
PAs aa lumber and a pe force wold mes beavers. 
i Sleep, personal safety, rs of work meant 
Sone eens nothing to them because even though our plant 
lay quiet under the waters—Service—As USUAL 

had to go on. 


More credit to them—they enabled us to keep 
untarnished our slogan “Where Satisfaction Is 
Guaranteed"—in the face of the greatest disas- 
e ter the city has known. And may we express our 
gratitude to our loyal friends and customers, in 
town and out, who have been so generous with 
their cooperation during these trying days. 
So, even though there is a herculean task ahead 
of us, feel sure that when you call 2-6184 for 
lumber—you will get the same prompt service 
it has always been our pride to render. 


Established 1837 


The Edwin Taylor Lumber Co. 


HARTFORD, CONN. 


Temporary Sales Office—650 Main Street, Hartford 2-6184 
Temporary Accounting Office—7 South Main Street, West Hartford—4-0370 
Emergency Calls: T. F. Hoben, 5-5083; M. W. Taylor, 4-7006; J. H. Morgan, 2-848! 











own needs and getting their own homes 
built for them, buy these speculative of- 
ferings. Often they undertake more than 
they can finance. Quite as often they get 
inferior values. Presently they begin los- 
ing these homes, and the market is de- 
moralized and the remaining prospects 
are frightened away from the effort to 
own homes. 


HARTFORD BUYS HOMES— 
BIG AND LITTLE 


Edward J. Daly, of the Andrews & 
Peek Lumber Co., told us that his plant, 
too, was in the path of the floods which 
just naturally lifted sheds off their foun- 
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dations, pulling lag screws right through 
sills, and carried these buildings and their 
stock away. He had moved part of his 
finish and flooring and wallboard to 
higher ground ; but the time was too short 
and traffic too congested and panicky to 
permit the removal of all of it. 
Hartford, as you probably know well, 
is a famous insurance city, headquarters 
of many powerful companies which em- 
ploy high-salaried executives. Conse- 


quently there is a rather steady market 





for somewhat expensive homes; ranging 
from, say, $10,000 to $25,000 or higher. 

“There is also a market for small and 
inexpensive homes,” Mr. Daly said, “but 
there’s something peculiar about it. Even 
the people of foreign racial strains are not 
content with the houses they can afford. 
They know how much they can pay and 
they know what they want. The two 
things don’t fit together. However, we’re 
making some progress in this field. One 
contractor has developed quite a little 
building business with houses of four, five 
or six rooms, whatever fits the particular 
needs. Then he does not finish the up- 
stairs; puts in the wiring and piping but 
otherwise does not finish off the second 
floor. When the owners get the mort- 
gage paid down to the appropriate figure, 
they have these rooms completed.” 

Mr. Daly was covering the walls of his 
sheds (once more back on their proper 


foundations) with siding shingles; using 
them as sales displays and likewise sav- 
ing the cost of scouring the flood grease 
off in preparation for paint. 

The Capitol City Lumber Co. is an- 
other of Hartford’s top-flight concerns, 
but unluckily for us we arrived on a rush 
day and were unable to see any of the 
principals. That amount of business, of 
course, suits the company. 

The Charter Oak Lumber Co. is a West 
Hartford company, located almost in the 


country; has an attractive office and an 
extensive yard. W. H. Carbonnier stated 
that there is a pronounced revival of 
building, including small houses of good 
quality. The FHA, he said, started re- 
covery in the construction industry with 
Title One. There is now no difficulty 
about loans; plenty of money for good 
credit risks. 


A CITY YARD PLANS TO REMODEL 


A. J. White, of the Lyon & Billard Co., 
Meriden, Conn., told us about his plans 
for changing the physical set-up of his 
yard. This is a big plant in the center 
of the city, surrounded and protected by 
large buildings. Streets in these New 
England cities were laid out, on what 
principle doesn’t appear now, long before 
motor vehicles became a problem; prob- 
ably a couple of centuries before that 
time. So some of these business areas 
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are odd in outline. When the railroad 
demolishes some worn-out buildings 
across the street from this yard, Mr. 
White proposes to make a gift to the city 
of a point of land, for the purpose of re- 
lieving a bottle-neck. Then he intends 
to build a new office with sales rooms 
along the front of his tract. 


TURN-KEY PRICES AND FINANCING 


This company makes much of adver- 
tising. At the time of our visit it was 
featuring a series of pictures and floor 
plans of top-grade small houses, priced 
complete. These prices, as we under- 
stand it, are not guaranteed as, for ex- 
ample, the price of a pair of shoes is 
exactly what is advertised. But Mr. 
White knows they are very close. He 
helps customers get contractors; and in 





The Capitol City Lumber Co., of Hartford, 
Conn., has a fine plant and is one of the 
leading building material dealers 





this way it is possible to get advance 
prices that are known. The company does 
some inspection as the building goes up, 
to insure the following of specifications 
and the doing of sound work. 


For many years Mr. White has helped . 


his customers to arrange their finances. 
If they have a reasonable sum in cash 
and a reasonable assurance of continued 
earnings, he has each prospect pay down 
his cash to the company. Then, if neces- 
sary, the company can advance certain 
sums for payrolls and the like as the work 
progresses. Mr. White finds a first mort- 
gage and, if that is not sufficient, a sec- 
ond. The second is paid off in monthly 
instalments, including $5 a month per 
thousand in interest. This is but six per- 
cent; a rather low rate on a second mort- 
gage. And there are no concealed charges 
in the form of interest on the whole sum 
after the principal is reduced. Every re- 
duction in principal shows up the next 
month in a proportionate reduction of 
interest charge. 

Mr. White is convinced that dealers 
need to expect some changes in mer- 
chandising plans; spoke especially of the 
changes likely to follow the extension of 
competition by means of trucks. He is 
preparing for this by a careful extension 
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of his services; not going too far and yet 
going far enough to make dealing with 
him a more complete and _ satisfactory 
thing than dealing with a distant concern 
whose chief claim to attention is a big 
truck plus a little price. People gen- 
erally get no more than they pay for; but 
they need to have reasonable services 
added to materials, if for no other purpose 
than to arrest their attention long enough 
to hear explanations about value. 


UNUSUAL FRAMING OF A 
LUMBER SHED 


The Meriden Lumber Co. (Inc.) has a 
lumber shed that has attracted much at- 
tention. W. F. Terrell, of the company, 
says it has proved highly satisfactory and 
has been built for low cost. It is a double- 
deck shed, with concrete footings, the 
bearings for the lower deck being separate 
from the foundations of the superstruc- 
ture. The framing up to the second deck 
is steel; with H-bars as uprights, bolted 
to the concrete footings, and I-beams run- 
ning from front to back at the second- 
deck level. Three-by-eight floor joists are 
fitted into these I-beams to carry the sec- 
ond-deck load; and on these joists is 
spaced flooring. The ends of the shed 
are brick. The building goes around two 
sides of a square; and since the ground 
is not level, it has been successfully 
stepped down the hillside. Mr. Terrell 
says it has been eminently satisfactory and 
inexpensive to build. If he were doing 
it again, he said, he would be more thor- 
ough in the job of stepping down the 
second deck; believing that a compara- 
tively low second deck is an aid in eco- 
nomical handling. 


REMINDER OF LATE 
CAMPAIGN 


At the time of our call a gang of men 
was installing a metal roll-up door at 
one alley of the main warehouse. As 
usual, every helper in the crew developed 
highly efficient engineering knowledge, 
and the storm of advice with which the 
foreman in charge was assaulted, and the 
contradictory commands shouted, re- 
minded one of the late political campaign. 
But the foreman was not running for of- 
fice, and when the crew showed signs of 
following these alien commands, he 
brought the oratory to an abrupt end. 
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The big exhibit of King's Lumber Yards (Inc.), Kansas City, Mo., featuring Wolmanized 
lumber and other outstanding wood products, at the Better Homes Show held in that 
city recently. The exhibit attracted well merited attention. 





Buffalo Group Sponsors Big Display 


BurraLo, N. Y., March 22—One of the 
most outstanding wood promotion campaigns 
ever directed to the consuming public by the 
lumber industry was that presented by nine 
lumber manufacturers’ associations and spon- 
sored by the Buffalo group of the National As- 
sociation of Commission Lumber Salesmen 
under the supervision and direction of W. A. 
Hukill, chairman of the Buffalo group, and 
Armand F, Andrle, regional director for west- 
ern New York State; at the Buffalo National 
Home Show, held March 6-13. 

The exhibits of the Arkansas Soft Pine 
Bureau, California Redwood Association, Maple 
Flooring Manufacturers’ Association, National 
Oak Flooring Manufacturers’ Association, the 
Red Cedar Shingle Bureau, Southern Pine 
Association, West Coast Lumbermen’s Associa- 
tion, Western Pine Association, and Western 
Red Cedar Lumber, covered over 1,000 square 
feet of floor space. 

C. W. Bodge, M. F. Copeland, Peter Engel- 
hardt, E. G. Flanigen, Jr., Ralph Taylor, W. R. 
Taylor, C. B. Ward and W. J. Voelker, Jr., all 
members of the Buffalo group of the National 
Association of Commission Lumber Salesmen, 
were in constant attendance at the exhibition 
afternoons and evenings, and distributed over 


eck, chthenaad 


60,000 pieces of literature designed to create 
consumer consciousness of the officially grade- 
marked products of the participating associa- 
tions. They were ably assisted by C. P. Cronk, 
of the West Coast Lumbermen’s Association. 
A genuine interest was manifested by the gen- 
eral public, which was anxious to obtain first- 
hand information from the manufacturer per- 
taining to the proper specification and use of 
better lumber. 

The story of southern pine was told with a 
model of the Southern Pine House shown at the 
Texas Centennial, and a remodeled attic treated 
with that wood. Clear Arkansas Soft Pine 
paneling and interior finish were displayed in 
all their beauty—Douglas fir, West Coast hem- 
lock, Sitka spruce, Western red cedar, lumber 
and shingles, Idaho, Ponderosa and sugar pine 
all were attractively shown in a series of 
panels; and displays of oak and maple floor- 
ing, finished to show their natural beauty and 
charm, completed the story of wood. 

Attendance at the show passed the 85,000 
mark and the keen interest evidenced by thou- 
sands of visitors to the lumber exhibit was 
such as to convince the sponsors of the neces- 
sity of participating in the 1938 Buffalo Na- 
tional Home Show on a larger scale. 





Y.) NATIONAL HOME SHOW HELD MARCH 6-13 
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Dealers Begin Demonstration Home 


The AmericAN LUMBERMAN, making a preliminary survey of lumber 
and building material dealer activity in connection with the National 
Small Homes Demonstration Project, presents herewith a few typical 
replies, selected to show outstanding progress, difficulties being encoun- 
tered in some quarters, and various methods of procedure. 


Wasuincton, D. C., National Lumber Manufacturers’ Association— 
“The small homes demonstration campaign, largest home building prv- 
gram of the industry, continues to roll along. Reports of March 9 show 
a total of 2,065 dealers enrolled in the “Let’s Make It a Thousand” cam- 
paign in forty-eight States. The total of homes which will be built is to 
run more than five thousand.” 


THREE HOMES BEING BUILT BY WAUKESHA (WIS.) 
LEGION POST 


WavkesHa, Wis., Wilbur Lumber Co.—‘Herb Herald, of Palmetier 
& Abell, and I (Hawley Wilbur) are past commanders of E. J. Martin 
Post No. 8, American Legion. The post has money, and wanted to do 
something constructive in the city. 
idea to members, and they got it with all the possibilities it holds for 
them and the community. Three adjacent lots, inside the city limits, four 
blocks from a high-class residence district and each worth $700, were 
purchased. Houses B, D and E are being built on these lots. The lots 
are fully improved with sewer and water connections, public utility mains, 
alley and paved street, and all assessments are paid. The houses will be 
opened for demonstration purposes in May, in conjunction with a home 
show to be staged in a tent 200 by 300 feet, that will be set up across the 
street from the houses. Show and demonstration will last one week. The 
whole program is being financed and managed by the Legion, and we are 
acting as advisers. House E will be given away, as will the down pay- 
ments on houses B and D. If the parties to whom the down payments 
are given do not want the houses, they will receive $400 and $500 respec- 
tively, in cash. Palmetier & Abell and our company are guaranteeing 
the Legion against loss on houses B and D. Full FHA approval has 
been received. Contracts were awarded by the contractors themselves. 
This was done by holding meetings of general and sub contracting groups, 
and having them select the concerns to do the work from their own num- 
bers. Palmetier & Abell and our company are supplying the materials. 
There will be no profit for us or for any of the contractors. The Legion 
expects to make enough money from admissions and booth rentals at the 





House "E" will be given away by the Waukesha Legion Post after 
it has served its purpose as a demonstration home 


We explained the demonstration home ~ 








House "B," Technical Bulletin No. 4, F.H.A., one of the three 
under construction at Waukesha, Wis., by American Legion 


Home Show to augment its treasury to a point that will permit it to 
build a new headquarters, and, in addition, it expects a large, unsolicited 
addition to its membership. Waukesha has a population of 17,500, is 17 
minutes from downtown Milwaukee, and has 5,800 people employed, for 
the most part in the manufacture of heavy equipment. Employment in 
January was 119.3 as compared with 100 in 1925-27, and payrolls were 
105.5 on the same comparative basis.. Our company will start the con- 
struction of House B at once in both West Allis and Burlington, and 
will perhaps build B, D or E in other towns where we have yards as 
rapidly as we can make plans.” 





TreNnTON, N. J., Updike-Kennedy Co.—‘Our plan was not to erect 
any of these houses, but to familiarize our trade with the plan, and en- 
deavor to get some of our contractors to sell one or two of these houses, 
or erect one or two for sale immediately. We are not prepared as yet 
to tell you that any one man has begun operations, but we hope to report 
progress in the very near future. We think this is a wonderful start 
toward placing before the public the idea of building of wood, and we 
hope the National’s program will continue.” 


ADJUSTING PROGRAM TO SUIT SPECIAL CONDITIONS 


St. CHarLes, Mo., Rauch Lumber & Grocer Co.—‘We have a subdi- 
vision of 80 lots, the prices of which we are holding down to encourage 
a large group of buyers to build. Several of our contractors are inter- 
ested in building model homes on their own account and offering them 
for sale; in fact, several of them have prospects now for the Government 
design low-cost homes, and they plan on erecting a few of these for their 
prospects. We, of course, plan on assisting them in financing through 
FHA, and propose to help them in the sale through the Johns-Manville 
Housing Guild Plan.” 


TWO MODEL HOUSES UNDER WAY IN MICHIGAN TOWNS 


Aprian, Micu., Stevenson Lumber & Coal Co.—‘We are going ahead 
with house E. A full basement is being put under it, and a 12 by 18 
garage is going on the lot. A fine front lawn is assured by setting the 
house 50 feet back of the sidewalk line, on a lot which measures 50 by 
120 feet. We expect to sell the house for $3,750 to $3,850.” 





DeEarBorRN, Micu., Lowrie & Webb Lumber Co.—“Together with the 
Sheldon Land Co., we are erecting a Model E home on a 50-foot lot in 
a very fine subdivision. Cost will be about $4,400. Since the original 
plans were made, we have decided to make it a Johns-Manville Triple 
Insulated Home. You understand that the house is being built in a very 
high class location, where they are trying to get something that will sell 
for about $5,500. The house is being built exactly as shown on the plans, 
except that the chimney is being placed on the outside, and an attached 
garage is being added. The house has already been sold at a profit and 
we think it is a fine plan.” 
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Building Programs 


MENOMINEE, Micu., J. W. Wells Lumber Co.—‘“We have secured a 
bid from a local contractor, but have found it to be exorbitant. 
present time, we are making an effort to secure additional bids. The 
house which we plan to build is one of those constructed last year at 
Bethesda, Md. We plan to build this home on property adjacent to and 
owned by this company, and for a buyer secured beforehand.” 


FORMULATING DEFINITE PLANS FOR CONSTRUCTION 


KirKsvILLE, Mo., Arnold Lumber Co.—We have not completed our 
. around the first of the month we 
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plans for a demonstration home . 
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House "D," a popular number for demonstration purposes in many 
parts of the country, is one of the Waukesha houses 





should have everything shaped up, so that we could give you lots of in- 
and perhaps could enclose a photograph along with our 


formation... 
letter.” 





OsukosH, Wis., Fuller Goodman Co.—“Our yards are just now get- 
It is difficult to know just which way the 
houses will be handled. Present plans include sales direct to individuals 
with a promise to use the house for demonstration purposes, and in some 


ting started on this program. 


towns the civic clubs are active in this regard.” 


LUMBERMAN 


31 








Chicago Housing Conference 
to Boost Small Homes 


Development of small homes in Illinois un- 
der the Federal Housing Administration Bet- 
ter Housing Program will be given a new im- 
petus at a conference of persons interested in 
the home building industry, to be held at 2 
o'clock Tuesday afternoon, March 30, in the 
Cameo Room of the Morrison Hotel, Chicago. 
“The Principles of Planning Small Homes” 
will be the subject of an address by Howard 
Leland: Smith, chief architect of the Washing- 
ton office of the Federal Housing Administra- 
tion. 

This will be one of the first of a series of 
meetings being held throughout the country em- 
phasizing the program for providing modern 
homes in the low-price range. 

John R. O’Connor, State FHA director, will 
describe small home financing, as well as home 
mortgage financing generally, under the Fed- 
eral insured mortgage system. Harry McManus, 
Washington, D. C., special FHA representa- 
tive, will talk on “Potential Markets for Small 
Homes.” 

Chief Architect Smith will remain several 
days at the State office of the Federal Hous- 
ing Administration, 134 North La Salle Street, 
Chicago, for conferences with those who may 
be interested in such developments. 

The conference is sponsored by the Chicago 
Chapter of the American Institute of Archi- 
tects, the Illinois Society of Architects, the 
Chicago Real Estate Board, the Chicago Dis- 
trict of the Illinois Bankers’ Association, the 
Construction Council of the Chicago Associa- 
tion of Commerce, and the Illinois State Office 
of the Federal Housing Administration. 





Big Baltimore Project Begun 


BattimoreE, Mp., March 22.—One of the most 
important housing projects in years was started 
March 10 in the Sparrows Point Section of this 
city, when ground was broken at Lodge Forest, 
under the sponsorship of the Federal Housing 
Administration, for a group of eighty-nine low- 
cost frame dwellings. Foundations for twenty 
of the houses have already been started, and it 
is expected that the entire eighty-nine units will 
be completed in six months. The houses are 
being erected to provide low-rental homes for 
workers in the Bethlehem Steel Corporation's 
plant and other big industries at the Point. They 


are being grouped around dead-end streets, to 
avoid construction in rows, and will contain 
four and five rooms each. They will have kitchen 
gardens in the rear, with playgrounds for the 
children. Indications are that the houses will be 
rented as soon as finished. The Forest Con- 
struction Co., Howard P. Supplee, president, is 
the builder. 





Fate of Title | Extension 
Hangs In the Balance 


WasuHInctTon, D. C., March 23.—Apparently 
no ground has been gained by the building in- 
dustry at this writing in its vigorous campaign 
for the extension of Title I of the National 
Housing Act, the death-knell of which sounds 
at midnight March 31 unless Congress agrees 
to grant an extension. 

Although the various national associations 
and banking interests primarily concerned with 
the need for extending this program another 
year have rounded up the support of the ma- 
jority of members on both House and Senate 
committees charged with dealing with this leg- 
islation, their efforts to obtain hearings have 
thus far been successfully blocked by one man 
—Stewart McDonald, Federal Housing Ad- 
ministrator. Still adamant, McDonald adheres 
to the position that the Modernization Credit 
Plan, without which banks in nearly every 
State can not make loans for house and busi- 
ness property repairs and improvements, should 
die as an “emergency act,’ further need for 
which does not exist. 

President Roosevelt, who was appealed to in 
a telegram signed by fifteen building industry 
associations—including the two lumber ‘“Na- 
tionals” (manufacturers’ and dealers’)—last 
Saturday, in a final effort to obtain action, nat- 
urally relies upon his Federal Housing Admin- 
istrator for a recommendation. He got it—a 
negative one—yesterday. 

A new danger appears imminent if Title I 
expires. It was pointed out here that when 
FHA modernization loans are no longer avail- 
able at. discount of $5 per $100, commercial 
credit companies will step into the picture with 
rates that run from $8 to $10 discount, thus 
increasing the cost of such loans to those who 
would modernize and repair. 


Coulee Cofferdam Panels 
Take Big Footage 


SPOKANE, WasuH., March 20.—Of the 45 
million board feet of lumber and timber re- 
ported used by the contractors on the Grand 
Coulee cofferdams up to December, 1936, much 
has been made into panels for the forms to hold 
the concrete blocks in the huge foundations. 
From 4 to 5 million board feet has been used 
so far on the west side construction, for making 
upward of 2,000 panels, and about 5,000 will 
be used on the entire present contract, with 
possibly 200 variations in the panels. Pre-cut 
panels are shipped in from mills, and numbered 
so that they can be quickly assembled. Gallery 
and shaft forms are so exactly constructed and 
finished by sanding that they appear glazed. 
The wood surface is oiled to prevent the stick- 
ing of even small particles of the grout from 
the concrete as the panel is removed. The 
MWAK Columbian itemizes the use of lumber 
at the dam to last December as follows: 


Feet 

Mason City Cet 15,000,000 
Cross river ComerGams .. ....s0026 8,000,000 
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Starts Making New Plywood 


ABERDEEN, WASH., March 20.—First produc- 
tion in the new 150,000 addition to the plant 
of the Harbor Plywood Co. here will! start early 
next week, according to John J. Long, pres- 
ident of the company. He said that the addi- 
tion, which was built to manufacture the com- 
pany’s new product, Super Harbord, will start 
with but one of the huge hot plate presses in 
operation, The second press has not yet ar- 
rived from Germany. 





ONE OF THE handiest tools for the house- 
holder, as well as for the regular carpenter, is 
a flashlight screwdriver. It puts the light just 
where you need it when driving a screw in a 
dark or dimly lit corner. This combined screw- 
driver and flashlight may be had at most deal- 
ers stocking builders’ hardware and tools. 
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“Farmers. Day 


Each spring for the last five years the 
Lieber Lumber & Millwork Co., Neenah, 
Wis., has staged a big “Farmers’ Day” 
party. This year’s event, held on Friday, 
March 12, from 9 a. m. to 3:30 p. m., 
was the biggest and best yet. Not only 
was the attendance much larger than on 
any previous occasion of the sort, but, 
according to President Otto Lieber, Jr., 
the farmers seemed to be in a very recep- 
tive mood. Approximately 600 farmers 
and their wives were entertained during 
the day, and all were served at noon with 
a lunch which included doughnuts and 
coffee. Many fine prospects for future 
sales were garnered, and are now being 
classified and listed for follow-up calls. 

The event was well advertised in 
advance by sending out circular letters 
to all farmers in the company’s trade 
territory, reminding them that, winter 
being about over and spring at hand, now 
is the time to be thinking about any new 
farm buildings, remodeling, etc. that 
might be needed, and that the annual 


Party’—Good Idea 


“Farmers’ Day” party would afford a fine 
opportunity for them to call at the yard, 
look over the materials and products on 
display, and, especially, to learn about 
the company’s financing plan on easy 
monthly payments, handled through fa- 
cilities provided by the Johns-Manville 
Co. Incidentally, Mr. Lieber says that, 
while a considerable number of farmers 
are taking advantage of that financing 
opportunity, the majority of the farmers 
would rather pay cash, and many of them 
are able to do so. 

In connection with, and following up, 
the “Farmers’ Day” party, the company 
conducted a ten-day special sale on many 
of the products that the farmer needs; 
and this plan, according to Mr. Lieber, 
is working out very satisfactorily. 

This spring the company is again fea- 
turing Lieber’s stream-lined Celotex 
brooder house, which has proved so 
profitable for the farmers the last few 
years. It also showed a new range shel- 
ter, and new nest construction, simple to 











The shed and plant of the Schmitt Lumber Co., at Two Rivers, Wis., are 
located some distance from the siding from which incoming freight cars are 
unloaded. To offset this, and to reduce handling costs, this company uses 
lumber wagons to haul the stock into the yard from the switch track. The 
picture shows a load just being brought into the yard. The loaded wagons 
are pulled into the yard and the empties are taken back to the siding by one 
of the Chevrolet trucks regularly used by the company in making deliveries. 





This method requires only three men; one at the track to load the lumber 
from the car into the wagon; one at the yard to store it in the proper bins, 
and a third to drive the truck. . While a wagon load is being stored into the 
shed bins another wagon is being loaded at the track, thus saving labor time. 
Quite frequently the truck driver is able to “sandwich” short-haul deliveries 
between trips from the switch track to the yard, or vice versa, so that his 
entire time is not charged up to lumber unloading. 
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Well Handled 


build and easy to clean. All these fea- 
tures were, and still are, on display at 
the yard. 

The Celotex Co., by the way, was rep- 
resented at the party by C. P. Tobin, who 
showed K. D. farm buildings, and gave 
the farmers a very interesting talk on the 
proper construction of dairy barns, 
brooder house etc. Mr. Lieber spoke 
very favorably of the complete farm pro- 
gram worked out by the Celotex people, 
saying that it had accomplished a lot of 
good in that territory. 

The “Farmers’ Day” party idea also 
has been extended to the company’s 
Appleton yard, acquired last October, 
when the Lieber concern purchased the 
Hettinger Lumber Co. at that point, and 
is continuing the business under the 
Lieber name. It was the first ‘Farmers’ 
Day” party to be held at that point, and 
Mr. Lieber admitted that he had felt a 
little uncertain as to how it would-work 
out, in point of attendance. However, 
the farmers came in full force—300 or 
more, including their wives—and a very 
successful party was had. 





Some Suggestions on Re- 


tail Yard Credit Technic 


[Second and final instalment of an article 
begun on page 46 of March 13 issue.| 


Even though the number of customers 
be rather limited, there are always situ- 
ations requiring special handling. For 
example, here is a buyer to whom the 
dealer is quite willing to extend credit, 
in nominal amounts. The “N. G.” list 
has a supplementary section in which 
“limited” customers are listed, with the 
amount of the limit. If the customer 
should want to exceed that limit, the sales- 
man is under instructions to consult the 
proprietor. 

Another “irregular” situation is where 
a customer’s account is getting into an 
unsatisfactory condition. Perhaps he has 
been delinquent for quite a time; or he 
may have been making only partial pay- 
ments from month to month and so a con- 
siderable past-due balance has been al- 
lowed to accumulate. On the supple- 
mentary list such customers are indicated 
by the letter “R.” This means, “Refer 
to proprietor.” In other words let “the 
boss” have a talk with the customer. If 
the outcome is satisfactory credit relations 
continue; otherwise, perhaps the dealer 
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may deem best to close the account until 
a payment has been made. 

Let us now consider a situation involv- 
ing a customer whose buying is done by 
several different members of his family. 
The dealer has had difficulty on two or 
three occasions; the customer disputes a 
bill, claiming that certain items were not 
bought. “Get signature,” or, by the secret 
code, “G. S.”, is used to designate such 
an account. The clerk tactfully requires 
any purchase on this account to be signed 
for, on the sales-slip. 

The system that has been described 
here is primarily for a small business. The 
larger organization may need something 
more elaborate; in essence, however, it 
will accomplish only about what the sim- 
pler set-up does. It is possible to obtain, 
for example, visible index files, to which 
the salesman may readily refer. Signals 
of various kinds indicate “Closed,” 
“Refer,” and other special accounts. With 
such a file credit limits are easily shown. 

In some large retail stores all authori- 
zation for release or delivery of goods is 
done direct from the ledger. The credit 
man, in code, notes any special instruc- 
tions on the ledger sheet, insuring that 
they will be at once observed as the office 
worker consults the record. 

Sometimes merchants work out code 
signal plans. If the salesman is in doubt 
of a customer’s status he may maneuver 
so to get to the proprietor or bookkeeper 
and ask a casual question, such as, “Is 
the ‘Jones’ shipment in yet?” The af- 
firmative or negative reply gives the de- 
sired cue as to the course to be pursued. 
Or instead of a question a pre-arranged 
gesture or a casual remark can be made 
the medium for conveying the desired in- 
formation. 





Spokane Retailers Report 
Brisk Spring Trade 


SPOKANE, WaAsH., March 20.—It is 
the opinion of several retail lumber 
dealers here that spring building will 
be brisk indeed. Homer B. Kendall, vice 
president Standard Lumber Co., said 
that March business in the house-build- 
ing and house-improving field has been 
good so far, with a smart pick-up since 
the first of the month, all pointing to a 
good building year. At the Monroe 
Street Lumber Co., H. O. Schumacher, 
president-manager, said that interest was 
genuine ; while V.'R. Kinert, of the Home 
Lumber Co., stated that March this 
year was ahead of a year ago. Ed 
Rowles, department manager of the 
McGoldrink Lumber Co., said that a 
—" gain in activity was being no- 
ticed. 





SALESMANSHIP 
[From the Pana (Ill.) Palladium.] 
To the party who stole my boat from 
the city reservoir: If you want a pair of 
oars and a paddle, I can sell them to you 
at a reasonable price. GEORGE PERLUKAS. 
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Calling All Dealers -- 
Here's a Tip for You! 


Harry W. Frey, vice president Frey 
Bros. Lumber Co., Michigan City, Ind., 
this week showed the editor of this de- 
partment an interesting clipping from a 
local newspaper, which is good enough 
to pass along. The newspaper referred 
to, the Michigan City Dispatch, has a 
daily feature column headed “THE 
QUERYPORTER,” in which appear ques- 
tions and answers pertaining to timely 
subjects, resulting from brief interviews 
secured at random. A recent question 
propounded was: 

“Should young married couples buy a 
home when they are first married, or 
should they wait until they have accumu- 
lated the money ?” 

To that interesting question four an- 
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because it would give him an idea for an 
interesting local feature and stimulate 
reader interest; also it would help along 
the home building movement, which is a 
good thing for any community. 





Unique Fence Imparts Distinc- 
tion to Hardwood Yard 


Not least of many interesting fea- 
tures of the new yard of the Frost 
Hardwood Lumber Co. (wholesale and 
retail), San Diego, Calif., which under- 
went extensive modernization and im- 
provements last summer, is the fence 
enclosing the entire enlarged plant, 
which now has a 260-foot frontage on 
the California State Highway No. 101. 
The accompanying illustration gives a 
good idea of this fence, as well as af- 
fording a partial view of the plant. 

The fence is 8 feet high in front and 
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Partial view of new yard plant of Frost Hardwood Lumber Co., San Diego, Calif., 
showing unique fence with 100-foot sign 


swers are printed, given by the persons 
named, as follows: 


Miss ARLETTA GRIEGER—If they are 
making sufficient income to pay a reas- 
onable rent, they might just as well apply 
that on buying a house. 


Mrs. Ed Witte—It is a mistake for 
young people not to buy a house im- 
mediately after they are married, when 
they wait they don’t often buy it. 


C. C. CasHpAuGH—They should buy 
when they are young. They should have 
a good time and luxuries, but they 
should save for their home. 


Mrs. L. C. Posson—They should buy 
when they are young, even if they have 
to sacrifice in order to do it. A home is 
a good investment. 

“To us the encouraging thing,” re- 
marked Mr. Frey, “was that the first four 
people contacted on the street should 
take this attitude, rather than advising 
following the customary procedure of 
buying a car, with a radio and the other 
forty-nine gadgets, in which to take the 
honeymoon trip. Maybe there is hope 
for the old industry yet!” 


CALLING ALL DEALERS! Why not clip 
this story, show it to your local editor, 
and get him to interview several young 
people, married or unmarried, and print 
their replies to a similar question? Your 
editor would appreciate the suggestion, 








10 feet high in the rear. The front 
fence is constructed of 1%4-inch knotty 
pine, random widths, band sawed with 
curving edge and rounded corner, fin- 
ished in antique Colonial. A _ final 
rustic touch is added by plugging each 
board with 34-inch black walnut, in 
random spacing. The back fence is a 
straight white picket arrangement with 
baseboarding 3 feet high. Along both 
fences run 100-foot signs made up of 
42-inch laminated sugar pine letters, 
painted brilliant orange. 

Added safety and convenience in the 
new plant is achieved by carrying the 
railroad siding into the yard, and ex- 
tending it nearly the full length of the 
plot. The present setup makes it pos- 
sible to reach within 150 feet of every 
lumber pile in the yard. Twenty-foot 
alleys, with ample turning space, are 
surfaced with decomposed granite. 
Water facilities are installed for keep- 
ing the rolled surfaces packed. 

Still further improvements are con- 
templated, including installation of an 
electric loading crane system, accord- 
ing to President Albert A. Frost. 





Buys Indiana Yard 
Fr. Wayne, Inp., March 22.—Perry E. Can- 
field, of Seattle, Wash. has purchased the 
North Side Lumber Co. here. The company, 
which was formerly operated by Harry 
Bougher, experienced a disastrous fire in 1930, 
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which nearly wiped out the entire yard. An 
attempt was made to rebuild, but an involun- 
tary petition in bankruptcy was filed in 1931 
and the yard has been operated by a trustee 
since that time. The purchase price was re- 
ported as $6,000. Mr. Canfield will operate 
the yard in conjunction with his several other 
yards in different sections of the country. Sev- 
eral cars of lumber have already been started 
to this city. 


oOo 
Signs Fair Trade Bill 
DeENveR, CoLo., March 23.—Gov. Teller 


Ammons, of Colorado, has signed a fair trade 
practice bill, permitting manufacturers under 
trademarks to establish and enforce set retail 
prices. The bill, by giving the manufacturer 
recourse in civil action, prevents retailers from 
indulging in selling at below established prices. 
The bill is modeled after the California “fair 
trade” law. 
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Lumberman Is Presented With 
Token of Appreciation 


Fort WortuH, Tex.,* March 22.—A _ distin- 
guished Texas lumberman, dean of the Lumber 
men’s Association of Texas, beloved by lumber- 
men from every section, Willard Burton was 
signally honored recently when at an informal 
dinner at the home of James T. Taylor he was 
presented by thirty of his close friends with a 
sterling silver plaque in appreciation of his 
many years of civic service. Willard Burton 
on April 6 will retire from the city council, of 
which he has been a continuous member since 
adoption of the council-manager form of gov- 
ernment in 1925. Councilman Burton is a 
former mayor of Fort Worth, having served 
in that position for six months in 1924, when 
he was appointed to succeed E. R. Cockrell, 
resigned. 

Among those attending the dinner was Wil- 
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liam Cameron, of Waco, head of another great 
Texas lumber enterprise and formerly a part- 
ner of Mr. Burton. R. E. Harding presided 
and several friends paid tributes to Mr. Burton, 
citing his public services, his private charities, 
his successful career as a business man, and 
his keen interest in his city and State. 

The silver scroll, mounted on a mahogany 
base, was engraved as follows: “To Willard 
Burton in appreciation of the splendid service 
you have always given to your city.” Under- 
neath those words, Councilman Burton’s name 
was placed in raised gold letters, and below 
that the engraved inscription: “From a few of 
your many friends.” Then twenty-nine names 
were engraved on the scroll, which measures 
16x25 inches. 

Willard Burton is the head of the Burton- 
Lingo Co., which operates a line of retail lum- 
ber yards throughout Texas. He has served as 
president of the Lumbermen’s Association of 
Texas and for many years has been a director 
and prominent in its counsels. 














Kentuckians Co-operate 
to Store Smaller Items 


Once upon a time, twelve years ago to be exact, the owners 
of half a dozen of the larger lumber companies of Louisville, 
Ky., decided that it was foolish for each of them to handle a 
stock of smaller building materials in their individual yards, 
and they subsequently launched the Mutual Service Co. Inau- 
gurated as a small, purely wholesale business, the concern began 
to supply materials to established retailers in the city, when the 
dealers had already sold some of the items to consumers. The 
business has grown until more than 250 dealers now purchase 
such products as insulation, roofing, wallboard, lath, wood 
shingles and chrome mo'ding from the Mutual Service Co. 
instead of carrying such goods in their own sheds. The 250 
business places are located within a radius of approximately 
sixty miles of this city. The company does not sell to con- 
tractors. 

A trip through the well-stocked sheds showed a representa- 
tive of the AMERICAN LUMBERMAN that complete lines of 
representative building materials are carried, and, in addition, 
many specialties to which the average yard would be unable 
to devote shed space. Fir plywood, of all plys, was stacked in 
neat piles; building paper was in another space; plaster board 
Was in a corner; a quantity of tile board filled other bins, and 
so on. It was easy to see why lumber dealers would accept 





Near one of the doorways into the long shed was this display of 
roofing, which has a large turnover during a twelve-month period 





One section of the Mutual Service Co. shed is used for storing 
complete lines of representative brands of insulating wallboards 


the plan for under it their customers may select their needs 
from a wider variety of merchandise than the average retailer 
can profitably carry. Local dealers can get any of these items 
by driving their trucks to the Mutual Service sheds, and out- 
side lumbermen can either have their orders delivered or pick 
them up. 

Manufacturers like the idea of selling to a centralized busi- 
ness place, as it saves handling smaller sales to individual 
yards. The Mutual Service Co. is constantly being solicited by 
manufacturers’ representatives to handle their lines. 

All jobs, large or small, are sold to consumers by the dealers 
themselves. The Mutual is merely a supply base, and has noth- 
ing to do with retail transactions. However, a Mutual Service 
salesman will ca!l on a customer, for the dealer, if the latter 
requests, since the former knows some items better than the 
building material man. The company is manned by Leo Klarer, 
manager ; Howard Aronhime, salesman, and W. P. Schmuckie, 
warehouse foreman. 

The dealers: who buy from the Mutual concern have had a 
big sales year in wallboards. Several churches bought tile- 
boards to dress up kitchens; a Louisville tobacco factory used 
a carload of Celotex in a “sweat room” where the tobacco is 
aged; and a quantity of the latter wallboard went into the 
Swiss-American auditorium during modernization, and to the 
State fair grounds as a fast floor for a roller-skating “Derby.” 
Two carloads of United States Gypsum Weatherwood were sold 
by a dealer to a high school in Frankfort. The advantage of the 
Mutual Service Co. is brought out clearly by mentioning these 
sales, and picturing the amount of space saved in the yards 
which use its service. 
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merican Lumberman House Plan No. 223 











BILL OF MATERIAL 


290 cu. ft. concrete footings 
820 cu. ft. brick walls, plore, fireplaces 
18 ft. two flue chimney 
Brickwork for circle steps 
30 ft. 8x8 flue lining 
36 ft. 8x!2 flue lining 
756 sq. ft. basement floor 
~ yards lath and plaster 
sq. ft. tile hearth 


prs AND MILLWORK 


10 pes. 2x10—16 girders 
4 pes. 2x10—i2 girders 
160 lin. ft. 2x8 sill 
72 lin. e.. 2x10 joist headers 
27 pes. 2x10—I6 first floor joist 
22 pes. S1O—12 first floor joist 
7 pes. 2x10—I6 first floor joist 
16 pes. 2x10—10 first floor joist 
27 pes. 2x10—14 second floor joist 
22 pes. 2x!10—12 second floor joist 
7 pes. 2x10—16 second floor joist 
27 pes. 2x6—14 ceiling joist 
14 pes. 2x6—I16 ceiling Joist 
14 pes. 2x6—12 ceiling 
17 og es ceiling joist, entry and 


sun roo’ 
1300 lin. "tt. 2x4 plates 
66 lin. ft. Ix4 ribbon 
6 4—I8 outs 





60 pes. 
16 pes. 2x4—I6 outside gable studs 
170 pes. 2x4—8 inside studs 

32 pes. 2x6—18 rafters 

5 pes. a owe 


S. 
Af Sy cama "0 . (plan) 
40 tne ft. 1x6 — 
10 pes. 2x4—12 lar beams 
450 lin. ft. Ix3 bridging 
1100 lin. ft. xt” grounds 
500 lin. ft. 54x1 grounds 
2600 ft. 1x8 shiplap, walls 
1000 ft. Ix4 s ng. r 
24 sqs. 18-in. shingles, walls, 8-in. ex- 


posure 
14 sqs. 16-in. shingles, roof, 5-In. expo- 


sure 

1880 ft. 1x8 shi _ Be, subfloors 

2200 ft. 3¢-in. flooring 

300 lin. ft. 1x8 ay 

300 _ ft. Ix10 cornice 

300 lin. ft. 3-in. crown moulding, cornice 
160 lin. ft. 1x4 cornice 

22 lin. ft. circle cornice 

| set o.s. steps complete, lattice panels 


ee a hd. dr. fr. 3-0x7-0, BB trim 


side 
! os. dr. ... Ne ag 8, BB trim | side 
| cir. hd. gat 3-0x6- 

' gate cir. hd. 3- six8.8 1%-in. (plan) 


trim | 


segotogess 
3x3 253 23232355 


go 


i) 
ego 
383 


eo NWO-— 
Nn 


> a-- 
nN 


- $2 It. 
12 It. 9x14, 
12 It. 
12 It. 9x12, 
12 It. 
12 It. 
8 It. 8x10, 


turn sash frs. 22-in. 


BB tr 


14-mesh copper wire 
ac 
jm frame 10x30, 14-mesh copper wire 
ac 
. 10xi2 1Y%-in. 
9xi2 1Y¥e-in. 
pr. shutters 12 It. 9xi4 1%-in. 
_ door frs. 5-0x7-0, BB trim 2 
sides 
— door frs. 2-8x7-0, BB trim 
sides 
inside door fr. 3-0x7-0, BB trim 2 
inside door fr. 2-8x7-0, BB trim 2 sides 
inside door frs. 2-8x6-8, i 


sides 
inside door frs. 2-6x6-8, BB trim 
2 sides 


sides 











Nn 


Er Meee onwnen 











rou door frs. 2-2x6-8, BB trim 


sides 

inside door fr. 1-4x2-4. BB trim | side 
cir. hd. door 3-0x7-0 134-in. DS (elev.) 
door 2-8x7-0 134-in. (elev.) 

pr. doors 5-0x7-0 15¢-in. 15 It. DS 
astragals 7-1 

door 3-0x7-0 134-in. 15 It. DS 

doors 2-8x7-0 136-in. - = 

Seer 2-6x7-0 13¢-in. an. 


i 3 in. SS 
wdw. 12 It. 10xi2 13¢-in. SS 
wdws. 12 It. 9xi2 1%-in. SS 
wdws. 8 It. 8x10 13-in. SS 
wdw. 12 Its. 8x8 13,-in. SS 
urn sash 22-in. te 3 It. SS 


180 lin. ft. selling mould, det. 

26 lin. ft. 12-in. shelving 

40 lin. ft. 4-in. hook strip 

26 lin. ft. 1Y%4-in. rod, iO rosettes 
18 lin. ft. 24-in. shelving 

60 lin. ft. 134-im. cleat 

{ trap door, frame and trim 24x30 
| basement ‘‘mill’’ stair 
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{ main stair stock newel, rail and baluster 

i Groatfest room set, {! kitchen cupboard 
eta 

| ironing board, | mantel and shelf, detail 


HARDWARE 

750 Ibs. nails 

32 sets weights and cord 

42 pr. 4x4 butts 

17 pr. gies I butts 

| pr. 2x2 butts 

! front, { rear door om set 

17 inside door lock s 

2 D.A. door floor v4 4 push plates 

32 sash locks and lifts 

3 doz. clothes hooks 

7 pr. cupboard door hinges, chrome 

4 cupboard turns, 7 dr. pulls, 3 elbow 
catches 

| cupboard turn, access door 


IRON AND METAL WORK 

4 steel basement sash frs. 3 It. 9x16 SS 

| cast iron coal chute door complete 

2 cleanout door A 

| dump, | dam fireplac 

88 ft. Kansing. Sutter: 0 ‘t. down spout 
45 4 ridge roll 

78 ft. wall flashing; chimney fiashing 


ain HEATING, ETC. 
{ bell trap 
{ sink; | outside, | inside fameet 


avatory 
2 closets com om bath and basement 


{ heating plant complete 
Electrical work, painting by owner 
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American Lumberman House Plan No. 202 





BILL OF MATERIAL 


300 Ibs. Nails 

604 eu. ft. Footings and Wallis 

24 lin. ft. 8x8” Double Fiue Lining 

77 sq. yds. 3” Conerete Basemont Floor 
310 sq. yds. Lath and Plaster 

{ Cleanout Door and Frame 

106 lin. ft. 4%2” Gutter. 

60 lin. ft. 3/2” Down Spout 


LUMBER & MILLWORK 


168 lin. ft. 2x8” Sill & Joist Headers. 
56 pes. 2x8"—12’ First Floor Joist 

8 pes. 2x8"—1i2’ Girders 

4 pes. 2x8"—8’ Girders 

56 pes. 2x8°—12’ 2nd Floor Joist 

560 lin. ft. 2x4” Plates 

4 pes. 2x8"—14’ Porch Girder 

11 pes. 2x8°—14’ Porch Floor Joist 
5 pes. 2x8"—14’ Porch Plate 

12 pes. 2x4"—8’ Porch Cig. Joist 
120 cu. ft. Brickwork, Piers, Fireplace and Flue 
12 pes. 2x4”——12’ Coiling Joist 

24 pes. 2x4”"—16" Rafters 

8 pes. 2x4"—14’ Rafters 

10 pes. 2x4”-12’ Rafters 

48 lin. ft. (x6” Ridge Boards 

320 lin. ft. 1x3” Bridging 

4 Sawed Rafters—Front Porch 

10 Sawed Rafters—Dormers 

248 pes. 2x4"—8’ Studs 

900 ft. 1x4” Roof Sheathing 

13 sqs. 16” Shingles 

13 ft. 1x8” Beveled & Rabt. Siding 
15 ft. 1x4” Flooring 


FRAMES 


5 Basement Sash 8 It. 10x12” 

3 Outdoor Frames 2-8x6-8 & Trim | side 

2 Twin Window Frames 2 It. 24x26, Top Div. 6 It. 
SS & Trim 


3 Twin Window Frames 2 It. 18x18, Top Div. 6 It. 
SS & Trim 

| Twin Window Frame 2 it. 20x16, Top Div. 6 It. 
SS & Trim 

| Sin. Window Frame 2 It. 18x18 Top Div. 6 It. 
SS & Trim 


2 Sin. Window Frames 2 It. 24x26, Top Div. 6 It. 
SS & Trim 


2 Sin. Window Frames 2 It. 20x26, Top Div. 6 It. 
SS & Trim 


2 Semi. Cir. Frames Dormers, See Elev. No trim 
2 Doors 2-8x6-8 1% 15 It. DS. 

1 Door 2-8x6-8 1% 3x pan. 6 It. DS. 

5 Sash.3 It. 10x12 SS. 

6 Windows 2 It. 24x26 1% top 6 It. SS. 

2 Windows 2 It. 20x28 1% top 6 It. SS. 
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7 Windows 2 It. 18x18 1% top 6 It. SS. 
2 Windows 2 Lt. 20-18 1% top 6 It. SS. 
17 Sets Weights & Cord 

2 Semi Cir. Sash Dormers 3 It. SS. 


2 Indoor Frames 2-8x6-8 trim 2 8. 
2 Indoor Frames 2-6x6-8 trim 2 S. 
2 Indoor Frames 2-4x6-8 trim 2 S. 
3 Indoor Frames 2-6x6-6 trim 2 S. 
4 Indoor Frames 2-4x5-6 trim 2 S. 


3 Doors 2-8x6-8 1% 5xpan 

| Door 2-6x6-8 1% 5xpan 

2 Doors 2-4x6-8 1% Sxpan 

3 Doors 2-6x6-6 1% 5Sxpan 

4 Doors 2-4x5-6 1% Sxpan 

{ Basement Stair, including horses 
{ Main Stair, Including horses 
1 Mantel Shelf, Detail 

1 Kitchen Cupboard, complete with hardware 
1 Medicine Cabinet, 12x16” Mirror 
310 lin. ft. 6” Base and Shoe 

6 Shelves 34x18"—4’ 

1 Shelf 3%4x18"—3’ 

40 lin. ft. Hook Rall 

40 lin. ft. 2” Cleat 

2 Thresholds 

7 sections Lattice Panels 

2 sets Outside Steps 

6 8” Round Columns 7-6 

270 ft. Porch Flooring 

270 ft. Porch Ceiling 

80 lin. ft. 2” Crown Mid. 

104 lin. ft. 1x8” Outside Base and Plate Fin. 
52 lin. ft. ixt0” Plate Fin. 

52 lin. ft. x6” Plate Fin. 

204 lin. ft. 1x6” Facure 

204 lin. ft. ixi2” Soffit 

204 lin, ft. 2”cove 

| Facure Board, front porch 


FINISH HARDWARE 


3 pr. 4x4 Butts 

13 pr. 3¥2x3' Butts 

| Front Door Lock Set 

| Rear Door Lock Set 

13 in. Door Lock Sets 

5 pr. 2x2! Butts Cellar Sash 

5 pr. Hooks and Eyes 

16 Sash Lifts and Locks 

Plumbing & Heating, Electric Wiring & 
Fixtures and Painting by Owner 
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New Corporation Buys Assets, 


Makes Improvements 


LexincTon, Ky., March 22.—Ira T. McLaney 
recently purchased from the Allison Lumber 
Co., of Bellamy, Ala., the assets of the Cash 
Lumber Co. of Lexington. The Cash Lumber 
Co. was then incorporated with capital stock 
of $30,000, all subscribed, and the assets were 
transferred by Mr. McLaney to the. new cor- 
poration, officers of which are Ira T. McLaney, 
president; D. V. Chastain, vice-president; and 
S. J. Yeary, secretary and treasurer. Messrs. 
McLaney and Yeary are president and vice- 
president, respectively, of the Fish Lumber Co. 
of Somerset, Ky. 

Ira T. McLaney also is a representative of 
Henry G. Brabston & Co. of Birmingham, Ala., 
having been with that concern for 16 years, and 
will continue to represent it in Kentucky. S. J. 
Yeary formerly was connected with the Phillip 
Carey Co. at Lexington, Ky.; Omaha, Neb.; 
Los Angeles, Calif.; and Columbus, Ohio. D. V. 
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Chastain has been connected with the Cash 
Lumber Co. for eight years. Since the new cor- 
poration has taken over the assets, additional 
sheds have been erected and the yard will carry 
: complete line of lumber, roofing, sash and 
oors. 





How Big Line-Yard System 
Backs Nation's Housing 
Campaign 

Speaking of individual co-operation 
and support, by local lumber dealers and 
line-yard systems, of the housing program 
now being promoted from Coast to Coast, 
this department wishes that it were possi- 
ble effectively to reproduce a very strik- 
ing broadside that is being sent out this 
month by the various local branches of 
the Alexander Lumber Co. (numbering 


An Odd Case in Which “The Law” Asks 
Lumber Dealers for Aid 


Lumber dealers expect to be called 
upon to supply practically any building 
need, but few anticipate the recent experi- 
ence of the Hagen Lumber Co., Scranton, 
Pa., which was required to permit the 
appointment of four of its men as tem- 
porary deputy sheriffs to aid in carrying 
out a court order, affecting a controversy 
between the owners of two houses. 

Some years ago Adolph Erdman 
wished to make certain changes in, the 
building he owned. These changes re- 
quired that the rear portion of the second 
story of his building project 10% inches 
beyond his building line, to form an over- 
hang of that distance above the adjacent 
_ lot. Erdman sought and obtained the 
needed air rights from his neighbor, 





Left: Passing shoring 
through window for 
placing at inside 
edge of overhang, 
before removing 
studding and interior 
wall, and sawing roof 
rafters and floor 
joists. Middle: Part 
of studding and wall 
removed, and shor- 
ing in place; eaves 
and roof rafters cut 
off, but floor joists 
still in place. Right: 
Work practically 
completed 





proper legal forms were executed, and the 
work was done. Some time after the con- 
summation of that agreement Erdman’s 
neighbor sold his property to John C. 
Dykes. 

Recently, Erdman decided to continue 
the 10%4-inch overhang to the front of 
his property, a distance of 25 feet. Dykes, 
however, refused to grant permission for 
the extension. Erdman decided to do the 
work without Dykes’ permission, where- 
upon Dykes took legal action to stop him, 
and litigation followed. During the liti- 
gation, Erdman completed the work. The 
first trial was before a jury, which de- 


cided against Erdman. The second was 
before three judges, who upheld the jury 
decision and ordered the sheriff to re- 
move the 25-foot run df 10%4-inch over- 
hang. This was a “poser” for the sheriff, 
who used every means at his command 
to shift the responsibility to some other 
public officer. The judges were adamant, 
however, and the sheriff was again 
ordered to remove the overhang within a 
stipulated time. 

He decided finally that his only re- 
course was to deputize four carpenters, 
and he went to the Hagen Lumber Co., 
selected his four men, swore them in, and 
gave them their orders. On the morning 
of Oct. 21, 1936, the four carpenter- 


they were required to do was remove the 
overhang, shore the roof, and leave the 
opening otherwise unprotected. This they 
did, completing the work at 5 p. m. the 
same day. The sheriff then figured the 
cost and billed Dykes, in whose favor the 
court had decided. Dykes then filed a 
lien on Erdman’s property for the pur- 
pose of recovering the cost of the work. 
The decision in the case is reported to 
have set a legal precedent, since the 
records revealed no previous case similar 
toit. The sheriff’s solution of his dilemma 
is likewise without precedent, adding a 
new chapter to lumber dealer activities. 





37 


not far short of 100 units) in several of 
the Central States. It happens, however, 
that the illustrations in the circular are 
not susceptible to reproduction. They 
show, first, a modern Colonial dwelling, 
with the caption “Let Your Dreams 
Come True’; while the reverse side of 
the folder is headed “Improve Your 
Home in 1937,” and illustrates a number 
of modernizing ideas, with a check-list to 
help the home owner classify his own 
needs. 

The text on the front takes the form 
of a reproduced letter, addressed to “Dear 
Neighbor,” beginning with the statement 
that : 

“We, as dealers in the better grades of 
building materials, believe it is our re- 
sponsibility to assist the residents of our 
community in securing a home; not just 
a place to live, with shelter from the 
elements ; but a center of comfort, happi- 
ness and contentment.” 

Then come a few short paragraphs of 
“sales appeal” as follows: 

“All of us engaged in the design, con- 
struction, repair, alteration and improve- 
ment of property, face an era of oppor- 
tunity. 

“First, there is the opportunity to per- 
form a real public service to every prop- 
erty owner in carrying the message of 
modernization. 

“Second, there is the opportunity to 
construct the needed new homes. 

“We would be very selfish indeed to 
profit from these opportunities, if, in the 
progress of events, we did not have an 
objective that would lead to happiness 
for our friends, and toward making our 
community a better place in which to live. 


“Tt is our aim in this, and succeeding 
pieces of literature, to suggest and explain 





materials, which if properly employed, 
will add to the value of your property, 
and the comfort and convenience of 
everyday life. 

“We have many more ideas, which 
can not be illustrated. Our time is yours 
for estimates, plans and suggestions. You 
are cordially invited to call at our office 
for a preliminary discussion.” 

The circular, which is one of a series 
of mailing pieces, further points out that 
FHA financing is available, at convenient 
terms within the reach of everyone, and 
urges all interested persons to consult 
the company. 
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Viewing the Nation’s Building Revival 


New Construction Up One- 
Third from Last Year 


New York, March 22.—Construction work 
started during February showed a total about 
one-third greater than was reported in Febru- 
ary, 1936, according to figures from F. W. 
Dodge Corporation. Reporting on the Febru- 
ary results this agency indicated a total of 
$188,590,800 for February in the 37 eastern 
States as compared with $140,419,100 for Feb- 
ruary of last year and $242,844,000 for January 
of this year. For the initial two months of 
1937 the figure amounted to $431,434,800, a gain 
of about 22 percent over the corresponding two- 
month total of $355,211,900 for 1936. 

The February 1937 figures included $63,011,- 
700 for residential building; this was more 
than twice the total of $31,175,500 shown for 
February 1936 and contrasts with $78,423,700 
for January 1937. For the first two months of 
1937 residential building amounted to $141,435,- 
400 or a gain of about 105 percent over the 
total of $68,615,000 for the first two months 
of 1936. 

Non-residential building started in the 37 
eastern States during the first two months of 
1937 amounted to $161,920,200 as against $153,- 
090,700 for the corresponding two months of 
1936. , 

Public works and utilities started during the 
first two months of 1937 in the 37 eastern 
States totaled $128,079,200 as against $133,506,- 
200 for the corresponding two months of 1936; 
the decline from last year in this division of 
the construction industry is entirely due to 
the slowing-up of the PWA program. 


Falls In Line With National 


Housing Program 


MAnTEcA, CALIF., March 22.—The Manteca 
Lumber & Supply -Co., here, will ‘co-operate 
with the Federal Housing Administration, by 
construction of a number of new homes costing 
$2,000 to $4,000, which are to be. sold on a 
long-term instalment plan. These homes will 
contain six to eight rooms and will be con- 
structed in accordance with the best archi- 
tectural standards. It is expected that other 
lumber concerns in this territory will announce 
similar housing plans. 

_—_—_—_—_—_————— 


Home Show Scores Great 


Success 


EvansviLLe, Inp., March 22.—The annual 
Home Show, held at the Coliseum here on 
Thursday, Friday and Satuday, March 11, 12 
and 13, was attended by many thousand people 
from Evansville and other towns in the tri-state 
region. It was larger and better in every way 
than the one presented last year. 

Local lumber dealers were most enthusiastic 
over the manner in which the public inspected 
their displays of materials specially suited to 
needs of persons who have not yet recondi- 
tioned their flood-damaged homes; while the 
modern kitchen units placed on displav by 
many local firms also were an attraction. 

Factory-made windows, revolutionary in de- 
sign, attracted considerable interest, while cor- 
ner cupboards, now becoming popular. also 
drew a great deal of attention. One firm fea- 
tured an interesting display of wallpaper and 
other interior decorating equipment that brought 
a gratifying response. 

Air-conditioning, which is gaining consider- 
able headway, also attracted the public. One 
firm had on display a miniature home showing 
various steps of sturdy construction. Complete 
kitchen units were featured by both ice refrig- 


erator and mechanical refrigerator representa- 
tives. Furnaces, stokers, modern building hard- 
ware, radios, insulation, lighting fixtures, water 
softeners and termite control methods all at- 
tracted interest. A representative of the Fed- 
eral Housing Administration was kept busy 
answering questions on financing new buildings, 
the purchase of homes, and the making of 
repairs. 


Attendance at Home Show Is 
Biggest Yet 


MILWAUKEE, WIs., March 23.—The fifteenth 
annual Home Show held in the Milwaukee 
Auditorium from March 13 to March 21, inclu- 
sive, was greater than any of its predecessors 
in attendance and interest and in number. — 
quality of exhibits. Attendance approximate 
100,000, and more than 300 individual exhibit- 
ors displayed practically every type of material 
and equipment that can be used in a home. 
Retail lumber and building supply dealers who 
had booths were Wilbur Lumber Co., featuring 
its complete home building service; Mid-City 
Lumber Co., with a modernistic setting to 
attract attention to its package selling of the 
home; and Steinman Lumber Co., displaying a 
variety of buildinge materials, including paint, 
wood shingles, and a number of interior and 
exterior treatments for homes. 

One of the features of the show was a com- 
pletely furnished demonstration home, located 








The model demonstration home which featured the 
Milwaukee Home Show last week. The design was 
adapted from the typical New England farm house 


on the northwest side of the city, several miles 
from the exhibition hall. It attracted thousands 
of interested visitors. 

The design was adapted from the typical 
New England farm house. The first story is 
veneered with red vitrified common brick, 
excepting the walls under the front porch, 
which are 34-inch by 10-inch red cedar siding. 
The entire second story and gables are of the 
same siding. The front gable is vertical plank 
with batten strips covering the joints. Roof- 
ing is natural edge-grain cedar shingles. Foot- 
ings, walks and porch floor are concrete, and 
the foundation walls are cement block. Rock- 
wool insulation was used throughout. All ex- 
posed plumbing and heating pipes are stream- 
line copper. 

The living room finish is natural birch, 
waxed and polished. The natural fireplace is 
placed across an inside corner, and has a green 
marble face and birchwood finish. Above the 
mantel are three glass shelves, set back into 
the chimney and lighted indirectly from the 
side. Dining room woodwork is enameled, and 
the walls are papered. Kitchen and bathrooms 
are equipped with all modern conveniences. 
The house is completely equipped with screens, 
storm sash, combination doors and weather- 
stripping. 


Jackson (Miss.) Hangs Up a 
Great Record to Shoot At 


The Jackson Lumber Co., located at 322 
Capitol Street, Jackson, Miss., has recently 
issued a meaty, as well as attractive, little 
folder; presenting a comparison of home build- 
ing in some of the larger cities of the South, 
which it is sending out over its own name. 

The comparison is based on a survey by 
L. L. Mayes, made for the Mississippi State 
Planning News. The survey showed Jackson 
to head a list of fourteen southern cities, al- 


‘though tenth in point of population. 


During 1936 Jackson built an average of 
1.28 new residences per day, making a total of 
467 for the year, this being the largest number 
for any city on the list, the next total being 
452, for a city several times the size of Jack- 
son. 

To put it another way, Jackson built 245.8 
residences for each 25,000 of its population, 
while on the same basis the next best showing 
was 139.2 for each 25,000 population, for a 
smaller city. 

Naturally, the Jackson lumber and building 
materials dealers and other building interests 
take considerable satisfaction in the fine show- 
ing made by their city; so much so that the 
Jackson Lumber Co. officials decided to tell the 
world about it, which they have done, as already 
noted, in this attractive leaflet or envelope 
stuffer; on the back of which appears a partial 
list of the building materials and other prod- 


ucts regularly carried in stock. 
———e 


Will Build Sample Home 


SPOKANE, WASH., March 20.—The Spokane 
Better Housing committee has announced that 
a four-room residence will be built here this 
spring, under its auspices, to demonstrate the 
possibility of low-cost housing. H. A. Halstead, 
manager of the local committee, said the house 
will be ready for opening about May 1. 

—_—_——_—————— 


All Set for Homes Show 


SoutH Benn, Inp., March 22.—A Better 
Homes Exposition will be held in South Bend, 
March 31 to April 4, under sponsorship of the 
Veterans of Foreign Wars. John A. Tokarz, 
regional Federal Housing director, has promised 
support for the exposition and has ordered the 
shipping of the administration’s display to this 
city as a part of the exposition. Sixty booths 
have been provided for displays, and many en- 
tertainment features will be on the program. 


Builders’ Show Draws 50,000 
Visitors in Week 


MINNEAPOLIS, Minn., March 15.—More than 
150 displays of building materials in array at 
the Minneapolis Builders’ Show in the Audi- 
torium attracted well over 50,000 people during 
the week beginning Monday, March 8 and end- 
ing Saturday night. On Friday night alone 
more than 6,000 persons viewed the displays 
of home appliances, building material exhibits, 
construction service booths, automobile dis- 
plays and model rooms which made up the ex- 
position. 

The show got under way Monday evening 
before the largest first day crowd in the his- 
tory of the event, when more than 7,000 people 
passed the turnstiles. In the opening crowd 
were several hundred contractors and construc- 
tion experts, many of whom expressed opinions 
that the exposition, with its $500,000 worth of 
exhibits, would give impetus to local building 
and modernization activities this spring. 

The exposition was an accurate indication of 
the optimism’ local manufacturers of construc- 
tion materials feel in regard to Minneapolis 
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building. While the main floor of the audi- 
torium contained more than 150 displays, the 
lower exhibition hall had some 50,000 flowers 
made up into settings for the scores of new 
model automobiles on display. 

A series of model homes occupied the mez- 
zanine floor of the auditorium, the second 
floor housed the quilt, dress goods and handi- 
work displays sponsored by the Federation of 
Women’s Clubs, and there was a stage show 
twice daily as an added attraction. 





Start Work on New Building 


Davis, Cauir., March 20—Work has started 
on the new $20,000 Davis Lumber Co. building. 
It will be 50 by 90 feet, the office taking 23 
by 44 feet at the rear. Constructed of rein- 
forced concrete, the ceiling will be of Celotex, 
and interior woodwork will be knotty pine. 
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ton & Sons and the Botsford Lumber Co. tell 
the people of the community about the products 
and facilities which these firms have ready to 
serve them. Besides, there appear numerous 
advertisements of contractors, financial insti- 
tutions, plumbing and heating concerns, dealers 
in home furnishings and appliances, etc., the 
complete edition making a very creditable show- 
ing for a city of around 4,000 population, sur- 
rounded by a first-class farming territory.. 
_—_—_—_—_——__CC 


Will Build Twenty Houses 


SPOKANE, WASH., March 20.—Charles Mas- 
ters, president of the Crest Line Lumber & 
Fuel Co., states that his concern is planning 


lowa Town Gets Aboard the 
Home Building Wagon 


Atcona, Iowa, March 22.—Dedicated “To 
the greatest institution in the nation—the Amer- 
ican Home’—and with the co-operation of 
local lumber and material dealers as well as 
other commercial interests of the city, interested 
in promoting home building, the Algona Upper 
Des Moines, an enterprising local newspaper, 
came out on March 18 with a special section 
filled with articles, illustrations, etc., designed 
to create and maintain desire for good homes. 

Thus this community falls in line with the 
nation-wide campaign for promotion of home 
building, and shows the world what material to build about twenty new houses and has 
dealers, contractors and merchants in affiliated secured permits for the first two. Last fall 
lines in a_rural community can do in this Mr. Masters secured permits for 14 other 
direction. Large advertisements of F. S. Nor- houses on which work is now under way. 


Log Cabin Days Are Here Again 


SoutH Beno, INnp., March 22.—Reproduced 
herewith is a photograph of the log cabin that 
was built by the Indiana Lumber & Mfg. Co, 
in the 25x25-foot space allotted to it in the 
recent Outdoor Show held in this city, spon- 
sored by the Studebaker Rod and Gun Club. 
The show was held on the third floor of one of 
the old Studebaker Corporation buildings, about 
a block from the lumber company’s yard and 
office. 

This was an educational show, not a sales 
exposition, so no particular effort was made 
by the company to sell its materials, but rather 
to get people to visit its retail store and office, 
where other of its representatives could show 
them materials or merchandise and tell them 
more about them, without the noise and excite- 
ment connected with the show. : 

“We got our name and product before a 
great number of people, and perhaps that was 
enough to be expected,” said A. F. Reasor, pres- 
ident of the company, adding: “To give a little 
more local color, we secured an attractive young 
lady, dressed her in a riding habit, and had her 
stand in front of the cabin to pass out selected 
literature. Most of the young blades came 
around, and asked her jokingly about her 
horse. 

“We talked to a lot of people, some from fifty 
miles away—mostly from around the lake dis- 
tricts lying to the east and north of South 
Bend. We sold a number of booklets and made 
a little from them. We also showed a sample 
unit of Andersen casement frames and a unit 
of the Andersen Narrowline windows, on which 
we received a lot of favorable comment. We 
secured a number of leads- for remodeling, 
kitchen. modernization, and .a few new home 
prospects. All in all, we think that the in- 
vestment of $100 for our space, plus the cost 
of our materials, and our labor in setting up 
the display and manning it afterwards, was 
worth while, 

“The show was open on Thursday, Friday, 
Saturday and Sunday, from 2 to 10 p. m. We 
had from two to five representatives on duty 
all the time, and we all were plenty tired from 
standing up and talking during that time. We 
quoted this cottage, set up and delivered within 
fifteen miles of our yard, stained one coat of 
duPont brown stain, for $425; lined completely 
with Masonite for $80 extra, or $505. Most 
people thought it was very nice and a bargain 
at the price.” 

This log cabin was built from a design or 
Picture appearing in the back of the booklet 
entitled “Log Cabins Uptodate,” published by 
the Shelvin Pine Sales Co. Size was 14x16 
feet. Red River Lumber Co. log cabin siding 
in random widths was used, requiring some 
1,300 to 1,400 feet. Roofing was green. The 
cabin was fined on one interior side and end 
with Masonite products, using the Presdwood 


3% feet up from the floor, for wainscot, and 

the 42-inch insulation board above it into which Log Cabin Book, published by the Red River 

a simple pattern was worked with a cutting Lumber Co., for twenty-five cents. 

tool. “We discovered that many persons apparently 
“We furnished the materials, while one of wanted a booklet on the cabin,” commented 

our good local contractors donated the labor, Mr. Reasor, “but when asked to pay us what 

for the advertising received,” explained Mr. they cost, they explained that they were not 


tioned, for ten cents, and the Paul Bunyan 
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Log cabin built and shown by lumber dealer at South Bend (Ind.) Outdoor Show. 


Reasor. “We built the floor in two sections, 
and the sidewalls in four sections. These we 
trucked to the job a day or so before the open- 
ing and set thein up, using bolts to hold the 
corners together. The roof was applied, the 
windows hung, furniture from our INLUCO 
store was added, in the unfinished state; a 
corner cupboard, a Welsh server, a table and 
a book rack of Colonial design suitable for 
cabin use, and we were ready for the show. 
One of the local landscape companies secured 
some leaves and trees for local atmosphere, 
and the effect wasn’t so bad.” 

Admission charges were fifteen cents for 
adults and five cents for “kids,” and visitors 
numbered about 50,000 for the four days. The 
lumber company gave.away a lot of samples, 
matches, calendars, literature, etc., and FHA 
material; also sold ‘the log cabin booklet men- 


interested enough to part with a thin dime; so 
in such cases we kept the book, and thus elim- 
inated all those persons who were just looking 
for something for notfiing. It taught us that 
henceforth we are not giving away any of the 
advertising material that we pay for—when 
the cost is an appreciable item. One other 
exhibitor complained that he was out over 
2,500 booklets, taken when he was not look- 
ing, mostly by kids.” 

“We have now taken the cabin down and 
moved it to our little side lawn, next to our 
store, and set it up again,” said Mr. Reasor. 
“The site is right on Michigan Street, which 
is Our main street. It already has stopped a 
number of passers-by. We thought that until 
we sell it, or otherwise decide definitely as to 
its disposition, we might as well get a little 
more advertising from it.” 
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Southern Hardwood Producers Survey 
Results of Trade Promotion Program 


New Orveans, La., March 13.—There was 
a good representation of the membership of 
Southern Hardwood Producers (Inc.) in at- 
tendance at the second annual meeting of the 
organization, held yesterday in the Roosevelt 
Hotel, this city. Through the various addresses 
and discussions those present were instructed 
in various phases of the uses of southern hard- 
woods and in marketing methods. 

It developed that some of the members act 
upon the information furnished through head- 
quarters by the field men, and that others pay 
no attention to the marketing information that 
they receive. The field men pointed out that, 
if the leads they uncover, develop and report 
about outlets for lumber are not followed up 
by the salesmen, their efforts are not as effec- 
tive as they could be made to be. There was a 
strong sentiment that the work of trade pro- 
motion should be expanded, as its need was 
demonstrated by the work of the past year. 
While discussing another matter, spontaneous 
suggestion was made by one speaker on the 
floor that the dues should be increased to 15 
cents a thousand feet; others spoke up endors- 
ing the proposition, and an informal vote was 
taken which was practically unanimous. This 
proposition will be submitted to the membership 
for a mail vote. Secretary-manager Linn said 
he could prepare budgets for any amount of 
revenue and show where results could be ob- 
tained that would justify and show a profit on 
any amount that was spent on trade promotion. 


President's Opening Talk 


President W. R. Jones, of the Mengel Com- 
pany, Louisville, made an informal introductory 
talk. He covered the history of the organiza- 
tion, stressing that it had only two objects — 
trade promotion and statistics. No money was 
spent until it was in hand, and the budget was 
kept balanced. He wished all the members 
could be present at the meeting and know and 
appreciate at first hand the faithful work of 
the administrative forces. There had been a 
gratifying increase in membership during the 
year, which was rapidly nearing the two-bil- 
lion mark of production. He was convinced 
by the work of the year that membership was 
a wonderful investment. 


The president called upon J. W. Welsh, 
treasurer, who presented a report of certified 
public accountants showing that to Feb. 27 re- 
ceipts had been over $36,000, and that there was 
a cash balance of $13,579.11, with no debts. 


Secretary Strikes New Note 


Secretary-manager Linn struck a new note 
regarding secretaries’ reports by stating: “If it 
were not for the fact that custom and tradition 
make it obligatory on a secretary to make a 
report, I would not do so, because Southern 
Hardwood Producers (Inc.) has been making 
daily reports to its members since its inception, 
so that anyone who pays a reasonable amount 
of attention to the mail he receives from SHPI 
is familiar with what the secretary, or rather 
the staff, has been doing since the last annual 
meeting. Almost 100 bulletins containing any- 
where from two to six pages tell me that the 
members have had 400 pages of reports on the 
trade promotion activities of Southern Hard- 
wood Producers (Inc.). The daily and weekly 
sales reports, plus the weekly barometer, the 
monthly stock list, and several special analyses, 
give you current data, reports and information 
obtainable only through this organization.” 

He said that over 1,000 reports have been 
received on field work contacts, 40,000 pieces of 
literature have been mailed, and hundreds of 


letters written answering specific inquiries, 
along with samples of hardwoods sent out. 

Mr. Linn outlined needs as follows: 

1. A publicity man to help prepare literature, 
to write articles on southern hardwoods, and to 
prepare advertising copy. 

2. More field men to go into the eastern sec- 
tion of the country, and a better coverage for 
the entire consuming area. 

3. Development of housing program. 

4. Co-operation with other lumber organiza- 
tions should be effected. 

5. There is room for an expanded program 
of research in co-operation with the Forest 
Products Laboratory, paint and varnish manu- 
facturers, manufacturers of venetian blinds, 
furniture etc. 

6. Research and education in seasoning of 
lumber, within the membership, should be 
looked into. 

7. Permanent exhibits should be installed in 
strategic cities. 


"Jumping Around" Between Furniture and 
Lumber 


A. P. Johnson, educational director of the 
Grand Rapids Furniture Exposition Associa- 
tion, made an interesting address on the use 


that man got the idea of constructive civiliza- 
tion; of a progressive life. Nothing lends it- 
self with more readiness to man’s ability to 
mould, to construct, to his skill and his deft- 
ness, and nothing else meets his variant needs 
as does wood. 

Discussing why furniture is made of wood 
rather than metal or plastics, Mr. Johnson said 
that it was for no other reason than that we are 
“wooden-headed race,” objectively, if not liter- 
ally. We think in terms of wood. The very 
first furniture of which we have knowledge 
was made in Egypt—a country having within 
itself very little wood. Most of its early furni- 
ture came from Ethiopia, whose people, we 
have every reason to believe were the first 
workers in wood. 

There have been many surmises and pro- 
phecies, said Mr. Johnson, that wood was “on 
the way out,” and numerous efforts have been 
made by makers and vendors of other ma- 
terials which might be used for, or in, the 
home, to discredit wood in favor their prod- 
ucts. Wood will disappear in the making of 
furniture only when it disappears from the 
earth. Furniture made of metals is only a 
flare, he said, for somehow furniture other than 
of wood has never “clicked.” Hardwoods— 
with small pores, woods in which the grain 
and colorings are animated and workable into 
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of southern hardwoods in the manufacture of 
furniture. He enumerated twelve subjects re- 
lating to the main topic, which Mr. Linn had 
suggested that he discuss. Mr. Johnson said: 
“I have been posing for some years before the 
gullible world as one familiar with furniture, 
and Mr. Linn has suggested in one letter that 
I speak on more things that I know nothing 
about than I thought was possible to classify.” 
Probably without intention Mr. Johnson thus 
pointed out the necessity for getting informa- 
tion about southern hardwoods over to the 
men who use them as a raw material. 

He said that his audience was engaged in, 
next to the supplying of food, one of the most 
essential occupations in our civilization. Also 
in one of the oldest activities of mankind. Even 
the most primitive in the human race used wood 
in some form. Probably the first weapon of 
defense in the hands of a savage ape was a 
stick of wood. Then man learned that wood 
could burn, and thus warm him, and it became 
his most comforting association. It was no 
doubt from the building of a wooden shelter 
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beautiful effects—will always be preferable in 
the making and using of furniture. He said 
the South would continue for a long time to be 
the field from which most of the wood for fur- 
niture is taken, because the timber has quali- 
ties peculiarly adapted to furniture use. It 
machines readily, it responds to seasoning 
treatments, and it has a well defined program 
of behavior. 

Mr. Johnson continued: “You can not over 
do the study of your own product, and then 
telling the world about it. You can help the 
manufacturer by learning things about your 
own lumber, and applying that knowledge to 
your sales. You are doing some of that work 
through your association, but you are not doing 
enough. No one is doing enough of that in 
the lumber industry. Why should the furniture 
manufacturer buy southern hardwoods? What 
is there about them that lends itself to furni- 
ture? What are you doing to sell the country 
on the idea that southern hardwoods make for 
quality, durability and serviceability of furni- 
ture?” 
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Stabilized Products and Prices 


Mr. Linn asked. the question: “Is there any 
way that lumber prices could be stabilized to a 
greater degree?” Mr. Johnson answered that 
was entirely within the province of the manu- 
facturers of hardwoods. “We have had,” he 
said, “in the lumber business as in all channels 
of trade, a buyers’ market. The buyer, never 
in the world, stabilized a price. Demand can 
regulate but it can not stabilize. But before 
the manufacturer can stabilize his price he must 
stabilize his product. A very soft spot in 
your relation to the buyer, from the furniture 
manufacturer‘s viewpoint, has been your un- 
steady grading rules. I am advised that they 
are pretty well determined, and the industry 
hopes you will leave them that way. Unless 
you are in the active business of furniture mak- 
ing you can never know what the grading 
problem means to the practical buyer of furni- 
ture lumber. To him the grades of lumber are 
the same as the keys to a piano player. If he 
hits the wrong key, it is too bad for some- 
body’s ears. Your co-operation with the furni- 
ture industry for the stabilization of grading 
rules would be welcome enough to win for you 
a preferred crown in any lumber buyer’s para- 
dise. As lumber is depleted, prices must ad- 
vance, but grading rules should be as immutable 
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as the laws of the Medes and Persians in any 
relationship you may have with the furniture 
industry. Of course I know this is not a new 
idea I am bringing, but that like the poor and 
taxes, it is always with you.” 

Mr. Johnson suggested that a campaign be 
started to sell southern hardwoods as a ma- 
terial for modern furniture. He said that oak 
will always be a favorite wood for furniture. 
The trend is toward a distributed use of woods, 
but there is a very definite tendency to a greater 
use of oak in furniture. 


Reports of Field Men 


G. G. White, F. W. Kelley and L. J. Heath- 
erly, field men, reported upon their activities. 
Each field man carries samples of various 
woods, which he uses to demonstrate to those 
upon whom he calls. The classifications are: 
Architects and engineers, contractors and 
builders; lumber and building material dealers 
(both wholesale and retail); planing mill, 
woodwork and sash and door manufacturers ; 
furniture, fixtures and coffin manufacturers; 
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Field Men Tell of Benefits From Contacting Consumers, Displaying Samples and Sup- . 
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secretaries of associations of architects and 
builders; secretaries of lumber trade associa- 
tions (both local and State) ; automobile body 
and trailer manufacturers. 

Satisfactory interviews are obtained in 95 
percent of the calls. Even those who think they 
are well informed admit that they have learned 
something, and are interested in the possibility 
of using some of the woods as quickly as pos- 
sible. 


Mr. White said not one in a hundred knows 
what the southern hardwoods look like, but the 
minute they see the samples they become in- 
terested. He mentioned calling upon a firm of 
architects in Cleveland, probably the best 
known between Detroit and New York. One of 
the firm looked at the samples and said that 
he did not know such woods grew in this coun- 
try. He had him wait for his partner, and they 
went to look over the remodeling of the Stat- 
ler hotel. It is likely that some southern hard- 
woods will go into this job. Several large din- 
ing rooms and homes in Detroit have been 
paneled as a result of Mr. White’s work. 

Speaking of work in the automobile body in- 
dustry Mr. White said he had put up a hard 
fight in trying to hold lumber, but the fact 
must be faced that the public is demanding so- 
called safety steel bodies, and naturally the 
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manufacturer will give buyers what they de- 
mand. Some automobile manufacturers have 
gone to great expense to prove that the com- 
posite body is stronger than steel, but it all 
comes back to the point that they have to sell 
to the public, and will build what is demanded. 
The engineer may know better, but he does 
what the boss tells him. 

In truck bodies, efforts have had better re- 
sults. One of the largest truck manufacturers 
has approved oak for floors for his trucks, 
which will mean the use of about a million feet. 
Another truck manufacturer has switched over 
to southern oak and beech, and will use sev- 
eral million feet this year.. Its engineer said 
that without the help of SHPI he would have 
lost his job. 

The tourist trailer business is about holding 
its own as far as the use of lumber is con- 
cerned. Mr. White said that in many instances 
he had been able to save the good name of dif- 
ferent species of southern hardwoods by show- 
ing the consumer that it was not the wood that 














was at fault, but his way of drying and ma- 
chining it. He said that he had recently had 
forcibly demonstrated to him that trade pro- 
motion work for hardwoods pays. He had been 
for the last month and a half in a territory 
where another association has done trade pro- 
motion work for several years. You go in to 
tell the architects and others about oak and 
their answer is, “Yes, we know all about oak, 
but it is not your kind,” and that is as far as 
you get. They have been educated on one kind 
and firmly believe in it. I take off my hat to 
the bunch selling that other oak; they did their 
job too well for me. Mr. White called for 
help. He said; “Your lists of representatives 
have helped us, but won’t you give the associa- 
tion better and more complete lists? Your men 
know of many places in their territory where 
we can make a call and help you sell more 
lumber, or make what you have sold suit the 
customer better. The help you can give us is 
needed. In many cases it has proven itself to 
me by actual incidents.” 


Activities of a Field Man 


Mr. Kelley has covered important cities in 
ten different States and, in addition to calling 
on architects etc., has attended national furni- 
ture shows and lumber meetings, made inspec- 
tions of numerous residential, commercial and 
industrial buildings—both completed and in the 
course of construction. He has also called on 
the members and their representatives and 
salesmen in the cities he has covered. He is 
confident that 90 percent of his calls have re- 
sulted in very definite promises that southern 
hardwoods and hardwood products would be 
used, or included in future specifications. 

Many architects told him they had had calls 
from representatives of almost every kind of 
building material, but this was the first time 
they had seen any effort put forth by the 
southern hardwood industry to increase the use 
of its products. These specifiers have been sup- 
plied with the names of reliable local dealers 
who stock and sell southern hardwoods and 
hardwood products manufactured by members. 
They have been supplied with bulletins as well 
as technical information and have been shown 
samples of southern hardwoods that they never 
realized had commercial value or were used for 
interior trim or woodwork. Retail lumber 
dealers, millwork and sash and door manufac- 
turers have all shown a very co-operative 
spirit, when they were informed of the work 
being done with architects and specifiers, and 
have stated that if a demand was created they 
would stock the woods. Dealers and millwork 
people make little or no attempt to suggest to 
architects the materials or species to go into 
their specifications. The majority of millwork 
people stock oak and gum only, but when mag- 
nolia, black gum, or tupelo as interior finish are 
mentioned they all agree that they are very 
good, but they do not feel that they should be 
asked to promote special items. Mr. Kelley 
found instances where stocks of kiln-dried lum- 
ber were being stored in open sheds, and gave 
the owners information that resulted in the 
correction of that abuse. He said he had found 
the representatives of members very helpful in 
his work. In some instances he was told they 
had never been informed of the existence of 
SHPI or that their employers were members. 
Most of them are interested in learning about 
its work. They are in position to follow up the 
field work and assist in the trade promotion 
program. 


Another Field Man Reports 


L. J. Heatherly has been in the field only 
since the first of the year. He has covered the 
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important cities in Oklahoma, Kansas, Ne- 
braska and part of Iowa, meeting with good re- 
ception. He could. have actually -taken orders 
for lumber in some places, but a list of mem- 
bers was his limit. He called on .a millwork 
manufacturer in Omaha, showed his samples 
and the manager was particularly interested in 
quartered black gum, ribbon stripe. He wanted 
to know where he could buy it, and had hardly 
asked the question when a wholesaler ‘repre- 
senting a member of SHPI came into the 
office, and was asked if he had any quartered 
black gum-and why he had been hiding it from 
him. He got an order. Mr. Heatherly has 
met with good co-operation from retail lumber 
dealers. At “Des Moines he was told by one 
of them that the dealers were sponsoring a 
Home show. They could sell their exhibit 
space to firms outside the lumber industry at a 
profit, but they were lumbermen and the most 
desirable space was being reserved gratis for 
the display of wood and wood products. An in- 
vitation ‘was given to Southern Hardwood 
Producers (Inc.) to participate.. Mr. Heatherly 
said his work is in the nature of an adventure. 


Policies to Meet Economic Changes 


Prof. Robert W. Elsasser, of Tulane Uni- 
versity of Commerce, spoke-on. “Policies to 
Meet Economic Changes.” He traced the 
growth of the regulation of business by gov- 
ernments. In conclusion he discussed a new 
trend in competition, saying: “In your think- 
ing about the organization of your industry you 
ought to attach considerable significance to the 
change of meaning of competition. Twenty 
years ago we applied the term to the conflict 
between two sellers in the same industry, or 
two buyers in the same industry. Today, the 
dominant competition is that of one whole in- 
dustry with another whole industry. Clothing 
manufacturers and distributors are competing 
with food manufacturers and distributors, and 
both of them are competing with automobile 
manufacturers and with the building industry 
and with the furniture industry. Each group 
wants a bigger chunk of the final consumer’s 
dollar. This is equally true of the durable 
goods group despite the fact that their efforts 
are less direct. If you believe that your policies 
and standards of the past do not need adjust- 
ment in the face of current changes one would 
assume that you do not attach much signifi- 
cance to the increasingly powerful flow of so- 
cial forces, or that, on the other hand, you have 
been exceptionally progressive and sensitive to 
these forces. I fear the evidence is too strong 
to permit us to believe that the latter is gen- 
erally true. If it had been true that more ad- 
ministrators had been progressively conscious 
of the demands of society that fact would have 
obviated the necessity for the regulation which 
already limits our activities.” 


The Southern Hardwood Situation 


K. L. Emmons, Mississippi Valley Hardwood 
Lumber Co., Memphis, discussed the southern 
hardwood situation briefly. He thinks the manu- 
facturers do not have enough technical knowl- 
edge of their woods, and ought to spend more 
time in their offices and with the association. 
The day of getting up at 4 o’clock in the morn- 
ing and working until 9 o’clock at night had 
passed. The time when it was necessary to put 
more time and money into the marketing end 
of the business was here. He thought the mar- 
ket would be good for the next six months; 
beyond that, he did not know. He hoped there 
would be stable prices—some lumber was too 
high. The policy of “getting whatever I can 
get for it” is wrong. Manufacturers should 
stop taking orders when they haven’t the ma- 
terial. The heads of companies should come to 
the meetings and serve on the boards in order 
to obtain at first hand the information that 
would be helpful to their business. As to a pro- 
duction policy there was none. Nobody ever 
thinks about next year, or the year after, but 
if they want to keep going they should come 
and learn what technical knowledge can do 
for them. 
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Why is Black Gum White? 


Henry S. Riecke, president of the Riecke 
Cabinet Works, New Orleans, spoke on “South- 
ern Hardwoods for All Purposes,” being the 
last on the program. He has been manufac- 
turing fixtures for more than 30 years, and his 
experience has fully convinced him that if 
southern hardwoods are properly selected for 
texture and color they are equal to some of 


the expensive woods that are imported for . 


furniture and fixtures. Our figured woods do 
not get the publicity they deserve. He said his 
contacts were with a great many architects who 
make specifications on bank and store fixtures, 
specifying expensive foreign imported woods be- 
cause they do not know of the beauty of the 
native woods until they are informed that they 
are just as durable and attractive. When they 
use figured southern woods the owners marvel 
at their beauty and are well satisfied. It is pitiful 
to see people pay 40 to 70 cents a square foot 
or equivalent to $400 a thousand feet for im- 
ported woods, when they can get southern 
woods at much lower prices which would give 
them as much satisfaction. He knew of cases 
where southern figured woods had brought 
$400 to $700 a thousand, but the names had to 
be changed to Circassian walnut, ebony or 
prima vera, and when the interested parties 
were informed they were southern woods, they 
were well pleased and gave repeat orders in 
preference to using imported woods. Mr. Riecke 
said that more publicity would bring southern 
woods to the front where they belong. He re- 
ferred to the statement made by one of the 
field men that some one on whom he called 
asked why black gum was called black gum, 
when it wasn’t black, but white. Mr. Riecke 
said a pine salesman who knew nothing of 
hardwoods but was trying to sell them would 
answer that all lumber was green when it was 
cut, and changed color afterwards. 


Officers and Directors Elected 


The following officers and directors were 
elected: 


President—F. W. Schatz, Chicago Mill & 
Lumber Co., Helena, Ark. 


Vice President—K. L. Emmons, Mississippi 
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Valley Hardwood Lumber Co., Memphis, 
Tenn. 


Treasurer—J. W. Welsh, Welsh. Hardwood 
Lumber Co., Memphis, Tenn. 


Secretary-Manager—Ed. R. Linn. 
Assistant secretary-manager—C, E. Miller. 


Directors—F. W. Schatz, Chicago Mill & 
Lumber Co., Helena, Ark.; L. J. Arnold, Cros- 
sett Lumber Co., Crossett, Ark.; E. D. Rhodes, 
Howe Lumber Co., Helena, Ark.; K. L. Em- 
mons, Mississippi Valley Hardwood Lumber 
Co., Memphis, Tenn.; E. M. Vestal, Vestal 
Lumber & Manufacturing Co., Knoxville, 
Tenn.; C. W. Parham, Parham Lumber Co., 
Memphis, Tenn.; J. L. Avery, Frost Lumber 
Industries, Shreveport, La.; Walter Sailor, 
Long-Bell Lumber Co., DeRidder, La.; H. B. 
Johnson, Mansfield Hardwood Lumber Co., 
Shreveport, La.; C. L, Frieler, Pearl River 
Hardwood Lumber Co., Hammond, La.; C. C. 
Sheppard, Louisiana Central Lumber Co., 
Clarks, La.; H. M. Seaman, Kirby Lumber Co., 
Houston, Texas; C. L. Faust, Faust Brothers 
Lumber Co., Jackson, Miss.; James A. Mc- 
Graw, McGraw-Curran Lumber Co., Yazoo 
City, Miss.; J. W. Bailey, Eastman-Gardiner 
Hardwood Co., Laurel, Miss.; N. F. McGowin, 
W. T. Smith Lumber Co., Chapman, Ala.; Lee 
Robinson, Mobile River Sawmill Co., Mt. Ver- 
non, Ala.; Blucher Blair, Midway Lumber Co., 
Blountstown, Fla.; H. Brooke Sale, Hoffman 
Lumber Co., Columbia, S. C. 

Executive Committee—F. W. Schatz, K. L. 
Emmons, C. L. Faust, W. R. Jones and 
Blucher Blair. 





Canadian Lumber Prices Show 


Sharp Increase 


MontTREAL, Que., March 20.—Lumber prices, 
under the impetus of building schemes in Can- 
ada itself, in England and in the United States, 
are advancing sharply. In the past few months 
prices have increased $5 to $8 a thousand, an 
advance of some 25 percent on the average. 
Both Britain and the United States are buying 
all the lumber they can get. The rise in prices 
has been regarded with some apprehension in 
certain quarters, it was learned today, especi- 
ally among those who have contemplated new 
building under the Home Improvement Loan 
plan. 


Logging Problems Are Studied 


Jackson, Miss., March 22.—At a meeting of 
the Logging Superintendents and Timbermen 
of East Louisiana, Mississippi, and North Ala- 
bama, held at the Edwards Hotel, Jackson, 
March 19, a large number of prominent lumber- 
men were present. The meeting, held under 
the conservation department of the Southern 
Pine Association, was called to order by A. E, 
Wackerman,-forester Southern Pine Associa- 
tion, New Orleans. Mr. Wackerman was as- 
sisted by John Tollke, also of the Southern Pine 
Association. The meeting was presided over by 
W. L. Legg, general manager Sumter Lum- 
ber Co., Electric Mills, Miss. 

Interesting and instructive taiks were heard. 
A general discussion was entered into covering 
all phases of logging, and it was forcibly 
brought out that logging by trucks was most 
in use at this time. It was also pointed out 
that this form of logging lends itself to con- 
servation. 

Equipment was discussed, and a description 
of the new Dart truck that has a retractable 
trailer was of much interest. 

J. A. Putnam of the U. S. Forest Service, 
New Orleans, gave an interesting and instruc- 
tive talk, discussing the growth of trees, and 
the necessity of selective logging. R. R. Rey- 
nolds, Southern Forest Extension Service, Cros- 
sett, Ark., was called on, and made a very 
interesting comparison of the growth of young 
timber as compared with the percentage of 
grades realized from the trees of different 
sizes, pointing out that the growth .of the 
smaller trees produced higher grade lumber, 
thus increasing the yield per acre. 


The meeting recessed at noon and a delight- 
ful luncheon was enjoyed at the Edwards Hotel. 
After luncheon those present were guests of 
the Pearl River Valley Lumber Co., of Can- 
ton, Miss.; and Messrs, C. C. Mayfield, A. D. 
Adams, C. L. Freiler, and J. W. Temple con- 
ducted the party through the logging operation 
of the Pearl River Valley Lumber Co. 

At 6:30 the party returned to Jackson, where 
a delectable dinner was served, at the Edwards 
Hotel. After dinner, Mr. Wackerman set up 
his motion picture projector, and some very 
entertaining pictures were shown of actual log- 
ging operations, from which showing a great 
deal of benefit was derived. 





Buys Virgin Timber Stand 


ConNELLSVILLE, Pa., March 22.—The Davis 
Lumber Co. purchased 2,000 acres of virgin 
timber on the west slope of Chestnut Ridge, 
from the Union Trust Co., of Pittsburgh. The 
purchase price was not disclosed. The timber 
has been the property of the Union Trust for 
a number of years, having been a part of the 
J. V. Thompson holdings, when the company 
advanced his receivers $5,500,000 for his Greene 
County coal property. The timberland was 
transferred in that deal. The Davis concern 


acquired only the timber on the property, and 
expects to start operations early next year. It 
agreed to finish cutting within five years. Of 
the acreage, 1,700 is located on the lower side 
of the National Pike, and 300 on the upper 
side. 
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Appalachian Hardwood Producers Discuss Export, 
Trade Extension and Research Problems 


CINCINNATI, OHIO, March 23.—What was in 
many respects the most informative and suc- 
cessful conference of hardwood operators, 
wholesalers and manufacturers held in recent 
years was the first quarterly meeting of Appala- 
chian Hardwood Manufacturers (Inc.) which 
took place today in the Hotel Netherland Plaza 
here. 

It was a conference of hardwood interests of 
the southern and Appalachian regions, concern- 
ing both domestic and export matters, and in a 
way took the place of the annual convention of 
the National Lumber Exporters Association, 
which was scheduled for March 24 in this 
same hotel. This was called off suddenly last 
Saturday night on account of the sudden ill- 
ness of Claude M. Sears, president of the Sears 
Lumber Co., Mobile, Ala., who had to go to 
the hospital in Mobile for an operation. Doug- 
las F. Heuer, Memphis, secretary of the Na- 
tional Lumber Exporters’ Association, was 
present, however. 


Price Cutting by Exhange Manipulation 


Of importance to the exporter was the dis- 
cussion of means to circumvent the alleged 
manipulations of exchange by Japanese and 
Russian competitors, who, according to state- 
ments of several exporters, have been running 
the American lumbermen ragged with their 
various means of cutting prices and under-sell- 
ing Americans. This matter was first presented 
by Fred Bringardner, Lexington, Ky., president 
of the Bringardner Lumber Co., who introduced 
a resolution asking for co-operation between the 
Appalachian manufacturers and the National 
Lumber Exporters’ Associations to remedy 
conditions. Mr. Bringardner and several others 
at the conference wanted to obtain a change in 
the fixing of duties of the British Empire on 
lumber, so as to make a specific rate percent 
per 1,000 board feet, instead of the duty fixed 
on the ad valorem basis, as at present. They 
thought that method would tend to discourage 
the price cutters and give American exporters 
a better chance to have a square deal in United 
Kingdom markets. 

The advisability of this action was discussed 
pro and con at some length. Finally, it was de- 
cided to withdraw the resolution pending fur- 
ther investigation. 


Would Ask British to Modify Tariffs 


It was finally decided to have President J. J. 
Linehan, secretary-treasurer of Mowbray & 
Robinson Lumber Co., Cincinnati, of the Ap- 
palachian Hardwood Manufacturers (Inc.), 
name a committee which could confer with Lee 
Robinson, president of the Mobile River Saw- 
mill Co. and former president of the Hardwood 
Institute at Memphis, now defunct. Mr. Rob- 
inson was stated to be an expert on matters 
pertaining to export lumber competition from 
Japan, Russia and Poland. The committee 
named was composed of J. C. Turner, Colum- 
bus, Ohio, representing the W. M. Ritter Lum- 
ber Co.; Douglas F. Heuer, Memphis, secretary 
of the National Lumber Exporters Association, 
and W. E. Weakley, of Columbus. This com- 
mittee was instructed to communicate with Mr. 
Robinson and consider the advisability of try- 
ing to induce the British Government to change 
its system of assessing duties on lumber. It was 
asserted that a conference would probably have 
to be held with officials of the U. S. State De- 
partment, prior to taking up the matter with 
British authorities. The go-between in the Brit- 
ish negotiations would probably be Edward 
Barber, of London, foreign agent of the Na- 
tional Lumber Exporters’ Association. 


Feel Low Price Will Decide Buyer 


Before the withdrawal of the Bringardner 
resolution, in the general discussion Mr. Turner 


said: “If no change is made, competitors in 
Japan, Russia, Poland and Austria will whip 
us to death and practically drive us out of the 
British markets. By manipulating their ex- 
change and cutting ocean freight rates on oak 
and other woods, they can fix things so that 
they have an advantage of fully 50 percent in 
prices on the present basis of duties in the 
United Kingdom.” 

Several exporters disagreed with these sen- 
timents, saying that American exporters could 
keep on the safe side by making quotations in 
U. S. dollars cif. point of destination. Then 
the exporter would not have to pay duties, those 
matters being attended to by the importer. The 
complainants maintained that the Japanese and 
Russians were getting English business so fast 
that the American exporters would not even be 
able to make quotations, unless they insisted 
on making sales strictly on a basis of quality, 
regardless of price. The cons retorted that the 
British were close buyers, and it would be hard 
to convince them that it was not to their ad- 
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vantage to take the Japanese or Russian lumber 
when the price differential was so strongly in 
the favor of these competitors. It was stated 
that Japanese oak did not compare with Appa- 
lachian oak in quality or texture, and it often 
had too many short lengths to pass inspection. 


Big Gain Made Over Last Year's Business 


Carl H. Clendening, secretary of the associa- 
tion, at Cincinnati, reported on business condi- 
tions in the Appalachian district. His statement 
showed that sales of Appalachian woods for the 
past five months were 30 percent ahead of sales 
in the corresponding months of the previous 
year. The February barometer of 57.5 units in 
the Appalachian hardwood district showed pro- 
duction of 22,453,000 board feet, compared with 
January production of 23,180,000 feet. Orders 
for February were 29,795,000 feet, compared 
with 32,666,000 feet for January. Shipments 
for February were 31,408,000 feet, compared 
with 29,268,000 for January. Gross stocks at 
the end of February were 225,709,000 feet, com- 
pared with 234,664,000 feet in January and un- 
sold stocks were 193,060,000 feet in February, 
compared with 200,402,000 feet in January. Un- 
filled orders for February were 32,649,000 feet, 
compared with 34,262,000 feet for January. In 
percentages, production was 3 percent off; or- 
ders, 8.5 percent off; and shipments, 7.2 per- 
cent plus in February, as compared with Janu- 
ary. Gross stocks were off 3.8 percent; unfilled 





orders, 4.7 percent off, and unsold stocks were 
3.7 percent off. For 8.5 units, softwood produc- 
tion was off 3.7 percent; orders, off 26 per- 
cent; shipments, off 11.3 percent; gross stocks, 
off 1.3 percent; unfilled orders, off 16.8 per- 
cent, and unsold stocks were up 3.2 percent. 


Trade Extension Work Gets Results 


In his report on trade extension, H. E. Ever- 
ley, manager of the trade extension depart- 
ment, reported that, on account of the flood, 
construction of high cost homes and other 
buildings was temporarily on the decline. He 
said, however, that architects of the Northwest 
and of Florida had been most responsive to 
overtures of himself and L. C. Bonner, field 
representative of the trade extension depart- 
ment, so that there was a splendid prospect 
for business in oak, poplar, chestnut, butternut, 
walnut and maple. He brought out that mill- 
work plants in Florida were much impressed 
with the fine results of handling Appalachian 
hardwoods, and promised a good increase in 
consumption in that territory. The same was 
true in Michigan, Wisconsin and Minnesota. 
Mr. Everley said that flooring contractors in 
Florida had been delighted with their results 
in handling Appalachian oak flooring, and 
promised a big increase in consumption next 
year. It was brought out also that casket 
manufacturers were much impressed with. the 
use of sound wormy oak as a substitute for 
chestnut for coffins. Mr. Everley said that 
casket manufacturers were turning to hard- 
woods for coffins instead of steel and metal. 


Find Formula for Destroying Lyctus 


Douglas F. Heuer, secretary of the National 
Lumber Exporters’ Association, made a state- 
ment concerning scientific investigations made 
by Dr. T. E. Snyder, chief of the southern en- 
tomological division of the U. S. Plant Bu- 
reau, on a chemical formula for the destruc- 
tion of the lyctus beetle, which he said had 
caused so many complaints from consumers in 
the United Kingdom being received by the 
exporters of gum and oak lumber from the 
southern districts. He said he thought that 
after months of research and experimentation 
a formula had been discovered. Tests were still 
being made, however, and the scientist was not 
able to make a definite announcement. He said 
that research had shown that the lyctus beetle 
was not the only cause of lumber infestation. 
In one case lumber was infested with worms 
which came from a shipment of hides loaded 
in the same hatch with lumber. Mr. Heuer said 
he hoped the chemicals used in the formula 
would be strong enough to kill any form of in- 
sect life. 

Fred Bringardner led the discussion on the 
effect of the Robinson-Patman Act on the lum- 
ber industry. He said he believed this Act had 
come to stay, and that sooner or later the lum- 
bermen would be affected by it. Jack Buschel- 
man, sales manager of the Tennessee-Eastman 
Lumber Co., Kingsport, Tenn., discussed the 
use of sight drafts and discounts. 


Building Shingle Mill 

ABERDEEN, WAsH., March 20.—Construction 
of a new shingle mill at Quinault, near here, 
has been started by Stanley Turel, Molalla, 
Ore., shingle operator. The mill will be a 
5-machine affair, and construction is being 
speeded so that it can be in operation within 
six weeks, according to Mr. Turel. The mill 
will draw its cedar timber from the adjacent 
Lake Quinault district. The Turel mill is the 
fourth to be started in the Olympic district 
within the last two years. 
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South Dakotans Pledge Support to Federal 
Program Designed to Benefit Agriculture 


Commend Work of Housing Administration and Urge Its Continuation -- See Big 
Opportunity for Increased Business -- Consider State Taxation and Social Security 
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Sioux Fa.ts, S. D., March 13.—With a total 
registration of 708, exceeding by nearly 300 the 
previous high mark, and with 83 percent of the 
lumbermen in the State enrolled as members, 
the twentieth annual convention of the South 
Dakota Retail Lumbermen’s Association was 
held in the Coliseum, here, March 10-11, end- 
ing with the annual salesmen’s show. It was 
without question by far the best meeting in 
the association’s history. Convention activities 
opened on Wednesday morning, the 10th, with 
registration, and with hundreds of lumbermen 
visiting the various exhibits. Every available 
booth had been taken and late comers were 
unable to obtain space. Fifty-four exhibits, all 
of a very high type, gave the visiting lumber- 
men a good picture of the latest ideas in mer- 
chandise sold through retail lumber yards. 

A Dutch lunch served at noon by the Tri- 
State salesmen was followed by the opening of 
the convention sessions. Music furnished by 
soloists from the Sioux Falls High School 
Band preceeded an address of welcome by 
Mayor A. N. Graff, of Sioux Falls. President 
K. J. Benz then presented his annual report, 
and in his talk urged the lumbermen to plan 
for a future in which every indication pointed 
to unprecedented opportunity for expansion and 
increased business. He expressed the hope that 
Title I of the NHA wuuld be continued, and 
urged the members to give the FHA program 
their wholehearted support. 

Secretary-Treasurer H. C. Kehm then pre- 
sented the annual financial report, and Presi- 
dent Benz named convention committees, as 
follows: 

Auditing—L. C. Fix, D. W. Golthwaite. 

Resolutions—Blake Patton, W. M. Barton, 
Ike Johnson and O. C, Lance. 


Nominating—H. C. Kingsbury, John Knecht 
and Merle Hilton. 


Tells of Woman's Viewpoint 


Following the naming of committees, Mrs. 
Bess Gearhart Morrison, of Lincoln, Neb., ad- 
dressed the convention “From a Woman’s 
Viewpoint.” This proved to be one of the 
highlights of the convention. In a talk filled 
with homely philosophy, charmingly given, 
Mrs. Morrison gave her viewpoint of the mod- 
ern and of the old-time lumber yard, and kept 
the keenest interest of her listeners during her 
entire address. 

Following Mrs. Morrison, J. H. Bottum, Jr., 
of Pierre, director of taxation for South 
Dakota, gave an address. No feature of the 
program proved more interesting to the lum- 
bermen. The entire new tax program was re- 
viewed by the speaker. He explained in detail 
the necessity for new forms of taxation, and 
the successful effort of the State to take rev- 
enue out of the hands of commissions and 
handle it entirely through legislative appropri- 
ation. He also explained how the new property 
levy would reach the non-resident land owners 
who now pay no part of the State expenses. 
In closing, Mr. Bottum expressed the appre- 
ciation of the State tax division for the co- 
operation it had always received from the lum- 
ber industry, and asked continued support. 

That evening a dance was given at the 
Coliseum, where over 300 couples enjoyed the 
hospitality of the Tri-State salesmen. 

The convention session on the second day 
opened with instrumental specialties by Sioux 
Falls High School musicians, followed by a 
brief address by Wm. Lusk, of Yankton, a 
representative of the FHA, who pointed out 
the benefits that had been derived from this 


program, and urged the continued and in- 
creased support of the lumbermen. 


Sees Coal Stoker Use Increasing 


Lester Badger, Minneapolis, secretary of the 
Northwestern Fuel Dealers’ Association, then 
introduced R. B. Gebhart, of Chicago, who ad- 
dressed the convention on “The Burning Ques- 
tion.” Mr. Gebhart emphasized the rapid in- 
crease in stoker business, and urged the lum- 
bermen to take advantage of this opportunity. 
He expressed the belief that the Guffey bill 
now in Congress would probably become a law 
and, if so, would probably settle the principal 
controversial points involved in the wage 
problem. 

Discussion of the Social Security Act was 
led by Ormie C. Lance, Minneapolis, secretary 
of the Northwestern Lumbermen’s Association, 
who explained those sections of the Act that 
are of particular interest to lumbermen. 

President Benz then called for committee re- 
ports. The auditing committee reported approval 
of the treasurer’s report. The resolutions com- 
mittee report was adopted, thanking the officers 
and directors for their work during the past 
year; thanking the Tri-State Association of 
Building Material and Coal Salesmen for their 
entertainment provided; conveying appreciation 
of the association to the Chamber of Com- 
merce, the daily press, the hotels, the AMERICAN 
LUMBERMAN and the Mississippi Valley Lum- 
berman for their co-operation, and to President 
Benz and Secretary Kehm for their splendid 
work in protecting the interests of the lumber- 
men during the recent session of the legisla- 
ture; approving the holding of district meet- 
ings, and thanking the district and county 
chairmen for their work during the year; ex- 
pressing appreciation to the Northwestern 
Lumbermen’s Association for its help; com- 
mending the FHA and urging a continuance 
of that Federal program; pledging the support 
of the association to any program designed to 
benefit agriculture and increase the buying 
power of the farmer. 


Results of the Election 


_ The nominating committee placed in nom- 
ination: 

President—A. E. Munck, Pierre. 

Vice president—Peter Wick, Dell Rapids. 


Directors—K. J. Benz, Sioux Falls; L. D. 
Roberts, Rapid City. 
The committee report was adopted. In addi- 


tion to those elected at this convention, W. F. 
Miller, of Watertown, Ted Weiss, of Puck- 
wana, and C. J. Root, of Madison, are serving 
unexpired terms as directors. 

With the adoption of reports the convention 
adjourned, and was immediately followed by 
annual meeting of the directors. At this meet- 
ing, Sioux Falls was named as the next con- 
vention city, and the dates of March 9 and 10, 
1938, set for the next convention. 

H. C. Kehm, who has served as secretary 
for the past seven years, refused re-election, 
stating that personal business made it impos- 
sible for him to devote the necessary time to 
the work. Hiram Ross, of Sioux Falls, was 
elected to succeed him. 

Thursday evening the ladies were guests of 
the Tri-State salesmen at a banquet held at 
the Carpenter Hotel, later joining the men in 
attending the annual Salesmen’s show which 
followed the Lumbermen’s banquet at the 
Coliseum. The show, consisting of RKO acts, 
was high-class, providing a fitting close to a 
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convention that had been a success in every 
way. 


SIDELIGHTS ON THE CONVENTION 


An interesting feature of the convention ses- 
sions was the introduction of the five Henrich 
brothers, who have been continuously in the 
employment of F. M. Slagle & Co. for a 
total of 216 years. The secretary also called 
attention to the fact that Slagle yards have 
maintained a 100 percent membership in the 
association during all of its 20 years. 


Iced tomato juice served in Farley-Loet- 
scher’s Insulite display proved a popular spot, 
particularly in the mornings. 


The free checking service provided by 


kK. Silos was a feature greatly appreciated by: 


the lumbermen and salesmen. 


AMERICAN LUMBERMAN 


Floyd Lavelle, of Fargo, secretary of the 
North Dakota Lumbermen’s Association, was 
an interested visitor, and was introduced dur- 
ing the sessions. 


J. W. Horner, of Sioux Falls, president of 
the Northwestern Lumbermen’s Association, 
was unable to attend, but wired his greetings 
from Los Angeles. 


The convention address by J. H. Bottum was 
one of the outstanding features of the program, 
according to comment around the convention. 


The demonstration of a dust-proof window, 
by Jordan Millwork Co., attracted a great deal 
of attention. 


Ward Lucas, of Winona, Minn., president of 
the Northwestern Fuel Dealers’ Association, 
was in attendance, and. briefly addressed the 
convention. 
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Art Thiel, of Sioux Falls, is the new presi- 
dent of the Tri-State Salesmen’s Association, 
succeeding Pat Quirk. Other officers elected 
by the salesmen were Ben Anderberg, of Aber- 
deen, vice president; Bristol Hood, of Rapid 
City, director. C. George Johnson, of Sioux 
Falls, continues as secretary-treasurer. 


One old-timer and former association secre- 
tary who was greatly missed was W. C-. 
Buchanan, of Sioux Falls. “Buck” is ill in a 
Sioux Falls hospital, but his friends were very 
glad to learn that he is showing great im- 
provement. 


Hiram Ross, the new secretary, is the son 
of C. H. Ross, of Sioux Falls, a former presi- 
dent of the association. 


Jim Hawkes, operating his juvenile photo 
gallery, had a busy two days. 


Northern Pine Sales Volume Increasing 


MINNEAPOLIS, MINN., March 22.—The ex- 
tent to which cold statistics reflect the optimis- 
tic outlook in the home-building field, was ex- 
emplified here March 12 at the Northern Pine 
Manufacturers’ Association annual convention, 
when Secretary W. A. Ellinger gave his re- 
port. 

“The lumber industry as a whole was able 
to record a substantial increase in volume of 
business in 1936 over 1935,” he told the con- 
vention delegates, “but northern pine experi- 
enced a decrease in volume of shipments 
amounting to 16,000,000 feet. 


“However, the first nine weeks of this year 
show an increase of 56 percent in shipments, 68 
percent in orders, and 100 percent in unfilled 
orders over the same period a year ago, indi- 
cating that northern pine is on the way to in- 
creased volume this year, warranting a mod- 
erate increase in production and early opening 
of the sawing season to replenish stocks.” 

The convention was held at the Lumber Ex- 
change. S. L. Coy, a director, presided in the 
absence of President J. N. Winton. 


The First Speaker 


Opening the convention, Mr. Coy introduced 
Mr. Clapp as the first speaker, who reported for 
the legislative committee. He particularly urged 
members to express their views to their sena- 
tors and congressmen on legislative subjects 
bearing on the lumber industry. At some length 
he discussed the Robinson-Patman, and Walsh- 
Healey bills. 

Mr. Coy commented that “not for a long time 
has it been so necessary to watch the trend of 
legislation affecting our industry, and make our 
views known to our representatives at Wash- 
ington.” 

A short discussion of unethical practices 
brought out the opinion that the northern pine 
section is not seriously affected. “Most mem- 
bers are troubled chiefly by the sending of col- 
lect telegrams for car numbers,” one delegate 
commented. 

The meeting approved a statement of ac- 
complishments under the conservation program 
adopted three years ago jointly with State and 
Federal officials. The consensus was that the 
association had co-operated fully with Federal 
and State officials, and that the rules of forest 
practice have been generally observed. 

“It is obvious we can not have uniform rules 
for all sections,” Mr. Coy observed. “We 
should stress to public officials that we have 
a situation here differing from what they have, 
for instance, in the West and South. We don’t 
come urider the same classification, because we 
don’t have timber like we used to. There are 
very few solid blocks left in our logging re- 
gion. 


Housing Program Going Strong 


E. J. Fisher, representative in this section of 
the Nationaf, told of some conventions he had 
attended, and spoke enthusiastically about the 


success of the housing program and _ small 
homes demonstrations. He reported that more 
than 2,000 dealers have pledged the building of 
some 4,500 low-cost homes. He spoke at some 
length on the advisability of watching and com- 
bating adverse legislation as concerned with 
building requirements. 

Secretary Ellinger announced that a total 
production of 127,840,000 feet and shipments of 
123,757,000 feet were reported by members in 
1936. He reported that two member firms with- 
drew during the past year, the Krueger- 
Broughton Lumber Co. and the W. T. Bailey 
Lumber Co. 

“In August we completed a temporary ar- 
rangement with the Northern Hemlock & Hard- 
wood Manufacturers’ Association for the joint 
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use of its official grade- and trade-mark for 
northern white and Norway pine,” the secre- 
tary reported, “and now are pleased to report 
that the directors of that organization have au- 
thorized the continuation of the arrangement 
upon a permanent basis. We are working in 
close harmony with our neighboring associa- 
tion, whose members also produce some north- 
ern pine in Wisconsin and Michigan.” 

He continued, “Through our affiliation with 
the National Lumber Manufacturers’ Associa- 
tion we have been able to keep members fully 
informed on Federal legislation and other mat- 
ters of a national scope affecting their interests. 
We have contributed to the National 114 cents 
per thousand feet out of dues collected from 
members the past year, or a total of slightly 
more than $1,500, and consider this one of our 
best investments. . . . Its aggressive trade pro- 
motion program is financed through the Amer- 
ican Forest. Products Industries (Inc.), to 
which we have been contributing $55 per month 
since the beginning of this year.” 


Officers, Directors and Committees 


Directly after the general session the new 
board of directors re-elected J. N. Winton pres- 
ident, elected Leonard G. Carpenter vice presi- 
dent to succeed J. P. Hennessy, and re-elected 
W. A. Ellinger secretary-treasurer. 

Two new directors were elected at the con- 


vention: Leonard G. Carpenter, Shevlin-Clark 
Co., of Fort Frances, Ont., and J. A. Mathieu, 
Rainy Lake, Ont. They succeeded J. P. Hen- 
nessy, Minneapolis, and R. R. Bailey, Virginia, 
Minn. Directors holding over are J. N. Win- 
ton, of the Winton interests, including The 
Pas Lumber Co. (Ltd.); S. L. Coy, Northwest 
Paper Co., Cloquet, Minn., and G. F. McDon- 
ald, International Lumber Co., with offices in 
Minneapolis. 

.Two members of the Bureau_of Grades were 
reappointed. They are C. M. Carlson, Shevlin- 
Clark Co., and H. A. Johnson, Northwest Pa- 
per Co. A new member, Albert Francis of 
the International Lumber Co., was appointed 
to succeed M. C. Green, of International Falls. 


The following committees were named: 


Governmental Relations—A. W. Clapp, of 
Clapp, Briggs, Gilbert & McCartney (a St. 
Paul law firm), chairman; Leonard G. Car- 
penter, and E. M. Merrick, of the Interna- 
tional Lumber Co. 

Traffic—R.. H. Dahlberg, Shevlin-Clark Co., 
chairman; R. J. Henderson, International 


Lumber Co.,'and J. H. Webb, Northwest Pa- 
per Co. 





Managers Meet and Discuss 
Live Trade Topics 


At a group meeting of yard managers of the 
Dascomb-Daniels Lumber Co., held at head- 
quarters at Altus, Okla., on the afternoon and 
evening of March 9, each manager read a paper 
and discussed the subject assigned to him, the 
subjects being as follows: 


“Building Good Will in the Community,” 
H. L. Price, Eldorado, Okla.; “Mixing With 
the Farm Folks,’ Weaver Barnett, Briscoe, 
Tex.; “Displaying Merchandise,’ Sam West, 
Duke, Okla.; “Personal Solicitation in Lumber 
Retailing,” H. H. Brandon, Gould, Okla.; “The 
Value of Coal Sales to Retail Lumber Yards— 
and How to Sell More Coal,’ Lee Long, Rey- 
don, Okla.; “Why I Like to Sell Rigid Insula- 
tion Such as Nu-Wood Board, Tile and Plank,” 
Glynn Shults, Davidson, Okla.; “Selling,” R. 
V. Garrett, Hollis, Okla.; “The Value of Floor 
Plans, Elevations, Sketches and Specifications 
in Selling Jobs,” M. L. Kizziar, Altus; “Should 
Present Credit Policies Be Different From 
Those of Ten Years Ago? If So, Why?” C. F. 
Vickrey, Frederick, Okla. 

In addition to these discussions by the man- 
agers, and other company business, J. L. Griffin, 
Kansas City, Mo., district manager Sherwin- 
Williams Co., talked on “Selling Paint,’ and 
John Godley, Dallas, Tex., of the Wood Con- 
version Co., discussed “Insulation.” 

Those present were very enthusiastic over 
business prospects, and the meetings held regu- 
larly each year by this group. Elmer O. Hin- 
kle, vice president and district manager, was 
in charge of the meeting. 
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Alabamans Study Grade Marking, | ( 
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Housing, Possible NRA 


BIRMINGHAM, ALA., March 22.—The annual 
convention of the Alabama Lumber & Building 
Material Dealers’ Association, held in the Tut- 
wiler Hotel, here, March 10-12, was attended 
by more retail dealers, manufacturers and 
wholesalers than any of the previous ten; and 
was characterized by the fine manner in which 
each discussion was handled and the presenta- 
tion of the subjects assigned speakers on the 
prepared program. 

The convention proper got under way at 
2 p. m. after a directors’ meeting at 11 a. m. 
when the program was presented and approved 
and the report of Secretary Joseph G. Rowell 
received and accepted. Registration opened at 
9 a. m. and by noon more than 100 had regis- 
tered. From 9 a. m. to 2 p. m. had been desig- 
nated “exhibitors’ session” when visitors viewed 
the exhibits of some thirty-five manufacturers 
and jobbers. 

H. O. Bernard, presiding, brought words of 
welcome to the visiting dealers and suggested 
it was now time to get down to the serious 
business of doing things on time and starting 
the convention on its way with the good wishes 
of the host dealers. 


Need for Organization 


Responding for the visiting dealers, B.°L. 
Noojin, Gadsden, pointed out that the work 
before the convention seemed to be not entirely 
discussion of distribution, important as that 
subject may be; or prices and ethics, as essen~ 
tial as those seemed to be, but to solidify the 
organization of dealers to such extent that it 
would be in position to meet the needs of the 
hour when another proposal similar to NRA 
would be before the country. That we would 
have some sort of Code seemed certain, and the 
need was to be prepared to act as a body, 
rather than to try to put the house in order 
after a law is passed. Further organization 
was necessary also to protect the business of 
the membership, due to the fact we are heading 
toward a condition wherein only two lines 
would be drawn: Labor backed by the power 
at Washington, through the Department of 
Labor, and Capital on the other side. Each 
dealer’s earnings will be dependent upon his 
being able to stay in business under the rules 
and regulations which will be forced upon him. 

An appreciation ceremony was conducted by 
W. M. Milling, Mobile, in which the past presi- 
dents were presented to the convention. A 
memorial for J. Mercer Barnett, who died last 
October, was spread upon the minutes. 
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Tackles a Live Subject 
“Where Are We Headed?” was the subject 


,of an address by Charles A. Stuck, an out- 


standing young retailer of Jonesboro, Ark. He 
insisted that lumber yard owners must get out 
of the rut and dress up their places to make 
them attractive and appealing to the women, 
since they are doing most of the buying of 
homes, and that the dealer must be able to 
convince them his stock is the kind needed to 
produce a house that will satisfy their desires. 
“Cheaper homes is the order of the day,” said 
Mr. Stuck, “and we must supply houses in 
keeping with the earning capacity of our cus- 
tomers.” 

Mr. Stuck brought something new to Ala- 
bama dealers when he discussed the manner in 
which his company trains its workmen in the 
art of selling, and through a regular course of 
education imparts knowledge of the stocks and 
services offered the public. 

A. S. Boisfontaine, of Southern Pine Asso- 
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ciation, New Orleans, pointed out the many 
advantages for retailers of carrying a complete 
stock of grade-marked lumber, among them 
the guarantee of getting dry stock, well manu- 
factured and properly graded, and backed by 
the membership of the SPA. Governmental 
agencies are writing into their specifications 
grade-marked lumber. 


Building Expansion Under FHA 


At the Thursday morning session the presid- 
ing officer, W. Thornton Estes, introduced 
Robert Jemison, Jr., State FHA director, who 
told the building material dealers that more 
than five million dollars had been loaned by 
the banks and other institutions, to more than 
twelve thousand applicants, for modernization 
of their houses; and more than six million 
dollars, to two thousand applicants, for new 
construction under the FHA insured mortgage 
plan. 

Bruce Wilson, director of the educational 
division of the Federal Housing Administra- 
tion, Washington, D. C., emphasized instalment 
selling as a great developer of business. 

“Improved Merchandising and Cooperation” 
was the subject of an address by E. H. Batchel- 
der, Jr., vice president in charge of sales of 
the Insulite Company, Minneapolis. Pointing 
to increased employment and larger pay rolls 
he suggested to the building material dealers 
that it would pay to lead out in the new con- 
struction selling campaign. 
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Speaking on the activities of the National 
Lumber Dealers’ Association and his experi- 
ences and observations during the past two 
years while serving as president of that body, 
George W. LaPointe, Jr., of Menomonie, Wis., 
explained that the National is concerned with 
individual, State and regional associations and 
their activities. Also, the National is interested 
in the individual dealer. 

Spencer D. Baldwin, past president National 
Lumber Dealers’ Association, brought greeting 
from the New Jersey section. Concerning 
grade-marked lumber he said: “Our yard stocks 
grade-marked lumber exclusively; we found 
the trade responded, and we are adding custom- 
ers rather than losing them by handling grade- 
marked products.” 


Officers Are Elected 


The following officers and directors were | 


elected to serve for ensuing year: 
President—H. O. Bernard, Walker Lumber 
Co., Birmingham, Ala. 
Vice-President—Bedford F. 
Lumber Co., Birmingham, Ala. 
Second Vice-President—J. Roy Johnson, 
Cramton Lumber Co., Montgomery, Ala. 
Treasurer—Parker St. Clair, Barnett Lum- 
ber Co., Birmingham, Ala. 
Secretary-Manager — Joseph G. Rowell, 
Birmingham, Ala. 
Advisory Council—W. M. Richardson, Flor- 
ence; W. Thornton Estes, Birmingham; B. L. 
Noojin, Gadsden. 


Seale, Seale 


Divisional Directors—Sam J. Hall, Florence; | 


W. P. Dilworth Jr., Huntsville; E. Bridgers, 
Tuscaloosa; C. H. Sims, Selma; Bedford F. 
Seale, Birmingham; Oscar DuPre, Attalla; E. 
H. Longshore, York; J. Roy Johnson, Mont- 
gomery; W. W. Milling, Mobile. 

Directors-at-Large—T. R. Carter, Mont- 
gomery; C. H. Grayson, Birmingham; Barney 
M. Lewis, Bessemer; R. B. Watson, Flomaton; 
Frank D. Horton, Birmingham; J. E. Patter- 
son, Mobile. 


Lumber on Display at 
Alabama Meeting 


BIRMINGHAM, ALA., March 20.—Manufac- 


turers of yellow pine and southern hardwoods | 


protested to the Alabama Building Material 
Institute the use of speakers and demonstrators 


from manufacturers and distributors of “sub- | 


stitutes” for all sessions of the annual conven- 
tions. Whereupon Joseph G. Rowell, the Insti- 
tute secretary, invited the manufacturers’ repre- 
sentatives to make suggestions and to do some- 
thing more substantial about the matter. 
Taking seriously the suggestion of the secre- 
tary, W. P. Brown & Sons Lumber Co., with 
mills at Guin, Blanche, Shelby, Fayette, Fallis- 
ton, and Tuscaloosa; treating plants at Browns- 
ville and Louisville, and general offices at Louis- 
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ville, Ky., set about to offer an exhibit of 
southern hardwoods, and longleaf and shortleaf 
yellow pine lumber. 

Having secured space alongside the booths 
of the Southern Pine Association and the Red 
Cedar Shingle Bureau (the only other lumber 
manufacturers’ representatives among the 
thirty-odd) an exhibit of all types of lumber 
used in a home or commercial building was 
offered for the inspection of the visiting public. 

Hundreds viewed the display and were gen- 
erous in their appreciation of two outstanding 
things: first, that lumber could be offered to 
the visiting public for inspection and discus- 
sion; second, that it was, and would remain 
the preference of the majority when thinking 
of materials for a home. 

Another factor calling forth praise was that 
one yellow pine manufacturer had shown his 
faith in his goods and offered something new 
in exhibits—raw wood goods. This is the first 
exhibit of yellow pine and hardwood lumber 
in the eleven years’ history of the present 
association. 

Why the other ten were passed without such 
a display seems to be a matter of conceding 
that the manufacturers are, and were all along, 
inclined to the idea that every one knew about 
lumber and its worth in building any kind of 
structure, and to go about displaying scantling, 
siding, flooring, molding, ceiling and trim, as 
well as timbers and shingles, would be a waste 
of time and effort. Today a start has been 
made, and future conventions will no doubt 
be dotted with exhibits of lumber as well as 
of the many other building materials, -all of 
which when used in a combined unit will pro- 
duce the sort of building best suited to modern 
uses. 





Dealers of Seven States 
Consider Forming New 
Regional Association 


BIRMINGHAM, ALA., March 22.—Representa- 
tives of retail dealers from Georgia, Florida, 
Mississippi, Louisiana, Tennessee and Ken- 
tucky, met with the Alabama dealers in special 
session to consider the matter of forming a 
regional association. Upon assembling, H. O. 
Bernard was selected as presiding officer, with 
Joe Rowell as secretary. Speakers included 
Don Campbell, of Lebanon, Ky.; Charles 
Marsh, of Memphis; Ben Johnson, of New 
Orleans; L. M. Lockhart, of Jackson; W. M. 
Milling, Mobile; Fred Stair, Knoxville; Her- 
bert West, of Atlanta; and J. Ben Wand, of 
Jacksonville; Spencer Baldwin, of Jersey City, 
N. J., and George W. LaPointe, Jr., president 
of the National Association. 

Without exception these men considered that 
the need, as regards a regional body, is to first 
build up the State organizations through proper 
co-operation with dealers in those States where 
a strong organization does not exist. After con- 
sidering these matters, a committee was ap- 
pointed, with Charles Marsh, of Memphis, as 
chairman, with instructions to bring in a report 
on the matter of completing an organization, 
and the activities to be fostered by such a body. 


Report of Committee Is Heard 


Upon reassembling Friday a. m. the report 
of the committee was read, wherein the sug- 
gestion was offered that’ a regional association 
be formed, with Alabama, Tennessee and 
Georgia as the nucleus, and that the first task 
would be that of rebuilding the State associa- 
tions—making strong organizations in Tennes- 
see and Georgia—and thereafter add the 
others, 

Upon further consideration a tentative or- 
ganization was set up with Joseph G. Rowell 
as secretary-manager, offices to be jointly with 
the Alabama - Building Material Institute, and 
for a period of ninety days trial would be made 
of the organization. ‘Committee members are 
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to be used in promoting the regional work, 
and as each State holds its regular meeting 
the matter of the addition of other units is 
to be considered. 

Upon recommendation of W. W. Milling, of 
Mobile, the Southern Supply Dealers Associa- 
tion is to be invited to become a part of this 
organization. Mr. Milling and Mr. Wand are 
to meet with the supply dealers in their New 
Orleans meeting, and extend the invitation. The 
conference selected as the name for the new 
organization: Southern Lumber & Builders 
Supply Association. 

Headquarters are to be on the fourth floor 
of the Chamber of Commerce Building, Bir- 
mingham, 


The convention then adjourned, for another 
meeting three months hence, or upon call of 
the secretary-manager. 


The Organization Committee is made up as 
follows: 


H. O. Bernard, chairman, Birmingham, Ala.; 
B. L. Noojin, Gadsden, Ala.; J. M. Lockhart, 
Jackson, Miss.; Ben L, Johnson, New Orleans, 
La.; J. Ben Wand, Jacksonville, Fla.; Charles 
Marsh, Memphis, Tenn.; Fred Stair, Knoxville, 
Tenn.; W. B. Willingham, Jr., Atlanta, Ga.; 
H. J. West, Atlanta, Ga.; Don Campbell, Le- 
banon, Ky.; Jos. G. Rowell, Birmingham, Ala. 
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Lumbermen to Banish 
Care at Big “April 
Foolies” Frolic 


MINNEAPOLIS, MINN., March 22.—A unique, 
if not artistic, scroll—here reproduced on re- 
duced scale—announces the “Hoo-Hoo April 
Foolies,” to be staged Thursday evening, April 
1, in the Nicolet Hotel ballroom, introduced by 
dinner beginning at 6:39 p. m. Why the odd 
figure 9, someone asks? No need to tell any 
Hoo-Hoo the significance of the mystic digit. 
The “April Foolies” will be in the nature of q 
Manufacturers’ Spring Party—the entertain- 
ment being provided by the Red River Lumber 
Co., Shevlin Pine Sales Co., Weyerhaeuser 
Sales Co. and Winton Lumber Sales Co. The 
promoters promise that those tough eggs, 
“Money Problems,” “Tax Nightmares” and 
“Business Worries,” will not be allowed to 
intrude upon the festivities of the evening. 
“Don’t let somebody tell you about it after- 
ward; be there in person,’ say those “in the 
know.” Otherwise be prepared to hear that 
you “misssed something.” 








Money Problems: 


COME_ON BOYS. LETS FORGET 





“5 5 
wy 
Dave 


Charlie 


HOO - HOO 
APRIL FOOLIES 
6:39 DINNER - 


ENTERTAINMENT BY: 
RED RIVER LUMBER CO. 
SHEVLIN: PINE SALES CO. 
WEYERHAFUSER SALES CO. 
WINTON LUMBER SALES CO. 





DONT LET SOMEBODY 
TELL YOU ABOUT IT-- va 
BE THERE IN PERSON - 








Tax Nightmares 


~ THE WINTON 


GANG. SAYS -- 
‘EM_ FOR ONE NIGHT ANYWAY -~ PUT 
YOUR FACE TO 


A GOOD FEED UNDER YOUR BELT AND TREAT 
A LOT OF GOOD 


NICOLLET HOTEL BALL. ROOM 





Business Worries 


LAUGHS ! 





Jack 





THURSDAY EVE 
APRIL 1ST 


BE READY 
TO TAKE 











Unique announcement of "Manufacturers’ Spring Party,’ also styled the ''Hoo-Hoo April 
Foolies," to take place in Minneapolis on the evening of April | 
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Associations’ Plans and Activities 


March 29-31—Southern Pine Association, Roosevelt 
Hotel, New Orleans, La. Annual. 


April 5-6—National Lumber Manufacturers’ Asso- 


ciation, Mayflower Hotel, Washington, D. C. 
Annual, 
April 6—National Lumber Dealers’ Association, 


Hamilton Hotel, Washington, D. C. Annual. 
April 7-9—Forest Conservation Conference, U. S. 


Chamber of Commerce Building, Washington, 
» 


April 13-15—Lumbermen’s Association of Texas, 
Plaza Hotel, San Antonio, Annual. 


April 15—Southeast Missouri Retail Lumber Deal- 
ers’ Association, Marquette Hotel, Cape Girar- 
deau, Mo. Annual. 

April 26-29—Chamber of Commerce of the United 
States, Washington, D. C. Annual. 


May 6-7—Kansas Lumbermen’s Association, Ma- 
sonic Temple, Salina, Kan. Annual. 


May 19-20—National-American Wholesale Lumber 
Association, Ambassador Hotel, Atlantic City, 
N. J. Annual. 


May 24-27—Lumber Trade Golf Association, Her- 
shey, Pa. Annual tournament. 

June 10-11—National Association of Commission 
Lumber Salesmen, Hotel Chase, St. Louis, Mo. 
Annual Meeting and Sales Congress. 





Meeting of National Lumber Export- 
ers Is Called Off 


[Special telegram to AMERICAN LUMBERMAN] 

CINCINNATI, OHIO, March 23.—On account 
of sudden illness of the association’s president, 
Claude M. Sears, of Mobile, the annual meeting 
of the National Lumber Exporters’ Associa- 
tion, which was scheduled to be held tomorrow 
in the Netherland-Plaza Hotel, here, has been 
called off. No information as to probable late 
for holding the meeting is forthcoming at this 
time. 





Two Important Meetings in Wash- 
ington Next Month 


Wasuincton, D. C., March 23.—Plans have 
been completed for the 35th annual meeting of 
the National Lumber Manufacturers’ Associa- 
tion, to be held Monday and Tuesday, April 5-6, 
in the Mayflower Hotel, this city. The pro- 
gram provides for thorough discussion by ex- 
perts of various technical and economic subjects 
in which the members are interested, in addition 
to the presentation of reports and other impor- 
tant business. 

Immediately following the meeting of the Na- 
tional association there will be held, in the U. S. 
Chamber of Commerce Building, in this city; 
the Forest Conservation Conference, opening 
April 7 and continuing through the 8th and 9th. 
This is an important meeting for discussion of 
matters relating to conservation policies. 

—_—_—_—_— 


Sends Expert Shingler to England 


Vancouver, B. C., March 20.—The Red Ce- 
dar Shingle Bureau (B,. C. division), has com- 
pleted arrangements for the sending to England 
of another shingler, in the person of Thomas 
Ovens. Mr. Ovens is one of six expert British 
Columbia shinglers who have been engaged in 
the laying of B. C. cedar shingles on jobs under 
construction in various parts of Great Britain. 





National Commission Lumber 
Salesmen Plan Big Meetings 


The National Association of Commission 
Lumber Salesmen will open its annual meeting 
and Sales Congress at Hotel Chase, St. Louis, 
Mo., on June 10th. for a two-days session. 

As in the past the National Sales Congress 
will be sponsored by the association, but will 
be a gathering of manufacturers, wholesalers, 
distributors, and their sales and executive rep- 
resentatives. The program will relate to distri- 
bution, trade ethics, trade promotion, etc. 

The officers hope to have every commission 
salesmen holding membership present, with as 


REPORT DELAYED 


Because of delayed transmission 
a report of the annual meeting of 
the Southern Hardwood Traffic As- 
sociation held in Memphis, Tenn., 
March 19, reached us too late for 
publication in this issue. A con- 
densed story of the meeting will 
appear in next issue. 





many as possible of those not now affiliated, 
plus the several hundred manufacturers whose 
sales are handled by the National’s member- 
ship. 





New President Engages Actively 
In Official Tasks 


Huntincton, W. Va., March 22.—P. O. 
Duncan, who recently was elected president of 
the West Virginia Lumber & Builders’ Supply 
Dealers’ Association, is secretary-treasurer of 
the Duncan Box & Lumber Co. of this city, 
and has been active in the affairs of the asso- 
ciation for the past 
twenty years, serving 
it for several years as 
a director. Mr. Dun- 
can, who is quite 
active in civic affairs, 
is a member of the 
Huntington Chamber 





P. O. DUNCAN, 
Huntington, W. Va.; 
President of West 

Virginia Assn. 





of Commerce; past 
president of the West 
Huntington Commer- 
cial Club; and past 
president of the Hunt- 
ington Better Homes 
Association, which or- 
ganization, in co-oper- 
ation with the Federal Housing Administration, 
did much to stimulate modernization and new 
construction during 1934 and 1935. For the 
past two years, Mr. Duncan has been Exalted 
Ruler of Huntington Lodge of Elks, No. 313. 
Under his administration as president the asso- 
ciation is taking on new life and he is working 
closely with C. H. Herwig, secretary, in ad- 
vancing the interests of the lumber and building 
material dealers of West Virginia. 








Associations Confer on Forest 
Protective Measures 


SPOKANE, WASH., March 20.—Representa- 
tives of northern Idaho lumber interests met 
in Spokane on March 8, with the Clearwater 
Timber Protective Association; the Potlatch 
Timber Protective Association meeting in the 
morning, and in the afternoon, the confedera- 
tion of the associations, the North Idaho For- 
estry Association, eT 

G. F, Jewett, Coeur d’Alene, was re-elected 
president of the North Idaho Forestry Asso- 
ciation; J. P. McGoldrick, Spokane, was elected 
vice-president ; and E, C. Rettig, Lewiston, sec- 
retary-treasurer. About 25 representatives from 
the Potlatch, Clearwater, and Pend Oreille 
associations attended. 

In the individual meetings of the associations 
E, C. Rettig was elected president of the Clear- 
water group; Franklin Girard, new State for- 
ester for Idaho, vice president; and Theodore 


Fohl, Orofino, was re-elected secretary-treas- 
urer. A. B. Curtis, Orofino, was re-elected fire 
warden, 

On the board of the Clearwater association 
were chosen: C. B. Sanderson, Seattle; T. EF. 
Kinney and President Rettig, Lewiston; C. K. 
McHarg, of the Forest Service, at Missoula, 
and Franklin Girard. 

The Potlatch Protective Association re-elected 
as president J. J. O’Connell, Potlatch; Frank- 
lin Girard, vice president; A. A. Segersten, 


Potlatch, secretary-treasurer, and Ray L. 
Woesner, fire warden, . 
The Potlatch board includes: President 


O’Connell, C. B. Sanderson, Coeur d'Alene; 
C. K. McHarg; and Franklin Girard and John 
Gray, Spokane. 


Lumber Salesmen in New York 


-Have Annual Meeting 


Utica, N. Y., March 22.—The Empire State 
Lumber Salesmen’s Association held its annual 
meeting the evening of March 4 in the Utica 
Hotel. H. E. Burt, of Utica, retiring president 
of the organization, and Cary B. Ward, who 
represented commission salesmen, were the 
speakers during the evening. The next meeting 
of the association will be the annual June out- 
ing, and this year will be at the Yacht Club in 
Syracuse. 

; The officers elected for the coming year fol- 
ow: 

President—Howard W. Dinkel, Rochester. 

First vice president—H. W. Mayfield, 
Schenectady. 

Second vice president—F. D. Peale, Utica. 





Kentucky Association Now Has 


a New Name 


LouisviLe, Ky., March 23.—At recent annual 
convention of the State retailers’ association 
(reported in AMERICAN LUMBERMAN of March 
13) name of the organization was changed 
from “Kentucky Retail Lumber Dealers’ As- 
sociation” to “Kentucky Lumber & Supply As- 
sociation,” by which title it will henceforth be 
known. The newly elected officers of the asso- 
ciation are: 

President—Stuart C. Campbell, of Camp- 
bell & Summerhayes (Inc.), Louisville. 

Vice-President—Joseph H. Adkinson, of 
Adkinson Bros. Co., Carrollton. 

Secretary-Treasurer—Leo Klarer Jr., Louis- 
ville. 


Wholesalers of Ontario Hold 


Monthly Business Session 


Toronto, Ont., March 22.—The Wholesale 
Lumber Dealers’ Association held its monthly 
meeting at the Albany Club, Toronto, on March 
15. A. E. Cates, chairman of the association, 
presided. The chief speaker was A. S. Nichol- 





son, of the Nicholson Export Co., Toronto, 7 
who had recently returned from a business [7 


visit to England. Mr. Nicholson gave an inter- 
esting report upon his experience, and reviewed 
present marketing conditions in the export trade 
from Canada. 


W. J. LeClair, new secretary-manager of the | 


White Pine Bureau, gave a short talk referring 


chiefly to the desire of the Bureau to be of as- 1 


sistance to the members of the Wholesale asso- 
ciation. “pe ; 
A communication was read from the Ontario 


Retail Lumber Dealers Association, submitting 
a complaint about invoices for lumber carloads 


arriving several days after the carloads them- 


selves, causing expensive delay in unloading 


cars. The matter was discussed by the whole- 
salers and it was agreed that they should do 


all they could to bring about an improvement. | 
R. Halliday, chairman of the committee on | 
transportation, reported on a recent conference ~ 


between representatives of the Wholesale asso- 
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ciation, the Canadian Lumbermen’s Associa- 
tion and others, and the Canadian Trans-Atlan- 
tic Conference. The meeting was held in Mon- 
treal, for the purpose of discussing the trans- 
Atlantic freight rate on lumber. The Trans-At- 
lantic Conference had proposed to increase the 
rates on lumber by 10 shillings per standard. 
After a discussion, they agreed to cut the in- 
crease in half, making it 5 shillings per stand- 
ard, to become effective April 15, 1937. 





Chicago Lumber Wholesalers See 
Mexico Movies 


A large turnout of members of the National 
Association of Hardwood Wholesalers attended 
the weekly luncheon meeting, March 23, in the 
Hunt Room of the Great Northern Hotel, Chi- 
cago. W. D. Wheeler of W. D. Wheeler & Co., 
Marshfield, Wis., was an out-of-town guest. 

Following the luncheon, two reels of motion 
pictures taken on a trip to Mexico City in 
February by Douglas Smith, vice-president of 
the W. O. King Lumber Co., Chicago, were 
shown by Mr. Smith. One of the reels of ap- 
proximately 400 feet of film was in color, and 
clearly depicted the scenic beauty of Mexico 
in its true colors. Comments on the pictures 
were made during their showing by Mr. Smith 
and Kurt Stoehr, who with Mrs. Stoehr re- 
turned to Chicago from a _ similar tour 


March 21. 
—_—_—_—__—_—_—_—_—_ 


Buffalo Exchange Elects Officers 


BurFaLo, N. Y., March 22.—The annual 
meeting of the Buffalo Lumber Exchange was 
held on March 12 at the University Club. New 
directors for the coming year were elected. 
C. W. Bodge described business conditions on 
the Pacific Coast, as found in an extended trip 
which he recently made. 

Directors of the Exchange have elected as 
president Lawrence N. Whissel, president of the 

N. Whissel Lumber Corporation, and as 
vice-president Ralph C. Crowley, vice-president 
of the Atlantic Lumber Co, William L. Blakes- 
lee was re-elected secretary and treasurer. 

The new directors are Lawrence N. Whissel, 
Ralph C. Crowley, Robert E. Fairchild, H. 
Morton Jones, Shirley G. Taylor, Elmer J. 
Sturm, L. J. Lewis, Hubert K. Whitmer, Wil- 
liam L, Blakeslee, John H. Wall and Benson H. 
sriggs. 





Residence Construction Costs 


Following are index numbers of construction 
costs (based on 1926-9 averages as 100), com- 
piled by E. H. Boeckh & Associates (Inc.), 
Cincinnati, Ohio, covering residences, frame 
and brick: 


1926-29 1935 1936 Feb. 

Area Avg. Avg. Avg. 1937 
Atlanta— Frame. 82.7 68.4 68.4 76.6 
Brick.. 87.0 172.4 172.4 82.0 

Baltimore— Frame.107.2 80.0 80.9 82.8 
Brick..112.0 85.5 85.8 87.9 

Boston— Frame.116.3 91.2 87.9 101.4 
Brick..120.3 97.6 94.2 108.6 

Chicago— Frame.109.2 91.5 97.2 101.2 
Brick..114.2 97.9 102.9 106.7 

Cincinnati— Frame.100.5 86.4 84.5 91.7 
Brick..105.0 92.3 89.9 97.8 

Cleveland— Frame.107.2 87.6 91.7 97.4 
Brick..113.4 94.5 98.8 104.2 

Dallas— Frame.112.8 82.8 82.5 89.8 
Brick..115.8 88.9 87.1 95.4 

Detroit— Frame.103.3 78.1 80.6 87.4 
Brick..108.4 83.4 85.9 93.9 

Minneapolis— Frame. 92.8 82.7 88.6 95.1 
Brick.. 98.2 88.6 93.6 101.1 

New Orleans— Frame. 93.3 76.2 73.4 78.4 
Brick.. 96.3 81.38 78.8 83.1 

New York— Frame.133.3 92.2 96.4 103.5 
Brick..138.4 92.5 101.8 108.5 

Philadelphia— Frame.100.3 85.4 88.7 92.0 
Brick..100.7 91.9 95.5 98.5 

Pittsburgh— Frame.113.3 84.1 92.8 102.8 
Brick..118.8 90.5 100.4 110.7 

St. Louis— Frame.118.6 91.6 91.0 97.2 
Brick..121.1 99.7 99.1 105.0 

San Francisco— Frame. 87.7 84.1 86.5 92.2 
Brick.. 93.7 91.6 95.6 98.1 

Seattle— Frame. 84.5 81.1 79.8 84.5 
Brick.. 92.2 88.6 86.56 95.1 


AMERICAN 





North Carolina Sawmill Starts 
Operations 


Cuarwotre, N. C., March 22.-—Releasing a 
weekly payroll of approximately $2,500, the 
Jackson Log & Lumber Co. has started opera- 
tions at its West Canton location. The major 
part of the output, of 20,000 feet a day, will 
be consumed by furniture plants of the Caro- 
linas and Virginia. The plant is of a modern 
2-story design with many sections enclosed. 
L. H. Powell, with his brother, J. T. Powell, 
own the concern. I. H. Powell has charge of 
the mill office and sales, while J. T. Powell 
is general superintendent. E. C. Powell and 
J. N. Powell, brothers of the owners, are yard 
superintendent and shipper and log buyer, 
respectively, while W. S. Rukman, veteran saw- 
mill operator, is construction and mill foreman 
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and sawyer. For the past ten years the Powell 
brothers have operated a lumber plant near 
Cruso, in Haywood County, where they re- 
cently completed work on a 10,000-acre tract 
of virgin timber. 





California Mill Starts 


SAN Francisco, CALir., March 20.—The Men- 
docino (Calif.), Lumber Co., subsidiary of the 
Union Lumber Co., opened its mill March 10, 
with a sufficient supply of logs to keep it in 
operation for two months, after which time 
logging operations will have been started. The 
company is extending its truck road from the 
mouth of Laguna to the Boom. The extension 
will be between four and five miles, and will 
permit log hauling direct to the Boom from 
the company’s ranch this summer. 
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TAKE 
CARE OF 
YOUR 


Commutators 


AMERICAN LUMBERMAN 


SAVE 
REPAIR 
BILLS 


By L. E. Miller, Electrical Engineer, Reliance Electric & Engineering Co., Cleveland, Ohio 


In entering into a discussion concerning the 
proper care of commutators on direct current 
motors, and generators, it must be admitted 
that this is a highly controversial subject. 
Nearly every maintenance engineer has his own 
pet methods which he is prepared to defend 
against all others. The following suggestions 
are put forward merely as the result of experi- 
ence based on many thousands of machines. 


Put Machine Into Service As Received 


In practically all cases the machine should 
be put into service in the condition in which 
it is received from the manufacturer. It has 
just been thoroughly tested, the brushes well 
bedded in to fit the commutator contour, and 
the commutator itself finished to as high a 
degree of perfection as is possible without actual 
long-time running. It should, however, be 
carefully watched during the first six months’ 
service ; because it is at this time that it is being 
finally polished by the action of the brushes, 
and is—or ought to be—assuming the glossy, 
chocolate-brown appearance which promotes 
long-wearing characteristics both for the com- 
mutator and for the brushes. Unless burning 
or roughness appears, therefore, the commu- 
tator should not be touched with any grinder or 
sandpaper, 

If any burning or roughness does appear, 
however, the trouble should be inimediately 
investigated and eliminated. Insufficient or 
excessive brush pressure, high mica insulation 
projecting above the commutator bars, over- 
loading, whipping of belt, uneven gears, vibra- 
tion caused by the machine to which the motor 
is coupled, or unequally-bedding brush surface, 
should be looked for and corrected. 


Resurfacing Roughened Commutator 


If roughness appears, as it may do even on 
the best-manufactured commutator—because of 
the “seasoning” of the mica while running, or 
from excessive flashing caused by heavy start- 
ing load or by high “dynamic braking” or heavy 
overload current—it should be removed by fine 
sandpaper—never by emery cloth, because 
emery dust will become embedded in the com- 
mutator bars and cause them to become abrasive 
like a lapping block. If sandpaper will not re- 
move the roughness, a commutator stone may 
be used. If this also fails, the only remedy 
is to return the commutator on a lathe. Care 
should always be taken so that no oil gets on 
the commutator surface. Such oil will be 
absorbed by the insulation, and can not be 
removed except by rebuilding the commutator 
and replacing the oil-soaked mica. 


A Help in Wearing in New Bars 


If, owing to brush-chattering or other cause, 
commutator-lubrication appears necessary, a 
small amount of paraffine wax may be used 
during the time the commutator is “seasoning.” 
When a commutator is first manufactured, the 
surface is covered with innumerable micro- 
scopic ridges. These ridges can not be removed 
except by the wear resulting from actual run- 
ning over a long period. While it has not been 
definitely. proved what is the action of the 
paraffine on a commutator of this sort, it would 
seem that the material fills in the minute val- 
leys between the ridges, and thus tends to pre- 
vent excessive wear of the brush during the 
seasoning-in time. If paraffine is used, -it should 
be applied very sparingly, by putting it on a 
piece of canvas in so small a quantity that it 
barely suffices to cause stiffening of the fabric. 
After applying this canvas to the commutator 
surface, the latter should be immediately wiped 
off thoroughly with a clean piece of canvas. 

Most modern commutators are of course 


“undercut”—that is, the mica insulation between 
the copper bars is cut down slightly below their 
level, in order to avoid the risk of the mica 
extruding high enough during seasoning to 
prevent the brushes from maintaining continu- 
ous good contact with the bars themselves and 
so causing sparking and wear. In regard to the 
undercutting, we ourselves lean towards the 
V-type of slot. The cutter producing this slot 
is so built that it not only removes the upper 
side of the mica itself, but also a sufficient 
amount of the adjacent copper edges to form 
a small bevel at either slot-edge. To give the 
best results, a slot of this type may be cut 
much shallower than the usual U-type slot. 
We hold no brief against the U-type, except 
where the motor is operating in dirty conditions 
-—in which case it will often collect dirt and 
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form a short-circuit between bars. On the 
other hand, the V-slot being wider and shal- 
lower at the opening, it is more likely to throw 
out the dirt than the U-type. 


— — But Not On Small Motors 


On some: motors, however, it is not desirable 
to use a V-slot. This applies particularly to 
very small motors. In these cases the com- 
mutator is small in diameter, so that the wider 
slotting which is necessary for the V-type 
produces what are practically a number of rather 
flat places on the commutator. These are natur- 
ally apt to cause jumping and sparking of the 
brushes. A U-slot is therefore preferable. 


Abrasive Brushes Suit Flush Micas 


In spite of the fact that many motors have 
been operated with insulation which is not 
slotted, and which is therefore flush with the 
commutator surface, it would appear inadvis- 
able on general-purpose motors. After a motor 
has been manufactured, the seasoning and 
extrusion of the mica continues for quite a 
while. If, therefore, flush micas are used, it 
is necessary to use abrasive brushes from the 
start of operation. 


Remarkable Handicraft of Young Builders 
Wins Deserved Plaudits 


RicHMonpD, VA., March 22.—The exhibit of 
the manual training department of the Chandler 
Junior High School drew more votes than any 
other display at the Virginia Building Material 
Exposition held in Hotel John Marshall, this 
city, Feb. 18-20, in connection with annual con- 
vention of the Virginia association. An analysis 
of the votes revealed that five exhibitors, two 
of whom themselves won merit cups at the 
Exposition, were among those voting for this 
exhibit, a photograph of which appears here. 

The building seen alone in the foreground 
is St. John’s Church, Richmond, now 197 years 
old; still standing, with its original lumber un- 
impaired by the passage of two centuries. 

Other buildings shown are the Governor’s 
Palace, Williamsburg; Old Market Place, Wil- 
liamsburg; Colonial Court House, Williams- 
burg; Powder Horn, Williamsburg; Bruton 
Parish Church, Williamsburg; Chief Justice 
John Marshall’s Home, Richmond; George 
Wythe Home, Williamsburg; Old Capitol 
Building, Williamsburg; Monumental Church, 
Richmond. 

Junior High School students built these 
models. When Director F. H. Williams, manual 


Peeves " & 


LOTEX CORPORATION 


Models of historic buildings made by manual training students of Richmond (Va.} 
Junior High School 






i [Owe 


training director of the Chandler Junior High 
School, went to Williamsburg to get plans from 
architects of the Williamsburg Restoration 
Foundation, the architects scoffed at the idea 
of such youngsters constructing model build- 
ings to simulate the old Williamsburg historical 
structures. Whereupon Director Williams went 
to one of the local drug stores and purchased 
post cards showing pictures of these Williams- 
burg buildings. With no better basic guides, 
these youngsters carefully built these model 
buildings to accurate scale. 

Several of these buildings have been on dis- 
play somewhere almost constantly, because the 
public interest is so keen. The Governor’s Pal- 
ace was exhibited at the convention of the 
American Association for the Advancement of 
Science at Atlantic City, N. J., last December. 

These youngsters are now completing about 
100 small boat models which will be entered 
in a June regatta sponsored by the Optimists’ 
Club, of Richmond. 

On Friday, March 5, Craig Ruffin, past presi- 
dent of the Virginia Building Material Asso- 
ciation, presented a merit cup to the Junior 
High School. 
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Among the Lumbermen’s Clubs 


Club Hears Debate on Current 
Economic Problems 


SEATTLE, WASH., March 20.—The regular 
monthly meeting of the Seattle Lumbermen’s 
Club, held on the evening of March 8, at the 
Gowman Hotel, proved one of the most inter- 
esting of the year. The main feature was a 
problem presented by the University of Wash- 
ington debating team, under the direction of 
A. L. Tranzke: “How to Maintain An Ade- 
quate Standard of Living for the American 
Workmen.” 

The solutions presented were: (1) To in- 
crease wages according to ability to pay; (2) 
to reduce prices according to ability to lower 
them; (3) to curtail monopoly; (4) to 
strengthen anti-trust laws; (5) to allow Govern- 
ment to regulate large industries so that they 
can earn only a certain return on their invest- 
ment; (6) increased taxation by the Govern- 
ment, 

The debate was conducted in a most interest- 
ing manner, and after the speakers had finished 
there was a general discussion by the club 
members. 





Business Meeting 


Newark, N. J., March 22.—The first regular 
business meeting of the Associated Lumber & 
Allied Materials Salesmen of New Jersey dur- 
ing the present year was held at the Newark 
Athletic Club, March 8, with forty members 


present. Regular routine business was trans- 
acted with reports from various committees 
being given. A. R. Hall, president, outlined 
some of the ideas which he hopes to put into 
operation while in office. 

A committee headed by N. J. Molinari of the 
Barrett Co., assisted by J. A. Carr of the Celo- 
tex Co. and W. F. Cunningham of the Blan- 
chard Lumber Co., was appointed to arrange 
for the first golf outing in June of ALAMS 
and dealers at the Cedar Ridge Country Club 
in Livingston. Any members of associations 
comprising the Northeastern Salesmen’s Con- 
ference who would like to spend a day with 
the ALAMS are welcome, and may make res- 
ervations as soon as the date is announced. 


Club Boosts Grade Marking 


Fresno, CAtir., March 22.—Lumber grade 
marking in California received another boost 
recently when the San Joaquin Lumbermen’s 
Club passed resolutions urging the National 
Lumber Dealers’ Association to embark on a 
campaign for co-ordination of identification of 
various grades and species, 


Southwestern Hardwood Club Hears 
Report on Tax Valuations 


NEw Orteans, La., March 23.—Monthly 
meeting of the Southwestern Hardwood Manu- 
facturers’ Club was held here today, with Wal- 
ter Kellogg, of the Kellogg Hardwood Lumber 
Co., presiding. The mills represented are op- 
crating from 40 to 54 hours a week with pro- 
duction on a level with orders and shipments, 
and no accumulation of stocks. Log supply is 
ample at all the mills, as most of them were 
operating on their own timber. Contract logs 
are reported to be plentiful. Demand has fallen 
off to a slight degree, but opinion is that the 
decline is a temporary lull. 

The committee to appear before the Louisi- 
ana Tax Commission on assessed values for 
lumber on yards, and timber land, reported that 
the values determined by the commission were 
for rough lumber on yards unmanufactured 
other than coming through the sawmill, as fol- 
Ows: 

Yellow pine, $12 M; cypress, $23; oak, $15; 
ash, $18; all other hardwoods $10; hardwood 











timber lands, timber $3 to $8.50 per M, land 
$2 to $3 an acre; cypress, timber $6.50 to 
$10 M, land not less than $1.50 an acre; pine, 
timber $5 to $9 M, land not less than $2 an 
acre. 

Assessors are to consider in the assessment 
of cutover lands the amount of timber stand- 
ing, as a result of reforestation by nature 
or otherwise, and should include such cut- 
over areas as are not listed in this class 
under other classifications. Such lands should 
be assessed at actual cash value. Assessors 
are to take into consideration location and 
various uses to which they may be employed, 
as lands adjacent to railroads, good roads, 
cities and towns are worth more than those 
not so favorably situated. 


A Knock on Wood That Was 


Turned Into a Boost 


LouISsvVILLE, Ky., March 22.—Due to the 
alertness and prompt action of the Louisville 
Hardwood Club, an incident that promised to 
stir up quite a bit of feeling has been closed 
with everybody very well satisfied. Following 
the recent flood in Louisville, an office equip- 
ment company arranged a display of some rick- 
ety, cheap wood desks that had been damaged 
in the flood, and alongside this placed a dis- 
play of steel office equipment, at the same time 
carrying a display advertisement in the news- 
papers, that was calculated to prejudice users 
against wood office furniture. The co-operative 
efforts of the lumber and allied interests in 
Louisville in protesting these activities bore 
excellent fruit, and the matter is reported as 
virtually closed, with the lumber interests sat- 
isfied with the results of their efforts. All of 
the local lumbermen and associated interests 
have received conciliatory letters from the com- 
pany, advising that there is no intent to show 
hostility to wood, and advising also that the 
display has been removed and that there will be 
no further advertising or activity of a similar 
nature. 


Sells Mostly Wood Equipment—Uses It 


The president of the offending company 
stated that the window display was arranged, 
and the newspaper advertising printed, with- 
out his knowledge or consent. All interested 
parties have been invited to come to the com- 
pany’s show rooms and see for themselves that 
five-sixths of all office equipment carried is of 
wood; the president states that five sales of 
wood equipment are made to one of metal. He 
states also that he personally uses a wood desk, 
a wood chair, and in his letter comments on 
the comfort, beauty and warmth of wood office 
equipment. 


Proves Value of Live Local Organization 


The local lumber industry put up a united 
front in objecting to the original attitude of the 
equipment company, which does a considerable 
business with wood interests in Lousiville and 
adjacent territory, and letters poured in on it. 
Discussing the matter, Secretary Dave Mus- 
sellman, of the Louisville Hardwood Club, said: 

The president of the offending company is 
a fine gentleman, and we feel satisfied that 
this activity was without his knowledge or 
consent. He has shown a fine spirit of co- 
operation and a desire to undo any damage 
that has been done by his organization. We 
have received many letters from officials of 
out-of-town desk and equipment manufac- 
turers, congratulating us on the stand we 
took and the efforts we made to prevent fur- 
ther activity along the same line. We also 
have had overtures from other equipment 
houses, calling attention to the fact that they 
were not unfavorable to wood, and have at no 
time undertaken to show favoritism. We feel 
that the situation has been well clarified, 
and that.there is no danger of a repetition. 
We feel also that it is a good time to point 
out the advantage of organization, and of hav- 
ing a local lumbermen’s organization ready 
and willing to fight for and protect the in- 
terests of the associated industries. 
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Notes on Current Lumber Activ- 
ities in Arkansas 


Witmar.—A visit of the senior class of the 
Yale school of forestry, Yale University, to 
study forestry methods of the Ozark Badger 
Lumber Co., was the occasion recently for a 
large gathering here of southern lumbermen, 
forestry officials and citizens interested. A tour 
of the company’s selectively-logged forests was 
conducted, to demonstrate the economic advan- 
tages of modern forestry methods. In connec- 
tion with the demonstration, Prof. R. C. Bry- 
ant, of Yale, gave a talk, comparing American 
forestry methods with those of foreign coun- 
tries. Careful selection as a factor in success- 
ful forestry was discussed in connection with 
the proper thinning of thick forest stands to 
accelerate growth. Examples of such stands 
were shown, with tabulations giving actual 
growth records before and after cutting. The 
tour of inspection was conducted by L. K. 
Pomeroy, president, and E. P. Connor, vice 
president of the Ozark Badger Lumber Co. 
Among the guests of the company were F. L. 
Scott, general manager Union Lumber Co., 
Huttig; John Watzek, vice president Crossett 
Lumber Co., Crossett; M. L. Sigman, stave 
manufacturer, Monticello; Joe Reaves, vice 
president Bradley Lumber Co., Warren; Julian 
McGowin, vice president W. T. Smith Lumber 
Co., Chapman, Ala.; Z. K. Thomas, manager 
Southern Lumber Co., Warren; and Adrian 
Williamson, attorney, Monticello. 


FIFTH NEW INDUSTRIAL PLANT ESTABLISHED 


LittLe Rocx.—Through the efforts of the 
industrial fund committee of the Little Rock 
Chamber of Commerce, construction has be- 
gun on a handle factory, the newest industry 
to be located here. This factory is the fifth to 
be built here with the aid of money from the 
Chamber’s industrial fund raised last year. The 
handle factory will be operated by the George 
W. Pitman Co., which is moving here from 
Waco, Tex., where it has operated for twenty 
years. The plant will manufacture “D” handles, 
squares and dowels, ash timber being used ex- 
clusively. Under normal conditions, the plant 
will have capacity of 2,400 shovel handles per 
day. 


Rocers.—The W. G. Barron Lumber Co. has 
completed removal of its machinery and equip- 
ment to Rogers from Combs, Ark., and is erect- 
ing buildings here to house stock and machin- 
ery. The company manufactures implement 
stock and posts, using native hardwoods. The 
plants formerly were located at Combs and 
Pettigrew, with offices in Fayetteville. 


NEW PULP PLANT NEARS COMPLETION 


Crossett.—The first pulp has been produced 
at the Crossett Lumber Co.’s new paper mill, 
but installation of other machinery will delay 
kraft paper manufacture for another fortnight. 
The 150-ton-capacity plant will process wood 
supplied by farmers in this section and utilize 
limbs, tops and undergrowth produced in the 
company’s logging operations. Officials say 
there is ample pulpwood, on acreage of land 
owners in this section, to provide a supply for 
ten years without cutting any company-owned 
timber. J. W. Watzek, Jr., and A. Triesch- 
mann, of Chicago, officials of the Crossett- 
Watzek-Gates industries, arrived here last week 
with Frederick H. Warren, RFC engineer, and 
Hardy S. Ferguson, New York consulting ar- 
chitect and designer of the plant, to aid in rush- 
ing the mill to completion. To furnish an ade- 
quate water supply, seven wells have been 
drilled, each producing 600 gallons per minute. 


Forpyce.—B. A. Mayhew, manager Fordyce 
Lumber Co., has awarded to Henry Hearns- 
berger, a local lumberman, a contract to cut 


pulpwood for the new paper mill at Crossett. 
This was the opening order for the mill, and 
no definite amount has been contracted by the 
month, but Mr. Hearnsberger estimates that 
after the mill is in full operation he will be 
required to furnish between 40 and 50 carloads 
a month, a car containing 14 or 15 cords of 
pulpwood. 


TO SUPPLY LUMBER FOR SCOUT'S CAMP 


Crossett.—The Fordyce-Crossett Sales Co., 
sales organization for the Fordyce Lumber Co. 
and Crossett Lumber Co., has obtained a con- 
tract to provide lumber for the construction of 
the Boy Scouts national jamboree camp near 
Washington, D. C., where thousands of Scouts 
will go into camp next summer. The contract 
calls for approximately 7,000,000 feet of Ar- 
kansas shortleaf pine, fabricated in panels to 
permit rapid erection of buildings at the camp 
site. Shipments will total about 40 carloads, 
most of which will originate at the Crossett 
plant, the balance being shipped from Fordyce. 


NEW LAWS FACILITATE HOUSING PROGRAM 


LitrttE Rocxk.—Among the important pieces 
of new legislation enacted by the fifty-first 
general assembly, just adjourned, is an Act au- 
thorizing creation of housing authorities in 
cities of the first class and in counties. It is 
a part of the national program intended to 
effect slum clearance and develop better hous- 
ing conditions. These Acts will permit invest- 
ment of funds of domestic insurance com- 
panies in bonds or notes secured by mortgages 
insured by ‘FHA; investment of funds of es- 
tates in obligations insured by FHA; invest- 
ment of funds of corporations, and private 
bankers subject to the State banking laws, in 
securities insured by FHA; and makes se- 
curities issued by FHA eligible as security for 
deposit of funds in depositories where such 
security is required by State law. 


LOG RATE !S REDUCED 


Littte Rocx.—A reduction in the freigit 
rate on logs, per car, shipped from DeWitt io 
West Helena, has been authorized by the Ar- 
kansas Corporation Commission. The Commis- 
sion authorized publication, on one day’s ne- 
tice, of a rate of $27.50 per carload of logs 
between the two towns. 





Studies Use of Sawdust for 


Domestic Heating 


VANcouvVER, B. C., March 20.—Something 
novel in the history of British Columbia ex- 
ports is receiving the attention of an Aus- 
tralian business man now here. It is produc- 
tion of a by-product, in another country, from 
lumber exported from the Pacific Coast to 
Australia. Knowing that British Columbia had 
taken the lead in manufacturing sawdust burn- 
ers for domestic heating purposes, he came to 
see what opportunities existed to introduce 
sawdust as a heating fuel into Sydney and Mel- 
bourne. To those cities go the principal ship- 
ments of British Columbia timber exported 
to Australia. Assistance of the Forest Prod- 
ucts Laboratories staff of the Province led to 
the introduction of the visitor to a number of 
persons handling sawdust fuel at Vancouver. 
Already some information had been collected 
through the Australian Council for Scientific 
Research. In Savoy, it is reported, a firm is 


manufacturing stoves for certain special classes 
of wood, but the application of the sawdust 
burner to domestic heating is a distinctly Pa- 
cific Coast development. 
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Here is new truck style—strikingly 
beautiful—the smart, handsome, mod- 
ern appearance now offered in the new 
models introduced by Federal. 


The new Federals follow the latest 
trend in automotive design. Combined 
with this attractive streamlined appear- 
ance is Federal's famous ALL TRUCK 
construction—proven mechanical fea- 
tures that provide superior perform- 
ance, low service and operating cost 
and complete all around satisfaction. 


Important too is the big value Federal 
gives you. Prices are lower than you 
would expect to pay for Federal quality. 
Before you buy any motor truck be 
sure to investigate the new Federals. 
See your Federal dealer. 




















New Federal Cab-Over-Engine Models 
Provide Many Important Advantages 


The new Federal cab-over-engine models incorporate 
not only the many regular advantages afforded by 
this type of vehicle but also unique engineering fea- 
tures not offered in other makes. 


Important advantages of Federal cab-over-engine 
trucks are: 


@ Short wheelbase and overall length without sacrifice of payload 
space. 


@ Short turning radius—easier handling and parking in close 
quarters. 


@ Cab door and driver's seat back of front axle—easier riding, 
easier steering, door hinged at front. 


@ Cab only slightly higher than on conventional trucks— easily 
removable. 


@ Heavily insulated engine cover—cab cool and quiet. 


@ Good accessibility—engine cover and floor boards easily remov- 
able—oil and water filler cap conveniently located at top of cowl. 


@ Attractive appearance. 


Federal cab-over-engine trucks are offered in four 
models, 1% to 4 ton capacity, each with a choice of 
five wheelbase lengths. While these trucks differ in 
design from the conventional models Federal has built 
into them the same proven mechanical features. 


Federal's new line of trucks now includes the greatest 
range of models ever offered in its history. There are 
capacities from % to 7‘ ton, a wide selection of wheel- 
base lengths in each model, and many options avail- 
able in engine, transmission and axle equipment. In 
addition Federal-built cabs and standard or custom 
bodies can be supplied for every purpose. 


No matter what size or type of truck you need you can 
select a Federal that will exactly meet your require- 
ments—a truck that is correctly fitted to your job. 


FEDERAL MOTOR TRUCK COMPANY « DETROIT, MICHIGAN « U.S. \ | 


FEDERAL TRUCKS 
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Neither One 


Up here it’s queer this time of year, 
One day it’s winter, one it’s spring, 
And then a day not dark or clear 
That really isn’t anything. 
It doesn’t thaw, it doesn’t freeze, 
It doesn’t fuss you, doesn’t please, 
It doesn’t shine, it doesn’t snow, 
It doesn’t—well, it’s yes and no. 


It’s gray today, yet in a way 
It’s not so bad, or not so good, 
No rain or snow, until you say 
A lot of times you wish it would. 
The roads are soft, the wind is cold, 
The weather really can’t be told; 
A coat’s too much, a shirt too thin, 
It’s chilly out and hot within. 


I’ve seen it green, in spring I mean, 
In winter seen it snowy white. 
I find it hard to choose between, 
For either one to me’s all right. 
But darn these seasons neither one, 
A day that’s neither rain nor sun, 
A time that’s neither peace nor strife— 
And it’s the same with men and life. 


We See b’ the Papers 


Cleveland, thou shouldst be with us in this 
hour. 


When a man wants things done for him, 
he’s done for. 


Hope the manufacturers don’t start a shut- 
down strike. 


What this country needs is a few governors 
who do something besides confer. 


Seen this morning: A certain make of car 
stalled in front of a billboard advertising it. 
As we understand it, the only way a Gov- 
ernment should meet violence is to give in. 


What we meant to say was this: Wilhelm 
dropped the pilot; Franklin would drop the 
compass. 

The last election was a choice between two 
good men. The next may be a choice between 
two bad ones. 


Well, if we do get some new judges, we 
hope it won’t be any of these fellows who judge 
beauty contests. 

If Uncle Sam, from where he is today, 
could see himself a year from today, wouldn’t 
he be surprised? 

As we understand it, his employer is a man’s 
only enemy, and the agitator and the politician 
his only friends. 

A Sheboygan truck driver has been willed 
$40,000 in Germany. The trick will be to get 
it out of Germany. 


These earthquake shocks we have been 
feeling may be just the founders of the Re- 
public turning over. 

Strangest situation in our neighborhood. 
You can’t get your shoes repaired. The cob- 
blers are all standing up. 

In France they call it the Federation Fran- 
chise de Base Ball. By the time you think of 
the name the game is over. 

; City funds will provide a larger landing field 
lor airplanes in Chicago, but railroads must 
continue to build their own depots. 

Woman up our way doesn’t know we are 
living in a new age. She wants to balance the 
family budget by not spending so much. 

Since July 1, 1936, the Government has been 
spending each day $7,936,006 more than it took 
in. It wouldn’t do in the lumber business. 
Relief is costing $1,028,905 a day less, but 





nevertheless Government is costing $546,856 a 
day more. Yet we want to hire more judges. 


When someone shoots your cow, because he 
thought it was a mad dog, it is little comfort 
to know that he did it with the best inten- 
tions. 

A Federal bureau says that if you are robbed, 
the chances are 4 to 1 that you won’t get your 
money back. We're the fellows that crime 
doesn’t pay. 

One-third of the people are ill-fed, ill- 
housed, _ ill-clothed—now. But _ perhaps 
things will be better after they get the car 
all paid for. 


What Mr. Roosevelt ought to do is to sub- 
scribe for some good Michigan paper. There 
have been a lot of things going on up there 
that he seems to have missed. 

K. T. Keller, president of the Chrysler 
Corporation, was refused admittance to his 
plant by sit-down strikers. How’d you like 
to come home and find some fellow sitting 
on your front porch? 

Democratic senators are threatened with 
political death if they oppose the President’s 
wishes. But Macauley seems to have an- 
swered that a century ago: “For how can 
men die better than facing fearful odds for 
the ashes of their fathers and the altars of 
their gods?” 


Between Trains 


Decatur, ILtt.—-The icemen of Illinois figured 
they would have 125 at their State convention 
banquet tonight. That was the most they ever 


had had, so it was a good guess. But 235 
came. Things are picking up, even with ice- 
picks. Even the iceman is feeling 88 percent 


better than he ever did before. 


MicHicAN City, Inp.—They told us they 
might have 150 at the annual dinner of the 
Chamber of Commerce. We arrived to find 
320. One man we were glad to see was Harry 
Frey, of the Frey Bros. Lumber Company. The 
most distinguished citizen present, to our way 
of thinking, was R. A. Rogers, who was keep- 
ing books for the Ducey Lumber Co. at North 
Muskegon in the early 80’s, 50 odd years ago. 
But not nearly as odd as the years we have 
now. He took us trout fishing one time when 
we were about 9. If you don’t think children’s 
minds are impressionable at that age, ask us 
about anything that happened that day. 


A Steady Place 


She might have had a steady place, 
But steady places are for those 
Who recollect a certain case, 
Know where a certain paper goes. 
But she was just a hopper; she 
Took letters down and wrote them out, 
But never bothered much to see 
Just what the letters were about. 


He might have had a steady job, 
But steady places are for men 
Not merely members of the mob, 
Who do some thinking now and then. 
But it was easier to ask 
Than to remember or to know, 
Or really understand his task, 
And so they had to let him go. 


They might have found them steady pay, 
But steady places are for ones 
Who grow a little day by day 
And learn the way the business runs. 
But it was much less work to lean 
Upon the boss, and not to care, 
Be not a person but machine, 
And then complain it wasn’t fair. 








FOR 


IMMEDIATE SHIPMENT 


We Carry the Largest Stock of 


CONSTRUCTION OAK 


in the Mississippi Valley 
and specialize in the following items: 


























(. Mixed Oak Tim- 
bers in sizes from 
6x6-10 foot to (4x14- 
20 foot. 


2. x6, tx8, (x10 and 
txt2 No. # Common 
and Select Common 
Oak rough in lengths 
from 10 to 20 feet. 










3. 2x6, 2x8, 2x10 and 
2x12 No. & Common 
and Select Common 
Oak rough in lengths 
from 10 to 20 feet. 


4. 3x6, 3x8, 3x10 and 
3x12 No. & Common 
and Select Common 
Oak rough in lengths 
from 10 to 20 feet. 





6. 3-inch and 4-inch 
Oak Scale Top Lum- 
ber in specified widths 
of 8-inch, 10-inch and 
(2-inch, all 10 feet 
tong. 


5. 4x6, 4x8, 4x10 and 
4x12 No. | Common 
and Select Common 


@ak rough in lengths 
from 10 to 20 feet. 














We have a fully equipped mill and 
can resaw.dress or work this stock 
in any way required. 


PHILIP GRUNER 
LUMBER COMPANY 


Manufacturers and Wholesalers 
4006 N. Broadway St. Louis, Mo. 
Telephone COLFAX 1970 








AM-MEX SALES COMPANY 


INCCRPORATED 


Lumber—Plywood—Tropical Hardwoods 


28 Church Street, Buffalo, N. Y. 


Specializing in 


PLYWOOD of every description 





Richard Shipping Corp. 


44 Beaver Street, NEW YORK 


Ocean Freight Brokers 
and Contractors 


Foreign Forwarders, Customs Bro- 
kers. We handle all classes of cargo 
and attend to collectior of invoices. 


Special department handling export lumber shipments 

















FOR 


poors USE STANLEY HARDWARE 


In 1936, with this slogan, Stanley 
is advertising to your customers 
their complete line of hardware 
for all types of doors. Write for 
your copy of the 32 page booklet. 


THE STANLEY WORKS 
New Britain, Connecticut 
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Industry Strives for Labor Peace 


Northwest Union Presses De- 
mand for 10 Cent Increase 


PortLAND, OreE., March 20.—The two-year- 
old Lumber & Sawmill Workers’ Union, affili- 
ate of the American Federation of Labor, 
fathered by craft unions but of industrial 
union type of organization, is moving on the 
operators in this area for a general increase in 
pay of 10 cents an hour. At the close of this 
week, negotiations have run solidly up against 
the facts that the employers have offered a pay 
raise of 7% cents an hour, and that the union 
has reiterated a demand for 10 cents. While not 
doing so in so many words, the reiteration of 
the demand amounts to a rejection of the em- 
ployers’ offer. 

The situation at this writing has not reached 
the stage of a strike threat in the Columbia 
River area. Union officials and ‘employers 
alike, in their public statements, talk peace, but 
some observers say that, unless one or the other 
gives in soon, a strike is inevitable. 

Base pay for common labor in the mills in 
this district is 55 cents an hour. Average in 
the mills is 64 cents. The men work five days 
a week, eight hours a day. Wages paid in the 
Northwest, the same as in the Columbia River 
district, are reported highest in the industry. 

In their reply to the employees’ demands, 
the employers said they recognize the fact that 
pay higher than that now prevailing is neces- 
sary. They then offered. the 7% cents raise. 
They also said they would make adjustments 
in the higher brackets to compensate for the 
general increase. They also said they would 
negotiate further on all conditions should the 
union accept the 714 cent increase. 

In its statements, the union contends that 
the 10 cents is asked on the basis of improved 
conditions in the industry and higher living 
costs on the part of the men. It contends the 
employers are in a position to afford the 
advance desired. 





Business Opposes Colorado's 


New Labor Bill 


Denver, CoLo., March 24.—The Colorado 
legislature has before it a collective bargaining 
bill, which is modeled after the Wagner Labor 
Act. It provides that an employer must recog- 
nize, as the exclusive bargaining agency for 
his employees, any organization chosen as such 
by a majority of his employees. It would repeal 
Colorado’s present Act, that provides that 
employees and employers must file a thirty-day 
notice with the State industrial commission 
before beginning a strike or lockout. Denver 
lumbermen are against the bill and are aided 
in this regard by the local Chamber of Com- 
merce. 


Strike End at Seattle Presages 


Labor Peace 


SEATTLE, WASH., March 22.—The strike of 
members of the Lumber & Sawmill Workers’ 
Union, which closed seven mills in this area and 
several others for short periods at other points, 
was ended March 19 when an agreement was 
signed between operators and the union. E. C. 
Jorgensen represented the union and J. B. Fitz- 
gerald, of the West Coast Lumbermen’s Asso- 
ciation, the operators. 

Details of the agreement were not made pub- 
lic. It is understood here, however, that the 
union accepted a base wage increase of 734 cents 
an hour, and reserved the right to negotiate in 
the higher brackets, and also the right to nego- 
tiate for further increase of 2% cents an hour; 
10 cents advance was demanded at the time the 
men struck, 





While the settlement does not affect other 
Puget Sound mills, it is intimated here that 
those in Everett, Bellingham, Tacoma, Ana- 
cortes and Grays Harbor will follow the lead 
of the Seattle decision, and that the base scale 
may become coastwise. 

Seattle mills were closed for sixteen days, 
with about eleven hundred men out of work. At 
one time it appeared as if the strike would ex- 
tend to the entire Pacific Northwest industry. 

Preceding the final conference which ended 
the strike, the local branch of the union voted 
by a substantial majority to accept the 7%4 cent 
wage increase. Similar votes in Everett and 
Tacoma were also overwhelmingly in favor of 
accepting the counter proposal of operators. 





Longshoremen Win Point in 
West Coast Dispute 


Los ANGELES, CALIF., March 20.—A dispute 
between stevedores and lumbermen of the 
Water Front Employers’ Association, at Los 
Angeles Harbor, which has been a threat to 
waterfront peace since the shipping strike was 
ended on Feb. 5, was settled March 15 in favor 
of the International Longshoremen’s Associa- 
tion by Dr. Paul Dodd, arbitrator in maritime 
labor relations here. Dr. Dodd is professor 
of economics at the University of California 
in Los Angeles. He ruled that longshoremen’s 
gangs must be kept intact in the discharge of 
lumber vessels, and not interspersed with ship 
personnel, and that both hatches and winches 
shall be tended by I. L. A. members for long- 
shoreman gangs. 

The Water Front Employers’ Association 
was unsuccessful in its contention that lumber 
vessels’ personnel should be permitted, as here- 
tofore, to drive winches and tend hatches for 
longshoremen gangs. It was also ruled by the 
arbitrator that vacancies in ships’ gangs doing 
cargo discharge work must hereafter be filled 
by union longshoremen. 

A ruling on a similar dispute at Portland, 
Ore., was expected during the third week in 
March by Arbitrator Perry D. Tull. 

Another strike threat was settled at the 
McCormick Steamship Co.’s terminals at Los 
Angeles harbor March 15, when the company 
yielded to warehousemen’s demands for long- 
shoremen’s wages of 95 cents an hour, instead 
of warehousemen’s wages of 70 cents an hour, 
for performing what they contended was long- 
shoremen’s work. 





Southern Court Upholds Na- 


tional Labor Board 


New OrLEANS, La., March 20.—Basing its 
opinion on the decision it had made in the 
Bradley Lumber Co. case, the United States 
circuit court of appeals for the 5th circuit held 
March 18 that the National Labor Relations 
Act is constitutional. “A district judge in El 
Paso enjoined the National Labor Relations 
Board from enforcement of the law against 
the El Paso Electric Co., on the ground that 
the law was unconstitutional. The court of 
appeals, citing the Bradley case, in which it 
upheld a district court decision refusing an 
injunction against the National Labor Rela- 
tions Board to prevent a hearing and the taking 
of testimony, held that a legislative Act should 
not be declared void unless its unconstitution- 
ality appears beyond every reasonable doubt 
and such a ruling is necessary to the disposi- 
tion of the case. The opinion also emphasized 
that Section 10 (f) of the Act, which permits 
an appeal to any circuit court of appeal by any 
aggrieved party to an order of the board, pro- 
ny a plain, adequate and complete remedy 
at law. 


Refused Damages for Picketing, 
Strike Losses 


Otymp1aA, WasH., March 20.—The Wash- 
ington State supreme court has refused Roy J. 
Kimbel, Mason County logging operator, dam- 
ages from labor unions for loss in his logging 
business allegedly resulting because his opera- 
tions were declared “unfair.” The case has 
aroused wide interest among Washington lum- 
ber mill and logging operators, because of 
labor controversies throughout the State. 

In refusing Mr. Kimbel’s damage claim, 
the supreme court affirmed a Mason County 
superior court judgment dismissing the action. 

He claimed a $2,000 loss because one union 
declared his business “unfair” and picketed his 
logging camp, and another union refused to 
cut his logs after they were delivered to a mill 
in Olympia. He contended the sole purpose 
of the actions by the unions was to compel him 
to sign a contract recognizing the union and 
requiring him to coerce his employees to join a 
union. 

Defendants were the Lumber & Sawmill 
Workers Union No. 2575 of Mason County, and 
the Lumber & Sawmill Workers’ Union No. 
2515, of Olympia. The unions contended his 
business was picketed because he withdrew 
from the Employers’ association and refused to 
pay the wage scale to which others in the asso- 
ciation had agreed. 

The supreme court held that the evidence 
disclosed nothing that would have justified the 
trial court in restraining any activities of the 
unions. 


Puget Sound Mills Settle Wage 


Controversy 


Tacoma, WAsH., March 22.—By a ratio of 
approximately five-to-one, some forty-three hun- 
dred members of Tacoma locals of the Lumber 
& Sawmill Workers Unions have voted to ac- 
cept an offer of Tacoma sawmill operators of 
a 74% cent an hour wage increase. Result of the 
balloting, which took place Friday, Saturday 
and Sunday, was announced Sunday evening 
by Homer L. Haney, business agent for the 
Tacoma union. The new scale, he said, will 
bring the minimum pay up to 62% cents an hour, 
or $5 for an 8-hour day. It is retroactive to 
March 16, and means an addition of approxi- 
mately $70,000 a month to Tacoma lumber mill 
payrolls. The original demand was for a raise 
of 10 cents and hour, which would have brought 
the pay from $4.40 to $5.20 for eight hours. With 
announcement of the settlement here, all of the 
major Puget Sound producing areas have set- 
tled on the 7!4-cent basis, it was announced. 








Wage Increase Granted 


PittspurG, Cauir., March 20.—The Redwoed 
Manufacturers Co. here has just announced 
wage increases affecting 300 employees, as the 
result of an agreement between Manager J. W. 
Pearson and seven representatives of the work- 
ers. The 12% percent wage increase was a com- 
promise between the 15 percent demanded by 
the workers, and the 10 percent offered. by the 
company. The new scale became effective 
March 16, and increases the company’s payroll 
by $60,000 a year. 


Inland Empire Mill Starts 


SPOKANE, WASH., March 20.—The Diamond 
Match Co.’s sawmill at Newport, Wash., 
started operations March 16. It is reported 
that sufficient logs are on hand to run until a 
drive from Priest River can start. It is ex- 





pected soon that a second shift will be put 
to work, 
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best in hese 


Biv erynning we have learned 
‘in more than 60 years of pioneering in the 
development of building and insulation prod- 
ucts goes into the production of the K & M 
line. Here are Asbestos building materials 
» « « Specialized for every requirement .. . 
made right... priced right ... and sold only 
through established channels of distribution. 


AMERICAN LUMBERMAN 


I KEASBEY & MATTISON 
COMPANY anmater, Penna. 


The K &M Line is complete: 


Asbestos Roofing and Siding Shingles 
in various styles, sizes and colors 


Asbestos Heat Insulating Board 
Asbestos Flexible Wallboard (Sheetflextos) 
Asbestos Decorative Waltile 


Asbestos-Cement Structural Board and 
Sheathing 


KaM Mineral Wool Insulations for the home 
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RECENT PROGRESS IN FORESTRY 


Alabama Forestry Expands 


BIRMINGHAM, ALA., March 22.—Alabama 
has had a forestry department since 1907, but 
the forestry branch has expanded. One of the 
most beneficial pieces of recent legislation is 
the Act that makes possible the enrolling of 
private lands as auxiliary State forests. Under 
this Act, the landowner agrees. properly to 
manage his holdings with due regard to public 
benefits, and the State levies only a tax of 
about 8 percent on the timber when it is cut. 
Most of the Commission’s field staff of 101 
employees are charged with the duty of pro- 
tection from fire. Where the commission is 
unable to maintain staff workers, fire preven- 
tion work is confined largely to educational 
and promotional activities, with an occasional 
fire prevention demonstration or other special 
project. A nursery is operated on a 40-acre 
tract near Livingston, and last year turned out 
1,750,000 seedling trees; an additional 40 acres 
of land has been leased. 


Bug Army Flies to Defend 


Canada's Spruce 


Sant Joun, N. B., March 22.—An army of 
nearly two million strong has been sent to the 
defense of New Brunswick forests in the last 
year. It is composed of soldiers with such 
amazing names as Microplectron Fuscipennis, 
Lophyroplectus Luteator, Exenterus Abrup- 
torius, Lamachus Marginatus, and others which 
defy spelling. The enemy is the spruce sawfly, 
and the army consists of insect parasites which 
prey on it, and thus defend the stands of 
spruce. 


Reports on Mississippi Standing 


Timber 


New Orveans, La., March 22.—There are 
more than 11 billion feet of merchantable 
standing timber in 28 counties of Mississippi, 
which can be described for convenience as lying 
in the middle third of the State, according to 


preliminary figures published in a report re-- 


leased today by Capt. I. F. Eldredge, regional 
survey director of the Southern Forest Survey, 
one of the activities of the Southern Forest 
Experiment Station with headquarters here. 
The totals are: Longleaf—old growth, 225,500,- 
000 feet; second growth, 59,300,000 feet; total, 
284,800,000 feet. Loblolly and shortleaf—old 
growth, 1,187,600,000 feet; second growth, 
4,718,900,000 feet; total, 5,906,500,000 feet. Gum, 
cottonwood, magnolia, maple, etc.—old growth, 
808,400,000 feet; second growth, 1,435,400,000 
feet; total, 2,243,800,000 feet. Oak, hickory, 
beech, elm, etc—old growth, 1,289,300,000 feet ; 
second growth 1,690,100,000 feet; total, 2,988,- 
400,000 feet. All species—11,423,500,000 feet, 
Doyle scale. Allowance has been made for 
material that would be left in the woods because 
of rot? fire scar, crook, limbiness, and similar 
defects, and for mill cull, that is, sweep and 
interior defect. Over four-fifths of the forest 
area is in second growth stands, and only a 
third of the small amount of old growth that 
remains is uncut. Pine types make up over 
40 percent of the total forest area. 

These figures are for the end of 1934, when 
661 sawmills were operating; 14 with a daily 
capacity of more than 40,000 feet; 65, with 
20,000 to 39,000 feet; 582, less than 20,000 feet. 
There were nine veneer plants, 13 cooperage, 
five producing dimension, handle, oar and ski 
stock, boat oars, shuttle blocks, or excelsior. 
A large amount of pulpwood is shipped to 
Laurel and Bogalusa. There are also large 
quantities of cross ties, poles and piling pro- 
duced in this region. 

It is estimated that there is available as 


pulpwood 47,285,000 cords, of which 27,221,000 
cords is pine, 9,779,000 cords in pine and hard- 
wood areas, and 10,285,000 cords of hardwoods. 

In this area, the northern counties are those 
in which Lexington, Kosciusco, Louisville and 
Macon are located. The western boundary is 
the Mississippi and Yazoo Rivers; the south- 
ern, Louisiana and the counties that have pro- 
duced the most longleaf lumber in the State, 
from Laurel south. The eastern boundaries are 
these counties and Alabama. 

Copies of the report can be obtained from 
the Southern Forest Experiment Station, New 
Orleans. 
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Washington Launches a Perma- 
nent Program of Forest 
Development 


SEATTLE, WaASH., March 22.—Approval, since 
the adjournment of the legislature, of nine bills 
by Gov. Clarence B. Martin, of Washington, 
inaugurates a permanent forest policy for the 
State. 

However, one vital link in the administration’s 
forestry program was lost when the legislature 
refused to enact a deferred tax law, as proposed 
in senate bill 155, under the terms of which tim- 
ber companies would have paid a tax when they 
cut their trees, thus eliminating cutting of for- 
ests to escape taxes. 

The nine measures which become laws by the 
governor’s signature are: 


Senate bill 203—Fixing the closed season 
from April 15 to Oct. 15, or fifteen days 
earlier and later than heretofore. Propon- 
ents of the bill claimed that last year more 
than half the acreage destroyed and sixty 
percent of the loss occurred after Oct. 1. 


Senate bill 204—Puts a tax of one cent on 
each Christmas tree cut and shipped outside 
the State. Estimated to produce $30,000 ‘an- 
nually. Law will regulate this type of cut- 
ting and prohibit topping of trees. 


Senate bill 205—Allows State forester to 
enter contracts with counties for the protec- 
tion of their forest lands. Under present 
statutes, counties refuse to enter such con- 
tracts, because they are compelled to remit 
to the State one-third of all moneys spent. 


Senate bill 210—Enacts laws permitting 
the State to exchange bonds for either cut- 
over or timbered lands in extending State 
forests; extends period of utility bond issue, 
which is a lien on the State forestry board, 
to 1939; and permits State to extend forests 
in Grays Harbor and Thurston counties, to 
increase area from 52,000 to 100,000 acres. 
Sale of dead and down trees is proving more 
than ample to pay interest on the bond issue. 


House bill 275—Provides a selective log- 
ging set-up, with the State selling only its 
ripe trees, and providing for growth of 
young trees and seed trees. The logger will 
pay by scale for what he cuts, instead of by 
cruise estimates. 


Senate bill 366—Authorizes counties, cities, 
and towns to deed sites or buildings to the 
State forestry board for establishment of fire 
halls and warehouses throughout the forest 
area. 


House bill 274—Allows counties, the State, 
and Federal Government to exchange forest 
lands of equal value, to concentrate their 
holdings and permit economical administra- 
tion. 

House bill 330—Gives State forester, or his 
deputies, power to close logging operations 
during hazardous weather, and require cer- 
tain equipment. 

House hill 508—Allows counties and private 
individuals to turn over tax delinquent forest 
land, without waiting six years for delin- 
quency and foreclosure proceedings. 


The governor vetoed senate bill 365, permit- 
ting the State to take advantage of Federal laws 
for establishing State forests, due to a defect 
in the law. 


Tells Limitations on Reforesting 
by Seed Trees 


PorTLAND, ORE., March 20.—Regarded as 
more encouraging than alarming with respect 
to the future welfare of the great forests of 
the Pacific Northwest, a report has just been 
issued by the Forest Service experiment station 
here stating that bumper crops of Douglas fir 
seed occur from three to seven years apart, 
with complete failures or light crops between. 
The report was compiled by Leo A. Isaac, and 
its facts are held important in handling prob- 
lems of sustained yield. In brief the report 
shows that: 


The average old growth tree produces ap- 
proximately 40,000 seeds in a bumper crop 
year, or about enough to seed one-tenth of 
an acre. Most seeds either germinate or de- 
cay, within a year, and the old theory that 
they will remain several years in the ground 
is without foundation. Windfall and other 
enemies destroy 75 percent of the started 
trees within ten years. Trees will-reseed no 
further than about a quarter of a mile away. 
SUMMARY: Areas logged off beyond reach of 
seed sources or burned over will not reforest 
naturally for many generations; patches or 
blocks of timber must be left for seed sup- 
ply, and selectively logged areas must be 
protected from fire. 





Beetle Threatens Adirondack 
Spruce Stands 


BurraLo, N. Y., March 22.—An eastern 
spruce beetle is threatening to destroy the 
Adirondack forest preserve, according to the 
New York State Conservation Department, and 
has already ruined thousands of acres of old- 
growth spruce on State land near Morehouse- 
ville, Hamilton County. Airplanes will be used 
to get a comprehensive view of the situation 
throughout the Adirondacks. The beetle rav- 
aged New England forests in the ’70s, and 
then attacked the Adirondacks, destroying much 
timber. 





Anti-Price Discrimination Bill in 
Illinois Legislature 


An anti-price discrimination law more dras- 
tic than the Robinson-Patman Act now on the 
Federal statute books has been introduced by 
Rep. Benjamin Adamowski, Chicago, Demo- 
cratic floor leader at Springfield, Ill. Like its 
Federal counterpart, the proposed State law has 
the backing of small retail trade groups fight- 
ing the price advantages gained by chain store 
and large retail buying organizations through 
volume buying. Back of the measure, according 
to John Meyers of the Chicago Retail Druggist 
Association, are the hardware, grocery and 
other retail groups as well as his own organ- 
ization. 

The Adamowski bill follows the national law 
closely in language and interpretations of what 
constitutes price discrimination. Where the 
National Act prescribes an inquiry by the Fed- 
eral Trade Commission, however, this bill pro- 
vides among other things: 


Any person injured by any violation or 
who will suffer injury from any threatened 
violation of this act, may maintain an action 
in any court of competent jurisdiction in this 
State to prevent, restrain, or enjoin such 
violation or threatened violation. If in such 
action, a violation or threatened violation of 
this act shall be established, the court shall 
enjoin or restrain or otherwise prohibit such 
violation or threatened violation, and the 
complainant in such action shall be en- 


titled to recover three-fold the damages by 
him sustained, and the costs of suit, includ- 
ing a reasonable attorney’s fee. 
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This Lumberman Likes Texas 
Grapefruit 


Readers of the AMERICAN LUMBERMAN will 
recall the announcement carried in its pages in 
the late fall of 1936, of the pink meat grape- 
fruit being grown at Edinburg, Tex., by H. D. 
Foote, who operates the H. D. Foote Lumber 
Co. at Alexandria, La., and the suggestion that 
this fine fruit would make an ideal Christmas 
remembrance. Many lumbermen in various 
sections of the country took advantage of the 
opportunity to supply themselves and send to 
their friends boxes of this unusually fine citrus 
fruit. One of the most interesting letters re- 
ceived by the AMERICAN LUMBERMAN in con- 
nection with this came from Floyd Osterberg, 
of Rock, Mich., who, after returning from a 
southern trip several weeks ago, wrote to the 
editor as follows: 

“The news item and advertisement in the 
Oct. 24, 1936, issue of the AMERICAN LUMBER- 
MAN brought to our attention the orchards 
of H. D. Foote, at Edinburg, Tex., and I 
would like to express to you the pleasure and 
interest one of my brothers and myself found 
in a memorable visit there on Dec. 2, as part 
of a trip by auto into the South. 

“We were fortunate to find both Mr. and 
Mrs. Foote at the orchards, having come down 
from Alexandria, La., for the fruit season, and 
we were pleased to learn that visitors are wel- 
come. 

“Although we had driven for miles through 
the wonderful citrus fruit section of Texas, the 
quality and abundance of fine fruit, the uniform 
appearance and healthy foliage of the grapefruit 
trees in the H. D. Foote orchards, made us 
feel that here was grown a premier grapefruit. 
And to eat the juicy and novel pink meat fruit 
at the orchard was to experience the delight 
of perfection. 

“As Alexandria, where Mr. Foote’s office and 
mill are located, was on our route along the 
Gulf Coast, we stopped for a visit there also. 
As we had operated a small portable sawmill, 
we were interested in the H. D. Foote Co.’s 
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extensive plant, which we found is completely 
equipped with sawmill, dry kiln and planing 
mill, with all necessary machinery for working 
lumber for any use. Also noted that a large 
stock of well cut lumber was on hand. 

“And now that we are back to this frozen 
north country, we find that others have shared 
some of our pleasures through the boxes of 
selected grapefruit we had Mr. Foote send 
home to our friends. From time to time we 
will recall our pleasure with more boxes of 
pink meat or Marsh seedless grapefruit ordered 
from the Foote orchard, and have them bring 
to us in their perfection the warmth and beauty 
and flavor of the famed Rio Grande Valley.” 





Loadings of Revenue Freight 


A report of the car service division of the 
Association of American Railroads shows that 
the revenue freight for the two weeks ended 
March 13, 1937, totaled 1,483,120 cars, as fol- 
lows: Forest products, 75,241 (an increase of 
3,451 cars above the amount for the two weeks 
ended Feb. 27); grain, 57,452 cars; livestock, 
22,957 cars; coal, 325,590 cars; ore, 20,779 cars; 
coke, 23,904 cars; merchandise, 340,520 cars, 
and miscellaneous, 616,677 cars. The total load- 
ings for the two weeks ended March 13 show 
an increase of 71,509 cars above the amount 
for the two weeks ended Feb. 27. 





New Hardwood Mill Duplicates 
Burned Plant 


LaureL, Miss., March 22.—A new mill is 
being erected by the Eastman-Gardiner Hard- 
wood Co. here, to take the place of the plant 
recently destroyed by fire. The old plant was 
a single band and resaw mill, and it is being 
exactly duplicated in the new plant. Charles 
Green, president of the company, advises that 
the new mill will operate day and night—the 
day run cutting hardwoods, and the night run 
cutting pine. 
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Probably never before in the 
history of the western lumber 
trade was there witnessed such 
a vast movement of lumber as 
during the past ten days (i. e. 
prior to April 2, 1887). The 
greater rush of lumber has been 
from Chicago to eastern cities, 
westward to Omaha and south- 
westward to Kansas City and 
from upper Mississippi River 
points to Nebraska and the 
Southwest. The movement has 
been a spectacle to wonder at, 
an exodus of lumber, a disgorg- 
ing from the great repositories 
into contiguous and distant 
parts. - This mighty flux of pine 
has taxed the railroads to the 
utmost; blockaded them until 
in places they have not been 
able to move a train for days 
at a time. At Omaha the yards 
are crammed with loaded cars, 
neither railways nor yardmen 
knowing what to do with the 
deluge of stuff. ***All this 
out-pushing of lumber has been 
largely caused by the desire to 
get it to destination before 
April 1 when new rail rates are 
to be declared, comformable to 
the interstate law. (Congress 
passed the Interstate Com- 





merce Act, regulating railroad 
operation and rates, in Janu- 
ary, 1887). 

e @ e 

It is now fairly well settled 
that the rate from Chicago to 
New York after April 1 will be 
25 cents, to Boston 30 cents 
and to Philadelphia 23 cents. 
These rates are regarded as 
favorable to shippers, and will 
by no means bar western lum- 
ber out of eastern markets. 

* * * 

“That was a good picture of 
Wm. Wright in the Lumberman 
last week,” said a visitor who 
is acquainted with the Pooh-Bah 
Saginaw lumberman. “Alma, 
on the Detroit, Saginaw, Lans- 
ing & Northern Railroad, you 
know, is Wright’s home town; 
he owns nearly, if not quite, 
everything there. Half or three- 
quarters of a mile from the vil- 
lage there is an old log shanty. 
It is surrounded by a good 
farm, but Wright bought the 
land immediately surrounding 
it and preserves shanty and 
land as a reminiscence. This 
little log hut in its palmy days 
was situated on the log road 
built up through that section, 


and it is where Wright used to 
stop, eat his cold grub and 
sleep when he was driving a 
bull team for $11 a month. By 
the way he has built a fine resi- 
dence in Alma, and he now 
calls that, instead of Saratoga 
Springs, his home, although his 
family spends considerable time 
in the East.” 
zs * ®8 

“T know of three sawmill men, 
who for three or four years 
never bought a circular saw,” a 
gentleman remarked recently. 
“A saw agent would come 
along, would be told that a saw 
was wanted, and he would 
kindly offer to put in one on 
30 or 60 days’ trial. When the 
time was up the saw would be 
shipped back to the manufac- 
turer with the information that 
it would not answer. In this 
way these men kept themselves 
supplied right along with saws 
at no expense to them.” 


s* * 8 


Out of a total of 65 band 
sawmills built by the Stearns 





thirty are in operation in 


Manufacturing Co., Erie, Pa., 
sity 
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Foreign Lumber Markets 


Limit on Imports of Canadian 
Shingles Pleases Northwest 


Tacoma, WasuH., March 20.—Tacoma red 
cedar shingle manufacturers, in common with 
those of the entire State, are highly pleased by 
the executive order of President Franklin D. 
Roosevelt limiting importations of Canadian 
shingles to 25 percent of the domestic con- 
sumption. 

Although 25 percent of the supply will be 
able to control the price, the limitation will 
have a certain tendency to steady the market, 
according to William Leybold, vice president 
of the Leybold-Smith Shingle Co. here. 

He explained that the market has been wide 
open since the end of the NRA gentlemen’s 
agreement more than a year ago, and that 
this gentlemen’s agreement, which had placed 
the limitation at 25 percent, was the first action 
limiting the importation of Canadian shingles 
since 1913. 

Although no increase in output or number of 
persons employed in the shingle industry here 
is likely for the present, the limitation is ex- 
pected to buoy up the general market, the man- 
ufacturers feel. 

—_—_—_—_—___- 


Lumber and Log Exports and 
Imports for January 


WasuHinctTon, D. C., March 22.—Total ex- 
ports of hardwood and softwood lumber, in- 
cluding sawed timber and logs, for January to- 
talled 75,540,000 board feet, as compared with 
147,421,000 feet for January, 1936, a loss of 
48.7 percent, according to figures just released 
by the Forest Products Division of the Bureau 
of Foreign and Domestic Commerce. The 
large decline is largely accounted for by the 
maritime strike on the West Coast, which was 
not settled until February. Of the January, 
1937, amount 68,602,000 feet was sawed ma- 
terial, as compared with 113,952,000 feet for 
January, 1936, a loss of 39.8 percent. The 
January, 1937, exports of logs and hewn timber 
amounted to 6,938,000 feet, as against 33,469,000 
feet for January, 1936, a loss of 79.3 percent. 


In the sawn softwood group, southern pine 
was by far the most important species ex- 
ported, totaling 30,428,000 feet during Janu- 
ary, 1937, a gain of 4.7 percent as compared 
with January, 1936. Douglas fir and hem- 
lock registered sharp losses on the same 
basis of comparison, Douglas fir shipments 
falling to 1,775,000 feet for January, 1937, a 
loss of 96.3 percent. There were no January 
shipments of sawn hemlock whatsoever. Ex- 
ports of redwood, cedar, spruce and “white 
pine” showed losses of 93.3 percent; 38.0 per- 
cent; 30.2 percent, and 26.4 percent respec- 
tively for January, 1937, as compared with 
January, 1936. 

Sawn hardwoods totalled 32,386,000 feet 
for January, 1937, as compared with 27,198,- 
000 feet for January, 1936, a gain of 19.1 per- 
cent. In this group, ash; beech; birch and 
maple; cottonwood; red and sap gum; oak 
and walnut made gains, while losses were 
noted in chestnut; gum, tupelo and black; 
hickory; poplar; mahogany and magnolia. 

Log exports for January, 1937, totalled 
6,938,000 board feet, of which softwood ac- 
counted for 5,797,000 feet, or 83.5 percent. 
These total January, 1937, exports showed a 
loss of 79.3 percent as compared with Janu- 
ary, 1936. Of the January, 1937, total, Doug- 
las fir log exports accounted for 2,670,000 
board feet, and hemlock for 1,675,000 feet. 

The imports of hardwood and softwood 
logs and lumber (including cabinet woods) for 
January, 1937, totalled 53,460,000 board feet, as 
compared with 39,200,000 feet for January, 
1936. Of this 1937 amount, 9,746,000 feet 
were logs (hardwood and softwood), 35,873,- 
000 feet were softwood lumber, and 7,841,000 
feet were hardwood lumber and sawed cabi- 
net woods as against 7,827,000 feet of logs, 
25,783,000 feet of softwood lumber and 5,590,- 
000 feet of hardwood lumber and sawed cabi- 


net woods for January, 1936. Imports of 
cedar logs for January, 1937, accounted for 
4,837,000 board feet, or 49.6 percent of the 
total; mahogany accounted for 2,501,000 feet, 
or 25.7 percent; and fir, spruce and Western 
hemlock accounted for 1,677,000 feet, or 17.2 
percent. 

Imports of Douglas fir and Western hem- 
lock from Canada under the reciprocal trade 
agreement, from Jan. 1 to Jan. 30, 1937, 
totalled 5,001,268 board feet, according to 
preliminary figures. 

Shingle imports for January totalled 184,771 
squares, compared with 153,566 squares in 
January, 1936. Of these totals, red cedar 
shingles amounted to 181,800 squares; and 
152,367 squares, respectively. 
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British Columbia's Preference 


Extended to 1940 


Vancouver, B. C., March 20.—Renewal of 
the 1932 trade agreement on lumber exporta- 
tions from Canada to the British Empire, was 
viewed with extreme satisfaction by H. R. Mac- 
Millan, head of the H. R. MacMillan Export 
Co., who was in Victoria, B. C., recently to ad- 
dress the annual meeting of the forestry de- 
partment. 

“The trade agreement with the United King- 
dom is the backbone of the employment in our 
lumber industry today,” Mr. MacMillan stated. 
“In its renewal by the Dominion Government, 
our preference is guaranteed until 1940, which 
assures us entry into the market until that 
time,” he continued. ; 

Mr. MacMillan pointed out that 89 percent 
of British Columbia overseas lumber shipments 
go to preferential Empire markets. The United 
Kingdom, which took 666,000,000 board feet out 
of a total export of 1,042,000,000 feet last year, 
is the essential part of this market. 
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International Lumber Movement 


for Third Quarter 1936 


Vienna, Austria, March 5.—Following are 
quarterly figures, October to December, on 
world timber exports, as given in official bulle- 
tin of Comite International du Bois: 


Exports Exports 
(Including of Sawn and 
Column Plair Softwood 
. 3 or 4) (Including 
Origin— Cubic Boxboards) 
Meters Meters Standards* 
I coo e- can 2.756.249 1,418,942 303.712 
ff 2 ae 793,862 1,240 79,460 
MPEFGDO 266 sc ces 8,257,642 4,894,851 1,047,699 





World Total ...11,807,753 6,685,033 1,430,871 
*Official equivalent is 4.672 cubic meters. 
Cubic meter equals 424 board feet. and 

standard equals 1,980 board feet. 

Specimen copies of the C. I. B. statistical 
bulletin are available free of charge. 





European Exporters Maintain 
Quotas; Report Rising Prices 


ViennaA, Austria, Feb. 23.—At the ordinary 
meeting of the executive committee of the Eu- 
ropean Timber Exporters’ Convention, held in 
London today, under the chairmanship of Carl 
Kempe, of Stockholm, it was stated that about 
55 percent of the total export quotas of timber 
fixed for 1937 have been sold at rising prices; 
that the present prices of timber are on about 
the same level as the price-level generally rul- 
ing for other commodities and raw material, 
and that the quantities of timber available were 
considered to be well balanced as compared to 
the demand for timber. Rumors existing about 
changes in the present quotas are without any 
foundation. All the nine organizations that have 
signed the E. T. E. C. agreement were repre- 
sented at the meeting, and expressed the unan- 
imous opinion that E. T. E. C. is to be main- 
tained also during 1938. 


Books For the Lumbermens’ Library 


Forests, Trees and Wood: by Francis T. 
Tustison—Prepared especially for the student 
of general woodworking, this little book would 
be of value to any high school or manual train- 
ing pupil who seeks information on the forests, 
tree and wood identification and wood uses. 
It is elementary, brief and authoritative. Be- 
ginning with the problems of forest perpetua- 
tion, forest uses, tree growth and fire preven- 
tion, the book covers the division into hard- 
woods and softwoods and the tree groups in 
each of these classes, logging, lumber manvufac- 
ture, grading, wood properties, moisture con- 
tent, figure, veneer and plywood, and then tales 
up the various important lumber woods and 
their specific uses. Illustrated. Paper bound. 
95 pages; 65 cents. 


Amateur Power Working Tools: by Fred- 
erick Collins—The latest of the well known 
“Woodworker Series” is a practical, serviceable 
book for the use of the home workman, the 
student of woodworking, or the lumberman 
who would like to encourage boys in learning 
the use of tools. There are many yards which 
have a corner for the carpenter customer, where 
the amateur woodworker is also welcomed, 
fitted up with just such power tools as those 
described in this book. It is complete and 
up to date. An interesting first chapter outlines 
the history and development of woodworking 
tools. The many illustrations, line and halftone, 
show the various types of power-driven tools, 
complete and in detail. 188 pages; $1.75. 


The Identification of Trees and Shrubs: 
by F. K. Makins—A comprehensive guide to 
the trees and shrubs of the North Temperate 
Zone. The book is designed for the use of the 
amateur or professional gardener, nurseryman 
and forester. It was first published in England 


and covers every species, native or exotic, 
which may be grown in gardens, forests or 
parks of Great Britain, or any other part of 
the Zone. Accurate diagrams of 1,311 species, 
showing leaf, flower and fruit, are followed by 
short descriptions covering 1,732 species. A 
complete index of botanical and popular names 
concludes the volume. 326 pages; $4.00. 


Electric Service With Safety—Pamphlet 
prepared by the Public Relations Committee of 
the International Association of Electrical In- 
spectors to encourage safety in the use of elec- 
trical equipment in the home. It recommends 
complete compliance with the National Elec- 
trical Code. It is devoted largely to wires and 
cords and shows by actual photographs the 
many kinds of accidents in the home caused by 
careless handling or by defective cords. Any- 
one wishing to distribute this pamphlet among 
employees or customers can obtain it in quan- 
tity at the rate of 2 cents per copy on appli- 
cation to J. W. Whittington, Public Relations 
Committee, I. A. E. IL, 75 John St., New 
York, 


Lumber Accounts: by Walter Mucklow, 
C. P. A.—The attempt to compile a uniform 
system of lumber accounting, adaptable to all 
branches of the industry, has been made a num- 
ber of times with doubtful success. This book 
approaches the subject in a different way, and 
a very practical way, by describing in detail 
the methods in actual use by a number of lead- 
ing firms in the lumber business, with sugges- 
tions and comment based on personal experi- 
ences of accountants. It covers organization, 


depletion, depreciation, inventories and their 
valuation, payrolls, standards of measurement, 
customs of the trade, cost accounting and audit- 
ing. The principal subsidiary businesses have 
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also received consideration. Logging, sawmill- 
ing, shipping and selling accounts are discussed, 
with chapters showing how the methods de- 
scribed may be adapted to the planing mill, the 
hardwood flooring plant, the barrel and stave 
plant, or even to the retail organization. Forms 
and lists of books used by some of the best 
known sawmill operators are given with sug- 
gestions as to how these may be adapted to the 
use of the small operator. An up to date glos- 
sary of lumbering terms is included. 458 
pages; $4.00. 


Strength Tests of Structural Timbers: 
Forest Products Research Records—No. 15 
(Timber Mechanics Series No. 3)—Part 3 
of the series being issued by the British Depart- 
ment of Scientific and Industrial Research, is 
devoted to tests made on Baltic redwood and 
eastern Canadian spruce. The booklet may be 
obtained from H. M. Stationery Office, Adastral 
House, Kingsway, London, W. C. 2. The price 
is 6d, net, postage extra. 





Charting the American Lumber Industry— 
A book of 47 charts graphically depicting the 
American lumber industry. The charts cover 
forest area and saw timber stand, lumber 
production, consumption, domestic and foreign 
distribution, shipments, retail stocks, water 
transportation, price trends, wage-earners and 
payrolls and are based on authentic figures of 
Forest Service and Census Bureau. So far as 
we know, this is the first time all this statistical 
information has been brought together in one 
hooklet in easily grasped form. The charts 
were prepared by Grace J. Landon, statistician 
of the National Lumber Manufacturers’ Asso- 
ciation. The book may be obtained from the 
association office at 1337 Connecticut Ave., 
Washington, D. C., and the price is 15 cents. 


Exposing the Termite-—A bulletin summing 
up briefly all the actual facts about this much- 
discussed public enemy. What the termite is, 
how it lives, what damage it does and how to 
prevent this damage, with a caution against ex- 
aggerated fears which have been engendered 
by the publicity recently given this subject, 
comprise the booklet which is well illustrated 
and concludes with a bibliography. Prepared 
by the National Lumber Manufacturers’ Asso- 
— 1337 Connecticut Ave., Washington, 
2 a Oe 


Forest Fire Insurance Feasible, 


Says Economist 


WasHIncTon, D. C., March 22.—Forest fire 
insurance is recommended as feasible and 
profitable, if precautions are observed, accord- 
ing to a report by H. B. Shepard, of the Forest 
Service. 

Mr. Shepard finds insurance at reasonable 
rates possible for a large portion of the pri- 
vately-owned forest property in the Pacific 
Coast States—where his studies were made— 
in spite of the fact that the destructive Tilla- 
mook fire in Oregon occurred while investiga- 
tions were in progress. Its consequences were 
given full weight. 

The chief requirement of successful forest 
fire insurance will be wholehearted support by 
timberland owners, Mr. Shepard points out. 
He explains that economical forest fire insur- 
ance is feasible mainly because of the standards 
achieved in organized fire protection, standards 
which must be maintained if insurance is to 
endure. 

Fire risk is so far the only one for which 
forest insurance has been considered, although 
insurance against loss from insects, disease and 
wind may be feasible to some extent, in some 
portions of the country. 

Results of Mr. Shepard’s investigations have 
been published by the Department of Agri- 
culture as Technical Bulletin No. 551, “Forest 
Insurance in the Pacific Coast States.’ Copies 
may be obtained from the Superintendent of 
Documents, Government Printing Office, Wash- 
ington, D. C., for 20 cents each. 
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Insurance with that Mutual Interest 


EXPERT COUNSEL TO PREVENT FIRES 
PROMPT PAYMENT OF LOSSES 
SUBSTANTIAL SAVINGS THROUGH DIVIDENDS 


Established 
Central Manufacturers Mutual Ins. Co. 1876 
Van Wert, Ohio 
Lumber Mutual Fire Insurance Co. 1895 
Boston, Mass. 

Lumbermens Mutual Insurance Co. 1895 
Mansfield, Ohio 

Pennsylvania Lumbermens Mutual Fire Ins. Co. 1895 
Philadelphia, Pa. 

Indiana Lumbermens Mutual Insurance Co. 1897 
Indianapolis, Ind. 

Northwestern Mutual Fire Assn. 1901 


Seattle, Washington 


COMBINED ASSETS COMBINED SURPLUS 
over $25,000,000 over $12,000,000 


Detailed statement of each or all of the companies sent upon request. 























WHITE - HENRY- STUART 


... BUILDING... 


Headquarters for 


SEATTLE LUMBER FIRMS 


METROPOLITAN BUILDING COMPANY, Seattle, Wash. 




















(NOTHING BETTER 


[* BUILDING 
than. 





GOOD wood becomes better when 
it is protected to make it last longer. 








New Center Building, Detroit, Mich. 








PROTECTION PRODUCTS MFG. CO. 
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Here's What’s New— 


New Package for Well Known 
Waterproofing Cement Paint 


3ondex Waterproof Cement Paint, introduced 
in 1923 by the Reardon Co., 2200 N. 2nd St. 
St. Louis, Mo., is being marketed in a newly 
designed package. The familiar yellow squares 
of the original package have been, modernized 
and augmented, and the new package, consid- 
erably simplified, has greater counter and shelf 
visibility. Re-styled by a well-known studio, 
the new package retains the essential features 





Familiar features of the old package are 
restyled for stronger store display, and to 
emphasize the manufacturer's sales slogan. 


of the old. To the basic features of the old 
design, a pyramid has been added as a symbol 
of permanence, to help visualize the Bondex 
slogan, “The Paint Eternal.” The accompanying 
illustration shows both the old and the new de- 
signs. In addition to widespread distribution in 
the United States, the Reardon Co. has Bondex 
customers in ninety-one foreign countries. Illus- 
trated folders describing the product, and con- 
taining instructions for its use, are available to 
lumber dealers on request to the manufacturer. 


Booklet Illustrates and Describes 
Improvements in Ladders 
The W. W. Babcock Co., Bath, N. Y., man- 


ufacturer of Babcock spruce ladders, has just 
issued a 36-page booklet which includes illus- 
trations, descriptions and specifications of the 
many types of ladder in its line. This large 
and varied line includes ladders for practically 
every general and specific purpose, and, in ad- 
dition to standard items, special types can be 
made to suit the individual customer. Recently 
the company made, for a public utility com- 
pany, a safety step ladder 27 feet high. Straight 
grain Sitka spruce ladder stock was used, and 
the back was equipped with oak bars and 
braces for rigidity. All of the lumber used in 
Babcock ladders is spruce, air-dried in the com- 
pany’s yards. Its careful selection and prep- 
ration of material requires an investment of 
more than one million feet of spruce in process 
of air drying at all times. Copies of the new 
booklet (No. 16), describing many improve- 
ments and changes in the line, are available to 
lumber dealers on request to the company. 


Credit Rating Book Lists New 
Concerns and Credit Changes 


Lumbermen’s Credit Association (Inc.}, 605 
So. Dearborn St., Chicago, announces that dur- 
ing the past six months, 2009 individuals and 
concerns are reported to have started in some 
division of the lumber business. These new op- 
erations are divided into three classes: Dor- 
mant operations coming to life; old operations 
subdividing into two or more establishments ; 
and entirely new businesses. The number of these 


new operations, however, is almost offset by 
1,719 individuals and concerns going out of busi- 
ness in the same period. These figures reflect 
some of the industry changes noted between the 
publication of the October, 1936, and April, 
1937, Credit Rating Book. In addition to these 
changes, the new Credit Rating Book shows 
3,717 credit changes made during the past six 
months. These credit changes involve about 15 
percent of the listed industry names. 


"Age of Color" Book Arousing 
Widespread Interest 


The Glidden Co., Cleveland, Ohio, manufac- 
turer of paints, varnishes, lacquers and enam- 
els, announces that its new “Age of Color” 
manual is justifying the effort and expense of 
its preparation, by filling a long-felt need in 
the painting industry and enabling dealers to sell 
color ideas instead of just cans of paint. The 
book was designed to enable dealers and paint- 
ers to answer with confidence all questions on 
color treatment. It is a scientific treatise on 
every phase of color, written in easily under- 
standable style. The practical needs of prac- 
tical men are emphasized throughout the vol- 
ume. Details on how to get the book can be 
obtained by writing the Glidden Co., Cleve- 
land, Ohio. 


Stained Shingle Sales Personnel in 
New and Enlarged Quarters 


In order to render better service and accom- 
modate increasing personnel in the production 
and sales departments, new housing has been 
necessary for the Stained Shingle Division of 
the Weyerhaeuser Sales Co. The new quarters 
are an example of what can be accomplished 
through the use of red cedar products. On the 
ceiling, 25-inch black hand splits have been 
used, while white 25-inch hand split shakes have 
been used on sidewalls. The interior finish is 
entirely of random width cedar paneling, fin- 
ished in a weathered silver effect. Random-width 
pegged floors complete the all-wood-finished in- 
terior. The organization personnel occupying 
the new quarters are all trained in the promo- 
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tion and sale of stained shingles, and in co- 
operation with Weyerhaeuser Sales Co. are 
equipped to give prompt attention to all sales 
and service demands for stained shingles in any 
territory. 


New Night Latch Is Designed for 
Installation on Narrow Stiles 


The Independent Lock Co., Fitchburg, Mass., 
announces a new streamlined night latch known 
as the Model No. 210. It is so designed that 
it can be mounted on narrow lock stiles with- 





out unsightly overhang. Differing from stand- 
ard ILCO models only in length, the No. 210 
incorporates all the latest developments in cyl- 
inder lock design. It is equipped with either 
5-disc-tumbler patented non-spill, or 5-pin type 
cylinder, furnished with three milled, nickel- 
silver keys. Ease in installing, and improved 
appearance, have already made the new lock 
popular with both carpenters and home owners. 
Complete information will be sent on request. 


“Our Best Year," Says Sawmill 
Machinery Manufacturer 


The Cunningham Machinery Corp., Shreve- 
port, La., announces that it is handling the 
largest and most enjoyable volume of business 
in its thirty years of building and designing 
sawmill machinery. Every type and size of 
machine made by the company is being shipped. 
Prominent among the machines in demand are 
Boss Dog portables, Big Devil carriages, A 1 
carriages, improved type Cunningham green 
lumber trimmers, Cunningham shot steam feeds 
and Cunningham oscillating steam niggers. 

Carl Bell, advertising manager of the com- 
pany, says, “This satisfying volume is attrib- 
uted to the successful year 1936 enjoyed by the 
mills, and to the great number of inquiries 
received from our advertising space in the 





The all-cedar-finished interior of the new quarters of the Weyerhaeuser Stained Shingle Division 
is an attractive example of what can be accomplished with this species. 
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AMERICAN LUMBERMAN. Stocks are low, de- 
mand is high, and hopes are higher all up and 
down the Mason & Dixon Line.” 


Manufacturer of Waterproofing 
Expands Distribution Program 


Ranetite Manufacturing Co., 1917 So. Broad- 
way, St. Louis, Mo., manufacturer of water- 
proofing materials, has just announced an ex- 
pansion program for intensifying its distribution 
through jobbers of lumber, building materials, 
wall paper, paint and hardware. All products 
are manufactured under the “Ranetite” trade- 
mark, and include waterproofing for outside and 
inside walls, above and below grade, cisterns, 
swimming pools and fish ponds. The line also 
includes a dampproofer for drying inside walls, 
particularly before painting and papering. Cir- 
culars on the specific products are available by 
writing to the company. 


Merchandise Display Coach Starts 
on a Long Tour of the Country 


The Stanley Works Display Coach, a com- 
plete display of Stanley Hardware, started for 
Texas on Feb. 20, in charge of C. Earl Stafford. 
It will tour Texas, Oklahoma and Louisiana 
until June 1, when it will be transferred to 
northern territory for the summer and fall, and 
thence to the Southeast for next winter, Nearly 
a thousand items of Stanley hardware are on 
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Booklet Discusses Paint Finishes and 
Light Reflective Values 


The National Lead Co., 111 Broadway, New 
York, N. Y., announces a 24-page illustrated 
booklet entitled, “Let’s Look at Paint.” The 
book explains the difference between flat and 
gloss finishes, points out the influence of finish 
on interior seeing conditions, and describes the 
type of finish most suitable for general all- 
around use. It includes two color charts—one 
showing the light reflective values of some of 
the wall tints in common use; the other show- 
ing the apparent change which takes place when 
one color is viewed successively under daylight 
and artificial light. The book takes up the sub- 
ject of cost in some detail. Copies of the book- 
let are available on request to the manufacturer. 





Wood Block Pavement Stands 
Grind for 33!/2 Years 


PortLAND, Ore., March 20.—The city of 
Portland this week ordered S. W. Washington 
Street, between Second and Third avenues, in 
the downtown district, repaved because the 
pavement was becoming “slightly rough.” This 
paving to be replaced was put down Aug. 25, 
1903, and has withstood an enormous flow of 
traffic nearly 34 years. This particular bit of 
street was in the center of the city’s business 
activity in 1903, and thousands of horses and 





Nearly a thousand items of Stanley hardware, conveniently arranged for display, 
start on a long tour in this modern, streamlined coach—appropriate to its contents 
and the tour idea. 


display, most of the goods being mounted on 
18 inch by 28 inch boards, which are stored 
in specially designed cabinets beneath the count- 
ers. The boards can be set up on the counters 
and on racks at the back of the coach. Track 
and hanger samples are displayed overhead in 
positions simulating their actual use. The fea- 
ture of the exhibit is a model of the Stanley 
Magic Door, operated by photo-electrical equip- 
ment. Exterior colors of the display coach and 
its pilot car are green and yellow, the color 
scheme used in the Stanley label. Inside the 
coach the color scheme is gray and red, light 
gray above, dark gray on the lower cabinets, 
with red linoleum on the counters, and a red 
and gray patterned linoleum on the floor. Leather 
upholstered seats at the rear of the coach are 
also in red. All hardware and fittings are in 
bright chromium. 


Colored Folder Illustrates and 
Describes Wall of Protection 


_ The Insulite Co., Minneapolis, Minn., has just 
issued a new mailing piece featuring its self- 
insulating “Wall of Protection,” a type of con- 
struction which calls for Bildrite sheathing on 
the outside and either Lok-Joint lath or Insulite 
on the inside. The advantages of both treat- 
ments are described and illustrated. Lok-Joint 
lath eliminate lath marks on the walls and ceil- 
ings, reduce passage of sound, effectively insu- 
late against heat transmission and minimize 
plaster cracks. Insulite interior finishes, which 
include tile, plank, building board and Hard 
Board, provide permanent modern interiors, in- 
sulate effectively, and correct acoustics. Copies 
of the folder, which is attractively printed in 
two colors and several shades, may be obtained 
by writing to the company. 


steel-tired wagons pounded and ground over it 
for many years. It was subjected to the hard- 
est usage in those days, and in more recent 
times to a traffic consisting largely of heavy 
trucks, for it is now near a wholesale and 
jobbing area. The blocks are of treated 
Douglas fir, which have required very little 
replacement. In fact, the upkeep contract on 
the block expired 26 years ago. 





Twenty Percent of Bronze Screen 
Is Lightweight 

United States Government and Wire Screen 
Cloth Manufacturers’ Institute figures for 1936 
revealed that about one-fifth of all bronze screen 
cloth produced and sold in this country last 
year was “lightweight” or “sub-normal.” The 
standard weight of 16-mesh bronze screening 
that can be sold with a definite promise of long 
service is 15 lbs. per 100 sq. ft. Bronze wire 
for standard weight cloth measures 0.0113 in. 
in diameter. The American Brass Company, 
with general offices in New York City, cites 
the experience of a hardware dealer in Engle- 
wood, N. J., as typical. The dealer had de- 
cided that in order to reduce his inventory, he 
would sell bronze cloth only. The screen rolls 
in his basement were packed under a standard 
label. His stock remained unopened until he 
was ready to use it, when he discovered for 
the first time that to the end of each roll 
was pasted a small sticker reading “sub-normal.” 
Up to that time he was not aware that the 
material he had purchased was made of light- 
weight wire. While lightweight screen cloth 
will resist corrosion, it lacks the mechanical 
strength to withstand the physical abuse to which 
most screens are seasonally subjected, 





A Chance to 
Serve You.. 


is all we ask. We know 
you'll like our well-man- 
ufactured stock and the 
careful way in which 
we execute orders for: 


Yard and Shed Items, 
Eased edge Dimen- 
sion, Flooring, Ceiling. 
Siding. Finish, Mould- 
ings, Casing, Base, 
etc. 


Shed Stock is kiln dried 
—air dried items are 
Lignason treated. 





Always glad to quote— 
and to serve you well. 


SALLIS seancovniss: 


St. Francis Basin 


OAK FLOORING 


GUM AND 


corronwoon BOX SHOOKS 
everess PILING and TIES 


SOUTHERN 


HARDWOOD LUMBER 


Chapman & Dewey 
Lumber Co. 


Manufacturers, Memphis, Tenn 
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| Ozark Oar Proort 


Dealers Who Know 
This Flooring... 

know that it is an exception- 
It is 
well- manufactured and the 
quality is good. Satisfaction 
invariably follows its sale. It 
builds and holds trade. Write 


for samples and prices. 


Ozark Oak Flooring Co. Inc. 
BISMARCK, MO. 


ally good brand to sell. 
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National Production, Shipments and Orders 


Wasuincton, D. C., March 22.—Following is the National Lumber Manufacturers’ Association report for two weeks ended March 13, and ten 
weeks ended that date, covering mills whose statistics for both 1937 and 1936 are available; also percentage comparison with statistics for identical 


mills for the corresponding period of 1936: 


TWO WEEKS: Av. No Production Percent Shipments Percent omer Percent 
Softwoods: Mills 1937 of 1936 1937 of 1936 1937 of 1936 
DOD cccceccccceess geedeus jeeccene 114 66,930,000 102 63,543,000 93 58,089,000 78 
West Coast ...ccccceccccccccccccccccccccees 171 205,615,000 98 248,981,000 124 207,956,000 104 
Western Pine ....... ppiaoubedetidurednekeeeans 122 102,997,000 107 144,239,000 113 133,773,000 96 
GCeOONED BOO WOOE cocccceciccccecceescsees 13 17,792,000 98 18,626,000 114 17,672,000 88 
BOUENOGR CHOTOES oc ccccccccccecsecevecocoeos 9 5,693,000 112 565,000 184 5,989,000 142 
Pe Ce cK csvrctoeedeerteetoneer env euros 10 1,828,000 “ip: 7,112,000 180 4,513, 000 135 
NOrtherm Hemlock ..ccccccccccccccccecccces 18 4,067,000 72 4,652,000 235 3,404,000 132 
A ES oc iccacecdvesiceweeseses 457 404,922,000 101 494,718,000 117 431,396,000 “97 
Hardwoods: 
BOUCNSPN BAPE WOOGS occ cccccccccsccccccevess 55* 9,104,000 94 13,834,000 121 12,156,000 99 
Ee rer ee 18 8,321,000 144 ,000 135 4,197,000 107 
OG no. 6 h06 cesses seeetiveeswece 73 17,425,000 113 19,482,000 124 16,353,000 101 
CE EE nng6é cee rueeeeees sa vsevestenes 512 422,347,000 101 514, 200,000 117 447,749,000 97 
TEN WEEKS: 
Softwoods: 
PE ©. ccecvececesesseeeheougeaueess 123 350,868,000 101 390,697,000 114 369,293,000 102 
. Oe eee rere 171 826,631,000 85 924,591,000 98 915,904,000 95 
Wee Fae sc ccestccesveees C6R OS ORCCAKOE ESS 119 410,320,000 113 667,497,000 124 675,704,000 118 
Ce. DEON cece ceccedeteveeseuseces 13 88,687,000 108 85,199,000 119 105,172,000 124 
Southern CYPTESS .ccccccccvccecscecccccccsece 9 28,300,000 120 30, 913,000 129 28,727,000 138 
nec acneeeeeeeeereueeveiseues 10 4,239,000 537 30, 043,000 155 28,943,000 160 
PERG ENOL vs eeeteresicersecotececeonns 18 25,072,000 110 17, 572,000 227 19,467,000 166 
NE 5 ccc 0bneeetiedeeeseseneeews 463 1,734,117,000 96 2,146,512,000 111 2,143,210,000 105 
Hardwoods: 
nn nn OE ee 53* 48,348,000 107 74,498,000 134 62,855,000 110 
CEE ose vececveecseneeeowees 18 40,218,000 110 31,445,000 160 30,547,000 161 
I os os see ar rman coe elas iar wiles 71 88,566,000 108 105,943,000 140 93,402,000 123 
eel cteblaalaetecoette 516 1,822'683,000 6 2,252°455,000 112 2,236'612°000 108 


*Units of Production. 





Relation of Unfilled Orders to Stocks 


Wasuincton, D. C., March 22.—Following is statement for eight groups of identical mills and 
one group of hardwood flooring plants of unfilled orders and gross stock footage on March 13: 











No. of Unfilled Orders Gross Stocks 
Softwooods— Mills 1937 1936 1937 1936 
MOMENGGR PINS ccccccccccesecseve 98 85, 178,000 78,212,000 322,382,000 381,213,000 
GE GOO cccceceveceecsoocevcns 171 752, 482, 000 483,796,000 1,049,428,000 989,987,000 
WON DUO secccceueccececene 126 331,310,000 234,059,000 1,317,230,000 1,340,786,000 
California Redwood ........++.. 13 82,412,000 49,549,000 280,020,000 283,200,000 
Southern CYPresse .ccscccccccece 9 8,596,000 6,975,000 152,348,000 151,873,000 
Po, ee ree 10 14,133,000 7,840,000 115,890,000 116,334,000 
Northern Hemlock .........cee- 8 10,266,000 7,155,000 86,088,000 88,117,000 
Total Softwoods ........... 435 1,284,377,000 867,586,000 3,323,386,000 3,351,510,000 
Hardwoods— 
Sout Hardwoods ........eee 754 35,750,000 34,411,000 116,596,000 121,581,000 
ee eid nee elt 14 16,118,000 10,968,000 93,688,000 —-111,492;000 
Total Hardwoods ...........-. “68 51,868,000 45,379,000 210,284,000 233,073,000 
BOs SH ccccceccosccsvee 495 1,336,245,000 912,965,000 3,533,670,000 3,584,583,000 
SE EE bacvaeninurtsadxens 75 54,029,000 54,990,000 60,207,000 61,083,000 
*Unfilled orders reported by 8 and 14 mills, respectively; stocks by 17 mills. 7fUnits. 





West Coast Review 


[Special telegram to AMERICAN LUMBERMAN] 

SEATTLE, WasH., March 24.—The 171 West 
Coast Lumbermen’s Association mills giving 
production, shipments and orders during the 
two weeks ended March 20 reported: 
Production 213,682,000 
Shipments 230,636,000 7.93% over production 
Orders 232,538,000 8.82% over production 

A group of 171 mills, whose production re- 
ports for 1937 to date are complete, reported as 
follows : 
Average weekly cut for eleven weeks: 

1936 98,778,00C 

85,116,000 

Average cut for two weeks ended 

DE +i 64 0 ehesesewes wagon 106,841,000 

A group of 171 mills, whose production for the 
two weeks ended March 20 was 213,682,000 feet 
reported distribution as follows: 





Gaeees 
Shipments Orders Ora 
Freres 106,603,000 105,596,000 212, 004, 000 
Domestic 
cargo... 87,877,000 84,726,000 419,692,000 
Export . 19,539,000 25,599,000 130,609,000 
Local - 16,617,000 pk ke er eer 
230,636,000 232,538,000 762,305,000 


A group of 171 identical mills, whose reports 
of production, shipments and orders are com- 
plete for 1936 and 1937 to date, reported as fol- 


lows: Aver. for 2 
wks. ended Aver. for 11 wks. ended 
March 20, March 20, March 21, 
1937 1937 1936 
Production 106,841,000 85,116,000 98,778,000 
Shipments 115,318,000 93,601,000 94,533,000 
Orders 116,269,000 93,426,000 95,431,000 





West Coast Firm Announces 
Change of Name 


SEATTLE, WaAsH., March 20.—Announcement 
has just been made by the J. G. Kennedy Lum- 
ber Co. (Inc.), that the name of that corpora- 
tion has been changed to Western Forest Prod- 
ucts Co., effective March 16. This has been 
brought about by the fact that J. G. Kennedy 
sold his interest in the corporation to N. A. 
DiJulio, J. M. Alexander and G. M. Wood- 
ward. 

Officers of the Western Forest Products Co. 
are: N. A. DiJulio, president; J. M. Alex- 
ander, vice president and G. M. Woodward, 
secretary-treasurer. These men were all mem- 
bers of the J. G. Kennedy organization, and 
prior to the forming of that corporation in 
1932 Mr. DiJulio and Mr. Woodward were in 
the employ of the Krauss Brothers Lumber Co. 

The Western Forest Products Co. will carry 
on a wholesale lumber business, handling West 
Coast lumber, shingles and western pine lum- 
ber. Mr. Woodward will have charge of the 
western pine department, and Mr. Alexander 
will be manager of the industrial, railroad and 
California departments. 

Mr. Kennedy will continue in the wholesale 
lumber business under the name J. G. Kennedy 
Lumber Co., with offices at 4416 White Build- 
ing. For ten years prior to 1932 Mr. Kennedy 
was sales manager of the Krauss Brothers Lum- 
ber Co. When Krauss Brothers Lumber Co. 





withdrew from the wholesale lumber business 
Mr. Kennedy organized the J. G. Kennedy 
Lumber Co. Krauss Brothers Lumber Co. was 
one of the most important factors in the in- 
tercoastal lumber trade, and Mr. Kennedy has 
continued to give much attention to that branch 
of the business. The business, however, em- 
braces the rail markets as well as the domestic 
waterborne trade. 





Southern Pine Statistics 


[Special radiogram to AMERICAN LUMBERMAN] 


New Or eans, La., March 24.—Following is 
a summary of reports from southern pine mills 
for the two weeks ended March 20: 


Average weekly number of mills, 110; 


Units, 100 
Totals for 
Two Weeks 
Three-year average production*... 54,966,000 
Moetual mroGuction .....ccsescsecces 64,315,000 
SE ee epee ee 62,316,000 
RE GENE bec ccvececnsnesouae 58, 519,000 


Number of mills, 115; Units, 104 


On March 20, 1937 


Ree GER bs cc tinsvandiseeoees 101,702,000 
ME WOU | ov wag cee cwwardeecotn 264,208,000 


*October, 1933, to October, 1936. 


Unit is 275,000 feet of “3-year average” 
production. 








Western Pine Summary 


PorTLAND, Ore., March 20.—The Western 
Pine Association reports as follows on opera- 
tions of identical Inland Empire and California 
mills during the two weeks ended March 13: 
Reports of an average of 115 mills: 


--Totals for 2 Weeks Ended— 
Mar. 13,1937 Mar. 14, 1936 


Production ....... 102,997,000 96,493,000 
Shipments ........ 144,239,000 127,984,000 
Orders received... 133,773,000 139,687,000 
Reports of 126 identical mills: 

Mar. 13, 1937 Mar. 14, 1936 


Unfilled orders.... 331,516,000 
Gross stocks ..... 1,307,865,000 


Reports of 126 identical mills: 
-— Year to Date——_, 
1937 1936 


221,353,000 
1,393,819,000 


Sy ee 408,519,000 356,207,000 
SRIPMONTS 2. cccccsess 681,123,000 544,167,000 


CUGSTE  ccccccccesccese 671,907,000 583,644,000 
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THIS OAK FLOORING |S GUARANTELD AND 
MARKED FCR GRADE BY THE MAMUFACTURER IS 
MSPECTED AMD CERTIFIED BY THE 
NATIONAL OAK FLOORING 
MANUFACTURERS ASSOCIATION 
' 


TO MEET ALL REQUIREMENTS © 


This Label Warrants Pedigreed Oak Flooring 


. « s and because she’s his “‘greatest girl in the world”, 
of course she got what she wanted. 


Now, you dealers know when it comes to Oak floors, 
that this pretty young mother and most home-loving 
ladies are sisters under the skin. They insist on Oak 
floors because of such matchless decorative beauty as 
you see up there in the picture . . . and seldom take no 
for an answer. 


So, here’s what you good merchandisers call feminine 
influence on what goes into our lovely, livable homes. 
Which means that with the home-building curve point- 
ing sharply upward again, your market for Oak floor- 
ing is a natural. 





Arkansas Oak Flooring Company.....Pine Bluff, Arkansas 


DeSoto Hardwood Flooring Co. ...... Memphis, Tennessee 


Gi omprising 


Dierks Lumber & Coal Company.. Kansas City, Missouri 


Missouri Floor Company ............-.-------- St. Louis, Missouri 


AMERICAN LUMBERMAN 


In meeting this demand for beautiful Oak floors, rely 
on certified Oak flooring bearing the NOFMA copy- 
righted label. For this label is to Oak flooring what 18K 
is to gold .. . the mark of Pedigreed Quality. As applied 
to NOFMA Oak flooring bundles, this label certifies 
guaranteed grades under National Oak Flooring Manu- 
facturers’ Association inspection and-grading, as ap- 
proved LY the National Bureau of Standards under 
CS-56-36. 


And by the same token, this label, too, is the manu- 
facturers’ signature and endorsement which warrants 
the purpose of its makers, to keep faith with the trade 
and home-building public. For laying and finishing book- 
let, and illustrated sales-aid folders, address: 








| She told friend husband she wanted OAK FLOORS 


. 


NATIONAL OAK FLOORING MANUFACTURERS’ ASSOCIATION 


Dermon Building, Memphis, Tennessee 





Monterey Hardwood Flooring Co.....Monterey Tennessee 


Atlanta Oak Flooring Company ...........Atlanta, Georgia Eastman-Gardiner & Company........--.- Laurel, Mississippi Montgomery Oak Flooring Co....... Montgomery, Al 
poonee ames nen. —e€  ? Virginia M. B. Farrin Lumber Company..........-.---- Cincinnati, Ohio eee ag gg jee ne Ce... —— [ne oe 
nd-Woo mpany ........................Alcoa, Tennessee Fordyce Lumbe mpaniv.................... Fordyce, Arkansas atwick, J. ompany, Inc...__........,Baltimore, Marylan 
+a aig se sy , sor, en “eeoee Geo. C. Guillich Stave la... te. Loouls,, Minewent onus he eeaeaD ea, Sree 
Boydton Manfacturing Company.....Boydton, Virginia Harris Manufacturing Company, johnson City, Tennessee B.C, Owens Company... Hopkinsville, Ky 
E. L. Bruce Company we aA Memphis Tennessee Kentucky Flooring Company............-..---- Orange, Virginia Perfection Oak easton serene "Ytreenste Louisiana 
Campbell & Dann Mfg. Co........ Tullahoma, Tennessee Lanham Hardwood Flooring Co........Louisville, Kentucky Ritter, W. M., Lumber Company icc ee umbus, Ohio 
Kone Lasaber Company.....Pisgah Forest, North Carolina + omy a ogame I oN en Southern Lumber Company........-~.,-- Warren, yor morn 

entral Oak Products mpany......Nashville, Tennessee  '8htSCy Drothers...—.._............---.- ’ a : : uthern Pine Lumber Company....Texarkana, Arkansas 
Chapman & Dewey fmm co. eee, Tennessee Long-Bell Lumber Company............Kansas City, Missouri Stuart Lumber Corporation — cata tuart, Virginia 
Charleston Lumber Company_..Charleston, West Virginia McMinnville Manufacturing Co.,McMinnville, Tennessee Texas Oak Flooring Company............—.------- Dallas, Texas 
Colonial Hardwood Flooring Co..... Hagerstown, Maryland Marsh Lumber Company ..........-------------+-------- Dover, Ohio Tremont Lumber Company..................- Rochelle, Louisiana 
Cook Company.................--.---- Malvern, Arkansas Meadow River Lumber Company..Rainelle, West Virginia Virginia Oak Flooring Company.............. Pulaski, Virginia 
Crossett Lumber Company................- Crossett, Arkansas Memphis Hardwood Flooring Co....... Memphis, Tennessee West Virginia Pulp & Paper Co... ........New York C 


Williams & Voris Lumber Co....... Chattanooga, Tennessee 
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YARDSTICK 
OF 
LUMBER QUALITY ... 


The logs from which 
it is cut—and the Mill 
in which it is pro- 
duced. ; 

You can depend on 
Wier for a full meas- 
ure of Lumber Quality 
every time. 


LUMBER CO. 
HOUSTON, TEXAS 


. 


oo PMR HM 


CALCASIEU 


YELLOW PINE 


Complete line of kiln dried 
- Yard and Shed Stock 


Eased Edge Dimension 


Timbers, chemically treated to 
prevent stain. 
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FOR QUICK SALE 


220 million feet for $1.00 per M, 90% Yel- 
low Fir, within 5 miles of railroad and tide- 
water, price includes Millsite and Townsite. 
Some terms. 


BRACHER TIMBER CO. 


109 Sherlock Bldg.. PORTLAND, ORE. 
ATwater 8748 


ttummencoincks BY 


WIER LONGLEAF 


iiils, WiergaTe.Texas 
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LUMBERMEN! 


Write now for our catalog telling 
our that'll 


HELP YOU MAKE MONEY 


AMERICAN 431 S. Dearborn St. 
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Business Changes 


ALABAMA. Eufaula—Lunsford Lumber Co. and 
Slade Lumber Co. succeeded by Slade-Lunsford 
Lumber Co. 


ARKANSAS. Elaine—Arkmo Lumber Co., suc- 
ceeded by Countiss Lumber Co. 

El Dorado—Bass-Ellis Lumber Co. succeeded by 
Reynolds-Gammill Lumber Co. 


CALIFORNIA. Torrance—Montgomery Lumber 
Co. purchased by Charles V. Jones and A. H. 
Silligo, a partnership which will operate as the 
Torrance Lumber Co. 


GEORGIA. Sandersville—Smith Veneer Co. re- 
organizing as R, & H. Veneer Co. 


IDAHO. Kamiah—Ramey Lumber Co. purchased 
by Standard Lumber Co., with headquarters in 
Spokane, Wash. 


ILLINOIS. Chicago—Gee Sash & Door Co., 8124 
South Hoyne Avenue, changed name to Gee Build- 
ing Material Co. 

melvin—thrum Lumber Co. purchased by Hope 
Thewlies, of Vana, lll. 


INDIANA. Fort Wayne—North Side Lumber Co. 
on hast State boulevard purchased by Perry E. 
Canfield, of Seattle, Wash., who will operate it as 
one of several vranches. 

La Crosse—La Crosse Lumber & Hardware Co. 
succeeued by La Crosse Lumoer & Coal Co. 

marion—Custer Lumber Co. purchased by H. G. 
Ballard and Kobert Pence, who will operate it 
under the same name. 


KANSAS. Abilene—Abilene Lumber & Coal Co. 
purchased by John W. Asling. 


MAINE. Fairfield—Fairfield Grain Co. succeeded 
by fairfield Lumber Co. 


MISSOURI. Amazonia—Amazonia Fruit Growers 
Association succeeded by Fruit Growers Exchange. 


NEBRASKA, Rising City—H. H. Judd & Co. 
succeeded by Kobert mn. Ray Lumber Co. 


NORTH DAKOTA. Karlsruhe—Falsen Lumber 
Yard succeeded by Chezix Lumber Co. 


OREGON. Bridal Veil—Bridal Veil Timber Co. 
purchased by H. KH. and George M. Leash, who 
will continue operations, using the same employees 
and equipment, 


SOUTH DAKOTA. McLaughlin—Sioux Lumber 
Co. purchased by 8. J. Hagg, who will continue to 
do business under the firm name of Sioux Lumber 
Co. 


TEXAS. Bastrop and La Grange — Dearmon 
Cedar Mill succeeded by Lone Star Cedar Co. 

Houston—Houston Traders (Inc.) succeeded by 
Fieids-Shepherd (inc.), 8012 Harrisburg Boulevard. 


WASHINGTON. Republic—Republic Lumber Co. 
succeeded by Jarvis & Jarvis. 

Troutlake (P. O. at Mead)—Mount Adams Lum- 
ber Co. succeeded by D. 8S. Norris Lumber Co. 

WEST VIRGINIA. Spencer—Chester C. Dodd 
succeeded by Cash Lumber Co. 

WISCONSIN, Oconto—The former Elmore Veneer 
Co. plant here has been taken over by the Ameri- 
can Plywood Corp. ot New London, which expects 
to open it for operations about April 1. 


CANADA. Saskatchewan. Carlton—J. Hock & 
Son succeeded by M. L. Hock. 
. 
Incorporations 
ARKANSAS. Fort Smith—Meadors Building & 
Supply Co.; $7,600. 
GEORGIA, Sandersville—R. & H. Veneer Co.; 


$20,000. 


MICHIGAN. Detroit—Oshkosh Door & Panel Co., 
8737 Kercheval Avenue; $10,000. 


MONTANA. Missoula—E, A. Tindell Lumber 
Co.; $200,000. 


NEW YORK. Brooklyn—New Lots Lumber Co., 
556 New Lots Avenue; retail. 

East Islip—East Islip Lumber Co. 

Hempstead—People’s Lumber Co.; $20,000. 

New York—Effanee Lumber Co.; realty, general 
merchandise; $10,000. 

New York—Whitewood Lumber 
Corp.; lumber and millwork; $10,000. 

Voorheesville—George W. Vunck & Co.; lumber 
and building materials; $50,000. 


NORTH CAROLINA. Hamlet—Monroe Lumber 
& Millwork Corp.; will operate sawmills. 

Statesville—Gaither Lumber Co.; will buy and 
sell lumber and all lumber products; $10,000. 

Statesville—Lewis & Wagner Panel Co.; $100,000. 
Will manufacture and deal in articles made from 
lumber. 


OREGON. 
$25,000. 
SOUTH CAROLINA. Charleston—Lauder & Wil- 
son (Inc.); lumber. 
Sumter—Coastal Lumber Co.; $30,000. Proposes 
to engage in real estate deals; timber and timber 
rights and manufactured timber. 


TEXAS. Houston—Neely & Watson Lumber Co., 
525 Commercial Bank Building; wholesale lumber. 
Bastrop—Booth-Edwards Lumber Co. 


VIRGINIA. Coulwood—Kendrick & Co.; $10,- 


& Millwork 


Portland—Northwest Lumber Co.; 


000. General timber and logging business. 
WASHINGTON. Seattle—Colotyle Corp.; $51,000; 


building materials, 
aceasta aaa Veneer Products Co.; $15,- 


WISCONSIN. Milwaukee—Cream City Plaster- 
ing Co.; will engage in the buying and selling of 
all varieties of building materials. 


New Ventures 


ARKANSAS. Springdale—Springdale Lumber Co. 
has been opened by Wood Cunningham. 


IDAHO. Bonners Ferry—Standard Lumber Co. 
of Spokane, Wash., will open yard here. 


INDIANA. Jasper—Englert & Alpers; will deal 
in lumber and builders’ supplies. 


IOWA. Fort Dodge—Webster County Lumber 
Store will be opened by S. M. Furrow, handling 
lumber, building materials and fuel. 


KANSAS. Summerfield—Meyer Lumber Co. estab- 
lishing a yard here, 


KENTUCKY. Clinton—Burkett Lumber & Mate- 
rial Co. opened by Y. W. Burkett. 


LOUISIANA. Baton Rouge—Blanchard Lumber 
& Supply Co., 201 South Boulevard, is operating 
a general lumber and building supply business as 
successor to J. A. Landry Lumber Co. The planing 
mill is running and the firm is manufacturing 
screen doors and frames, cabinets and other neces- 
sities for homes. 


NORTH CAROLINA. Charlotte—Builders Mer- 
chandise Co. opened at 522 West Eleventh St. 
R. S. Query is sales manager and Victor Wheeler, 
manager. 


OHIO. Marietta—Elston Lumber Co. is estab- 
— a modern lumber mill and builders’ supply 
yard. 

OREGON. Eugene—Peters Lumber Co. 

Portland—Meidl Logging Co. formed by 
Meidl of Woodland, Wash., and J. 
Ridgefield, Wash. 


TEXAS. Corpus Christi—Gus Cargile Lumber 
Co., 201 North Staples Street, will handle lumber 
and building materials. 

Corpus Christi—Zarsky Lumber Co., establishing 
lumber and building materials yard at 510 Port 
Avenue. 

Mount Pleasant—Sessions Lumber Co. opened 
yard here, specializing in oil field trade. 

WASHINGTON. Bremerton— Home Builders 
Lumber Co., retail, will operate business formerly 
conducted by Berg Lumber Co. 


w. 
L. Bratlie, 


Casualties 


ARKANSAS. Dumas—Stimson Veneer & Lumber 
Co. equipment and building destroyed by fire, with 
loss of approximately $100,000. The mill was built 
in 1926 and was one of the largest hardwood 
mills in the State, 

FLORIDA. Gainesville—McCoy Manufacturing 
Co. planing mill, sawmill and dry kiln destroyed 
by fire, with loss of $35,000, mostly covered by 
insurance. 

NEVADA. Wells—Western Hardware & Lumber 
Co. destroyed by fire, with loss of approximately 
$15,000. Stock, valued at $10,000, was insured. 

NEW YORK. North Tonawanda—Creo-Dipt Co., 
stained shingle producers, had stock, equipment 
and building damaged by fire, with loss estimated 
at $35,000, covered by insurance. The factory will 
be repaired within a few days, it was announced. 

WEST VIRGINIA. Logan—Logan Planing Mill 
Co. lumber yard and warehouse destroyed by fire, 
with damage estimated at $50,000, partially cov- 
ered by insurance. A _ building housing valuable 
mill machinery was saved. 


New Mills and Equipment 


GEORGIA. Atlanta—West Lumber Co., 1491 
Piedmont Ave. N. E., will erect mill and lumber 
sheds, 

NEW YORK. Cayuta—Cotton & Hanlon Lumber 
Co. rebuilding plant recently destroyed by fire, to 
cost about $45,000. 

NORTH CAROLINA. Canton—Jackson Log & 
Lumber Co. has begun operation of its modern 
mill here. The mill is owned by I. H. Powell and 
J. T. Powell, brothers. It has a daily production 
capacity of 20,000 feet. 

TENNESSEE. Memphis—Philip Betz is about 
to erect a $15,000 furniture factory. 

WEST VIRGINIA. Logan—Logan Planing Mill 
Co. will construct a new plant to replace the one 
recently burned at an estimated loss of $50,000. 


Hymeneal 


IBER-MONTGOMERY. On Saturday, March 
13, in Milwaukee, occurred the marriage of 
William Justus Iber and Mary Louise Mont- 
gomery. The young couple will be at home 
after April 1 at 6104 Woodlawn Avenue, Chi- 
cago. The bride is the charming daughter 
of Mr. and Mrs. Don S. Montgomery. Mr. 
Montgomery is nationally known as the live- 
wire secretary of the Wisconsin Retail Lum- 
mermen’s Association. 
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AMERICAN LUMBERMAN 


A Pioneer of the West Coast 


(Continued from front page) 


share of the community prosperity is due. 
During all those years Axel George Hanson, 
together with other members of his family, 
and his associates, have maintained a large 
and steady payroll through the operations 
of the White River Lumber Co., which has 
general offices in Enumclaw, and a large, 
modern sawmill plant just four miles distant. 

During these years the company has grown 
and progressed, always maintaining a policy 
of purchasing adjacent timber holdings well 
in advance of cutting, until today with its 
present large manufacturing capacity it owns 
in fee sufficient timber for fifty years of con- 
tinuous future production; and this means 
production based on cutting virgin-growth 
timber only. 

From the beginning Mr. Hanson has al- 
ways been interested in the importance of 
the sales end of the business, and no small 
share of the company’s prosperity has been 
due to its Golden Rule sales policy. 

A. G. Hanson, vice president and general 
manager of the White River Lumber Co., 
Enumclaw, Wash., was born Oct. 10, 1864, 
at Boras, near Gottenborg, in Sweden— 
which country has given America so many 
of its best lumbermen. He received his edu- 
cation in the schools and university at Got- 
tenborg. At age of seventeen he came to the 
United States, accompanied by his father 
and brother Charles, but leaving his mother, 
his sisters and his youngest brother (Frank) 
in Sweden until two years later, when they 
joined the father and sons in the new land. 

It was the year 1883 when the Hansons 
(father and two sons) arrived in America, 
at Northampton, Mass. Two weeks later 
the father went on to Seattle. Very shortly 
thereafter he took up a homestead on Lake 
Sawyer, near Seattle, and this farm is still 
owned by the family. 

A. G. Hanson and his brother Charles 
stayed in Northampton, where they went to 
school and learned English. Two years later 
the rest of the family (mother, four sisters 
and youngest brother) came to the United 
States and, joined by the two boys at North- 
ampton, went on to Seattle. 

In the meantime, A. G. Hanson, the sub- 
ject of this sketch, had learned telegraphy 
and secured a position as railroad agent for 
the Pacific Coast Co., in Black Diamond, 
Wash. He remained in that position for 
eight years. During this time he, with his 
father and two brothers, had in 1893 started 
a sawmill at Lake Wilderness, Wash. 

The father was an experienced lumberman, 
having owned a sawmill in Sweden, so it 
was only natural that, having located in this 
region of great forests, he should have early 
become engaged in that industry. The Han- 
sons operated their mill until 1899. How- 
ever, two years before that operation was 
completed, they went to Enumclaw, and 
bought the plant of the (then) White River 
Lumber & Shingle Co., changing the name 
of the corporation to White River Lumber 
Co., its present title. This company’s orig- 
inal sawmill had a daily capacity of between 
40,000 and 60,000 feet. At this time A. G. 
Hanson left the employ of the railroad com- 
pany at Black Diamond, moving to Enum- 
claw, where he has made his home ever 
since. From the beginning he was the man 
who sold the lumber, collected the bills, and 
had charge of the office. 

The original sawmill plant was about four 
miles east of Enumclaw (on same site as the 
present operation) but during the earlier 
years the planing mill was inside the limits 
of Enumclaw. The new owners built the 
planing mill the first year, using hemlock 
for its construction; and 35 years later, when 
it was torn down (at the time of building 
the present modern plant) the hemlock tim- 


bers were as sound as the day they were put 
into the building. 

The Hansons knew the lumber business. 
They were good operators. During the few 
years they operated at Lake Wilderness they 
made money, and when they moved to 
Enumclaw they began to buy timber claims, 
which policy has been continued to the 
present. 

In 1903, a forest fire wiped out the com- 
pany’s plant, and there was no insurance. 
However, a new and larger plant was imme- 
diately built, equipped with band saws and 
the most modern machinery of that time. 
This plant which had a daily capacity of 
200,000 feet, was operated continuously un- 
til 1930. At that time the White River Lum- 
ber Co., having pursued the policy above 
mentioned of continuously purchasing addi- 
tional timber tributary to its plant, owned a 
billion feet of timber, much of which was 
intermingled with timber belonging to the 
Weyerhaeuser Timber Co., so in that year 
the timber holdings of these two owners in 
that region were consolidated by merger, 
and the Weyerhaeuser company became a 
partner in the White River Lumber Co. 
business. Also, at that time, the present 
complete lumber manufacturing plant of the 
White River Lumber Co. was built. It is to- 
day one of the show plants of the Pacific 
Northwest. Mr. Hanson as the principal 
factor in the growth and development of the 
White River Lumber Co., is very proud of 
his company’s record and its reputation with 
its customers, competitors, employees and 
the community of Enumclaw. He points 
with pride to the prosperous merchants of 
the town, stating that it has never been the 
policy of the company to conduct a retail 
general store, but rather, to encourage the 
individual merchants to help to make a pros- 
perous community. 

In 1923 Mr. Hanson married Mrs. Edna J. 
Flemming of Seattle, Wash. In anticipation 
of this event he had during the year previous 
built their present attractive home, to which 
Mrs. Hanson brought the artistic feminine 
touch and the charm of its furnishings. 

Mr. Hanson is not only an expert lumber 
manufacturer but he is a friendly gentleman 
who delights in entertaining and visiting 
with his friends and guests. To this day 
he makes regular trips into the company’s 
trade territory, calling on friends and cus- 
tomers of long standing. He is a man who 
has done much to uphold the best traditions 
of a great industry. One of his keenest pleas- 
ures is in attending the annual reunion of 
the Southwestern Washington Lumber Man- 
ufacturers’ Association. He was long an 
active member of this—the first lumber man- 
ufacturers’ association in Washington. It 
was merged wtih other groups several years 
ago, in the formation of the present West 
Coast Lumbermen’s Association. Every 
year one of the pioneers is host to the rest 
of the group. Mr. Hanson performed this func- 
tion in 1922, the celebration being held in 
the Tacoma Hotel, Tacoma. 





Idaho Mills Resuming 

CoruR D’ALENE, IDAHO, March 20.—Several 
hundred men will go back to work as the lum- 
ber mills in this vicinity resume operations. 
The Blackwell Lumber Co. is reopening, and 
Potlatch Forests (Inc.), is expected to resume 
about April 1. Considerable repair work was 
done at the Potlatch sawmill, including installa- 
tion of a steam receiver which takes the water 
out of the steam before it gets to the head 
rigs, and of a 1000 kilowatt generator to replace 
one of 600 kilowatts. The Atlas Tie Co. is 
now working, as is the Ohio Match Co.’s plant 
there, and the Winton Lumber Co. The latter 
company is operating a day and night shift. 
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Consistently .. . 
a “Best Seller”’ 


Today home builders appreciate that 
Arrow Brand Tidewater Red Cypress 
is perfectly adapted for use inside 
the home as well as for durable exte- 
riors. As a result there is a constant 
demand for this true species of "The 
Wood Eternal." Dealers who stock 
trade and grade-marked Arrow Brand 
Cypress are able to take advantage 
of this diversified outlet. They bene- 
fit by the year-round sales. 


When you order cypress be sure to 
specify Arrow Brand Tidewater Red. 
Order it from the Florida Louisiana 
Red Cypress Company. 


ALWAYS SPECIFY wets, Red. 
the ek p> Cypress 
Arrow 


~ a 
*The Weod Eternal® 


FLORIDA LOUISIANA 
RED CYPRESS COMPANY 
JACKSONVILLE, FLORIDA 








CARR LUMBER COMPANY 


MANUFACTURERS OF 


“BILTMORE” 
FLOORING 


“Biltmore” Hardwoods 


Plain and .Quartered Oak 
Soft Yellow Poplar 
Basswood, Chestnut, Etc. 


| PISGAH FOREST, _N.C. 
WHITE PINE 


Also 
Fir Wallboar 


William Schuette Company 


New York 
Offico—4i East 42d St. 




















Idaho— 


Ponderosa— 
California White 
and Sugar Pine 


Cedar and 
West Coast Products 


PITTSBURGH, PA. 








12 Years Manufacturing and Distributing. 
Stocks on hand at all times for Prompt Shipment. 


CEDAR CRAFT PRODUCTS, Inc. 
1052 Stuart Bidg., Seattle, Wash. 
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Tacoma, Wash. 


WEST COAST WoOODS—Unsettlement of 





labor is having its effect upon the lumber 
market situation here, even though no Ta- 
coma mills have been forced to shut down. 


The biggest difficulty confronting local mill 
operators is dealing with advance orders, un- 
certainty regarding deliveries making the 
operators reluctant to book, even though pro- 
duction is going ahead as usual. Most mills 
report that demand is good, and that business 
prospects would be excellent if the labor 
situation were clarified. Water shipments are 
going forward as rapidly as vessels are avail- 
able, but there is a noticeable scarcity of 
ships and space is at a premium, Appreciable 
advances in Pacific Coast maritime rates have 
been reported since the end of the maritime 
strike, and coast shippers have been ham- 
pered for space due to diversion of tonnage 
to foreign trade. Reports received here in- 
dicate that lumber charters to Europe are 
being made chiefly out of British Columbia. 
Reports also indicate that the tramp rate to 
Japan has been too high for chartering, and 
ships in this trade have raised their rates 
to $8.50 on small squares, $9 on large squares, 
and $11.75 on logs. An advance in the inter- 
coastal rate of $1 a thousand feet of lumber 
is reported imminent here. It is understood 
here that the raise has been ordered by the 
Intercoastal Steamship Freight Association, 
but that formal announcement is being held 
up until the sawmill wage situation is clari- 
fied. The rates will be raised from $13 to 
$14, and from $13.50 to $14.50. Word has 
been received here of a reduction in the rail 


rates on North Coast shingles destined for 
the Atlantic Coast. They are to be shipped 
at a 90-cent rate, instead of at the present 


$1.03 rate, effective about the middle of April, 
it is understood. 


San Francisco, Calif. 


COASTWISE MOVEMENT—In its first re- 
port since the termination of the maritime 
strike on the Pacific Coast, Feb. 4, the Coast- 
wise Lumber Conference reveals a total Feb- 
ruary movement of 46,977,700 feet of lumber 


from the Pacific Northwest to California, 
compared with 55,741,100 feet in October, 
1936, the last full cargo month before the 


strike, and 48,185,000 feet in February, 1936. 
An examination of records show that, due to 
labor troubles, Conference operators have not 


had a full 12-month operating period since 
1933. The amounts of lumber delivered to 
California ports in February follow: 
Feet 

i Sr 05.6 ¢ dain da med emeecare 13,576,600 
Serer ee ree 472,300 
IN Sari tig. cach Qld ds whew hah ee ere Ble 374,000 
TR. 5 SiShik. 5 wip hie el wha melas aa aah Oh are 589,500 
re eee ee 579,500 
 E Cawiargd od awed wie wacere ee 27,061,200 
I, i ae pest ae hah dh tk ts eu a omens eek 4,324,600 

RRA re ere eT Ty ore 46,977,700 
According to report from San Diego, addi- 


tional deliveries to that port by non-Con- 
ference operators brought the February total 
to more than 6,750,000 feet, 


BUILDING—tThere is every indication that 
March will set a record in applications for 
permits to build frame dwellings in San 
Francisco. During the first 13 days of the 
month, building permits for frame dwellings 
estimated to cost $482,235 were applied for. 
A near record was set Friday, March 5, when 
application was made for permits for twenty- 
five one-story frame dwellings valued at 
$98,000. The highest previous top was 26 
permits, July 7, 1936, valued at $137,000. It 
is reported that local builders expect frame 
building to continue at the present high level 
throughout the spring and summer. Wet 
weather has somewhat retarded construction. 
The prospect of a flourishing building boom 
in Oakland was disclosed by figures for Feb- 


ruary. Permits were granted for $741,015, 
nearly double the February, 1936, figure. 
Value of ‘building permits granted in Feb- 


ruary in San Francisco showed very little 
change over the same month a year ago. Ten 
new homes will be built in East Sacramento 
under the FHA plan. This is said to be the 
largest FHA home construction project ever 
launched in Sacramento. Total cost will be 
approximately $65,000. Clipper mail report 
from Honolulu reveals that the construction 
industry in Hawaii has shown a rapid re- 
vival since the termination of the maritime 
strike. 


CALIFORNIA PINES—Ponderosa and sugar 
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Market News from Amle' 


pine prices are holding firm, and demand is 
very strong. Most mills are refusing orders, 
for their stocks are badly broken, and will 
continue so until woods work can be started. 
Most timber areas report snow melting rap- 
idly, and, with no further’ unfavorable 
weather, logging may be started with less 
delay than was first expected. Based on Gov- 
ernment forecasts on production of California 
crops, as of March 1, preliminary estimates, 
by National Wooden Box Association, Pacific 
Division, of box shook needs of 5 important 
crops, indicate a decrease from estimated 
shook use for the same crops last year. As of 
March 1, it is estimated the asparagus crop, 
both canners and fresh market sales, will 
need 22,200,000 feet of box shook, or 477,000 
feet less than estimated shook needs of 1936 
crop, Shook needs of the cauliflower crop 
are estimated at 6,399,000 feet, a decrease of 
996,000 feet from 1936 crop. The probable 


need of the orange crop is estimated at 
102,992,000 feet, grapefruit at 5,412,000 feet, 


lemons at 28,620,000 feet, a decline in needs 
for citrus crops of about 25 percent as com- 
pared with 1935-36. The figures are subject 
to revision as the season advances. 


REDWOOD — The market shows 
change. Demand for dry ‘uppers 
Orders are said to be coming to 


little 
is strong. 
mills at a 





Dries High Grade Stock to Low 
Moisture Content Without 
Degrade 


Or_eEANS, Vt., March 22.—In this little town 
near the Canadian border, the Bray Wood Heel 
Co., of which Wallace S. Bray is vice presi- 
dent in charge of operations, is doing a job of 
kiln drying which a few years ago would have 
been considered impossible—that is, drying 2- 
inch green hard maple squares, to be manu- 





Stacking 2-inch green hard maple squares for dry- 


ing in a Moore cross-circulation fan kiln. These 
squares are used in the manufacture of ladies’ 
shoe heels 


factured into ladies’ shoe heels, down to a defi- 
nite low moisture content. The accompanying 
picture shows workmen stacking a load of 
these squares, and in the background is shown 
the low temperature Moore cross-circulation fan 
kiln which has made this class of drying a 
commercial success. This system makes it 
practical to dry these 2-inch green squares 
down to 5 percent to 7 percent moisture con- 
tent, without checks, honey-comb or “diamond- 
ing.” As this is high priced stock, the elimina- 
tion of kiln degrade results in an important 
saving to the manufacturer. This kiln is of 
wood frame construction, built on ground level, 
with the famous Moore cross-circulation fan 
system installed at the side. Wood construc- 
tion of kiln buildings has demonstrated its in- 
sulating qualities in this country, where winter 
temperatures reach 40 degrees below zero. The 
Bray Wood Heel Co. is one the most promi- 
nent wood heel manufacturers in the New 
England section. 





good rate, and some mills are reported turn- 
ing them down. Prices are holding firm. 


DOUGLAS FIR—Local demand continues: 
good, with prices holding firm. Strike threats: 
in Northwest seem not to be bothering local 
yards, where the general opinion seems to be: 
that there will be po strike. Mills are re- 
ported oversold and refusing orders. 


Portland, Ore. 


WEST COAST WOODS—The Columbia 
River district is again sharing a major labor 
difficulty with the rest of the Pacific North- 
west. Lumber mill employees and loggers: 
are asking an increase in pay of 10 cents an 
hour, and negotiations here have about 
reached an impasse, as operators counter 
with an offer of 7% cents an hour. The 
Lumber & Sawmill Workers’ Union an- 
nounces it will take no less than 10 cents. 
At Tillamook, Ore., 600 employees walked 
out, otherwise no strike has occurred, The 
new labor difficulty has not yet had a notice- 
able effect on the market in this area. 


INTERCOASTAL—Douglas fir mills in the 
Columbia River area and elsewhere in Ore- 
gon are booked from 45 to 60 days ahead, 
with orders still offering. New bookings are 
somewhat limited, but only because of the 
mills’ unwillingness to accept business too 
far ahead. The industry here is still handi- 
capped by lack of ship space, all available 
far ahead being taken. Prices are very firm, 
but no changes of consequence have occurred 
in the past week, it is said by most shippers, 


CALIFORNIA—Shingle demand from Cali- 
fornia is active and prices are good. Buyers 
are somewhat out of the market for most 
items of lumber, and shippers here are of 
the opinion that California consignees ex- 
pect lower prices. Building is active in the 
southern State, but yards have been pretty 
well supplied by rail shipments during the 
recent maritime strike. Prices, however, are 
steady. . 

RAIL—Rail business continues brisk in 
both Douglas fir and western pine areas. 
Much of the Douglas fir rail business to the 
East has been placed because of inability of 
ships to handle the volume offered for water 


shipment. Nearby rail business is good, as 

the Northwest enjoys a steady rise in new 

construction, both rural and urban. 
FOREIGN—Offshore business is modest. 


However, available space is booked well 
ahead in all directions, but the volume of 
lumber booked is moderate, due to the small 
amounts of space allotted for lumber. 


LOGS—Log inventories on the Columbia 
River are low, with the mills forced to take 
about whatever is available. There is little 
selection possible, owing to the fact that an 
unusually prolonged and severe winter se- 
riously delayed logging operations. Prices 
are fully firm in this area. 


Birmingham, Ala. 


SOUTHERN PINE mills have full files of 
orders, booked at satisfactory prices. No. 1 
and better grades are strong, but No. 2 com- 
mon is weak, 1x4- and 1x6-inch flooring sell- 
ing at $22.50@23; %x4-inch ceiling, $20; 
drop siding, $25; shiplap, $23; boards, 
$23@27.50 according to width, and S4S stand- 
ard dimension, 8- to 14-foot, is: 2x4- and 2x8- 
inch, $22; 2x6-inch, $21; 2x10-inch, $25, and 
2x12-inch, $26—with 16-foot $1 up, 18- and 
20-foot, $2 up, and 22- and 24-foot selling at 
$28@34. In No. 3, strength has been noted, 
sales of 1x4-inch being made readily at $15; 
1x6- and 8-inch S2S&CM or S4S, $20, and 
1x10- and 1x12-inch S4S at $21. Of B&better 
and “C” finish, stocks are low, so prices are 
advancing. Small timbers in shortleaf and 
all sizes in longleaf are strong. Car decking 
in all grades and sizes is selling freely. Caps, 
stringers, guard rails, ties and planking are 
moving at the highest level in five or six 
years; roofing, siding and lining are about 
in line with similar items of building mate- 
rials—all these items are short at mills. 


HARDWOOD FLOORING—Oak flooring is 
moving freely at the latest advances and 
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calls are steadily increasing. Maple and 
beech flooring sells readily at full list prices. 
Mill stocks are low. 


SHINGLES—Red cedar and cypress 
shingles are increasing in demand, and 
stocks at all yards are low. Mills report full 
order files, and cypress plants do not wish 
to book further ahead. On red cedars, ad- 
vances are coming through each week, rang- 
ing from 5 to 25 cents a square. 


Houston, Tex. 


SOUTHERN PINE—Buying has been slow, 
and orders have not equalled production. The 
mills, as a rule, have good order files, and 
are holding prices firm. Price increases on 
No. 1 boards were put into effect by some 
mills during the past two weeks, but all other 
items have remained at March 1 level. Grain- 
door inquiries are coming in large quantities, 
and will take practically all the low grade 
lumber manufactured for the next sixty days. 
In fact, Nos. 3 and 4 in all items are very 
scarce. A number of large inquiries for the 
Islands have been rather difficult to place, 
and the export market remains strong. 


SHINGLES AND LATH—Shingles have ad- 
vanced 10 to 20 cents per square. Some 
items of shingles are very scarce, particu- 
larly 5-inch No. 2 mixed-grain dimensions, 
with most mills placing a limit of fifty 
squares a car on 5/2-16-inch No. 2 XXXXX. 
Lath have not been moving freely, and there 
has been some weakening in prices, particu- 
larly on straight-car orders. No. 1 lath in 
mixed cars are selling for $5, but many mills 
are taking $4.50 for straight cars. 


HARDWOODS—The market remains good, 
with prices firm. Oak flooring and all other 
hardwood items used in house construction 
are scarce. Cypress is moving nicely. 


New Orleans, La. 


SOUTHERN PINE—There has been a slight 
pick-up during the last week in orders, ship- 
ments and production, There is really very 
little variation from week to week in the 
per-unit totals. While average production is 
considerably in excess of the three-year av- 
erage, it is still far below normal produc- 
tion, and since the week ending Feb. 20 has 
exceeded orders slightly each week, but if 
there has been any accumulation of stock at 
all, it has not built up assortments to a place 
where it is any easier to get items that have 
been in short supply for so many weeks. 


HARDWOODS—Both domestic and export 
markets have been quiet. This lull may last 
long enough for some items to accumulate, 
but most manufacturers are feeling certain 
that there will be good business for six 
months. If all buying should cease, it would 
require months to accumulate dry stock in 
some species. But it is expected that buying 
will so increase as to keep mill stocks low. 
The demand for white oak flooring grades is 
still strong, but there has been a noticeable 
falling off in the demand for red oak, which 
is beginning to accumulate. The sap gum 
situation is practically unchanged. 


CYPRESS—It is difficult to find dry stocks. 
The mills are doing the best they can to 
relieve the situation. Under the circum- 
stances, prices are firm. 


Buffalo, N. Y. 


Lumber demand has slowed down to some 
extent, owing to the fact that many retailers 
and other buyers had been anticipating their 
needs in recent weeks. It may take several 
weeks, it is said, to deplete the present 
stocks in yards. Western woods are holding 
firm in price, and an advance in some grades 
is looked for. Prices of low-grade yellow 
pine are reported somewhat weak. A pe- 
culiar situation exists as to shingles, since 
the all-rail rate is now lower than the lake- 
and-rail rate, but it is believed that an ad- 
justment in favor of the lake-and-rail rate 
will soon be made. 


HARDWOODS—Wholesale yards are fairly 
busy, though consumers are not quite as 


willing now to buy as they were several 
weeks ago. Many woodworking plants have 
stocks on hand or on the way. Sap gum is 
not moving rapidly, and some decline in 
prices is reported. Northern hardwoods are 
mostly firm. Oak flooring prices are strong, 
having had an advance lately of about $2. 


NORTHERN “*PINE—Demand has declined a 
little, as- buyers have fair stocks. Reports 
from northern Ontario state that the cut 
will be somewhat larger than last year’s, and 
the greatest sawmill activity in several years 
is expected, on account of the brighter build- 
ing outlook. 

WESTERN PINES—The market is firm, 
and a further advance is looked for in both 
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Ponderosa and Idaho pines. Many items of 
stock are scarce at the mills, and wholesalers 
find difficulty in getting assortments desired. 
Many retailers hereabouts have covered their 
needs for the time being, and will wait until 
building becomes more active before taking 
on new supplies. 


Minneapolis, Minn. 


NORTHERN PINE—While there was a 
sharp upturn in production during the first 
three weeks in March, it is still lagging far 
behind sales. Orders and shipments continue 
to top last year’s figures by a wide margin. 
Unfilled orders are now more than twice as 
large as at this time in 1936, Both sales and 
shipments so far in 1937 are some 12,000,000 
feet ahead of the total for the same period of 
1936. Retail demand has gained, and industrial 
interests also have increased their orders. 
Some retailers are laying in small supplies 
for future needs, but this practice is not 
general as yet, rural yards being behind in 
ordering, since building operations naturally 
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YELLOW PINE, 
HARDWOODS, 
CYPRESS, 


WEST COAST 
PRODUCTS, 


TREATED LUMBER, 

HARDWOOD FLOORING, 

CEDAR CLOSET LINING, 

PLYWOOD, WALLBOARD 
AND VENEERS 


SHINGLES, ETC. 
vW 


IRECT from the heart of the region producing the 
finest timber of its class, we draw on the ample 
stocks of 17 well-equipped modern mills—ond that's 
why we are able at all times to give you fine, soft-tex- 
tured Short Leaf and dependable service. 


In addition, our broad and complete service for dealers 
and industrial users includes an unsurpassed variety of 
items and species as listed—also Piling, Car Material, 
Grain Doors, Treated Stock, etc. From long experience, 
we know just how—and have every facility to supply 
your lumber wants. 


Put us to the tést! 
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Bradley? ike 
™ chigan White Ps 
te 7 Frames —“ 


BRADLEY- MILLER & COMPANY 


‘T HERE'S more profit for you—more satis- 
faction for your customers in handling Brad- 
ley-Miller Genuine White Pine and Ponder- 
osa Frames. They serve better and longer 
and build goodwill. 

Also let us supply your lumber in Mixed 
Cars or Direct Mill Shipments—Northern and 
Idaho White Pine—Ponderosa—Yellow Pine 
—White Spruce—Fir—Red Cedar Lumber 
and Shingles—Western Forest Products. 


BAY CITY, MICHIGAN 
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GOOD AS GOLD 


Never forget! Whenever a manu- 
facturer or wholesaler ships on 
credit, he is risking his capital. 


Any number of unexpected events 
—floods, fires, damage suits—can 
change a good customer to a fail- 
ure overnight. 


All your customers may be as 
good as gold today but what 
might happen tomorrow? 


Why risk your capital? 


Sell your merchandise! Extend 
credit to deserving customers! 
BU 2 0 « 


Insure Your Credit Accounts ! 


AMERICAN 
CREDIT INDEMNITY COMPANY 


J. F. McFadden, President, ST. LOUIS, MO. 
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are not as quick to get under way as in the 
cities. Mill prices are firm at the higher 
levels established some time ago. 


NORTHERN WHITE CEDAR—There has 
been a definite, though slight, upturn in 
prices of posts, with further increases in 
prospect for both posts and poles. There is 
an acute scarcity of small-sized posts. Short 
poles are also getting into low supply. 


MILLWORK—Even with a sharp increase 
in demand due to warmer weather, there has 
been a falling off in sales owing to building 
labor troubles, chiefly in St. Paul and Min- 
neapolis. Labor difficulties at mills in the 
Pacific Northwest also haveehad an effect, 
since it is almost impossible to obtain ma- 
terial. Prices are firm. 


Norfolk, Va. 


NORTH CAROLINA PINE—Demand has 
not been so active during the past two weeks. 
Some items have shown a weakness in price 
recently, but scarce items remain firm, and 
most millmen are looking for further ad- 
vances on these. Bad weather has prevented 
mills in this particular section from making 
much headway in production, but better 
weather has obtained farther South, so that 
mills there have shipped out a lot of long 
delayed orders There is a very good de- 
mand for mixed cars of rough finish and 
the supply of good stock is very limited. 
The demand for export has fallen off some- 
what. The mills are disposed to make a 
little concession on straight cars of some 
items of B&better, if prompt shipment can 
be made. There has been a good demand 
for flooring and ceiling. The box manufac- 
turers have been in the market all the time, 
and are inclined to buy in larger quantities 
at prevailing prices, but some small mills 
have sold to good-pay customers at slightly 
under. There is not a large quantity of 
either kiln dried or air dried 4/4 edge box 
to be had, and demand for dressed and re- 
sawn stock box has been very good at today’s 
prices. Southern yards have also been tak- 
ing in a lot of rough stock box to be worked 
into sheathing and roofers, and the early 
spring demand in the South has not yet 
reached its peak. Air dried roofers and 
small dressed framing for rail shipment have 
weakened somewhat, the low offers coming 
from Georgia and to the South, as Carolina 
mills are still behind on old orders. Pro- 
duction of shortleaf is still below normal 
because of bad weather; besides, many small 
mills are not operating because of high prices 
of standing timber. 


Kansas City, Mo. 


SOUTHWEST MARKET —Attention has 
been somewhat diverted from spot activity 
to future developments. Construction in the 
Southwest planned to materialize before sum- 
mer is running 113 percent ahead of a year 
ago. Lumbermen report that buying has sub- 
sided somewhat in the last ten days. Mills 
are sold up for at least thirty days, inven- 
tories are badly broken, and it is difficult to 
obtain mixed cars. Railroads again have 
been actively buying timbers and car mate- 
rial. The furniture and automobile industries 
also are ordering substantially. Heavy rains 
in the South are commencing and these 
should cut production sharply. It is reported 
that the small mills have been operating dur- 
ing the recent dry spell, and have accumu- 
lated some stocks which are going at reduced 
prices. 


SOUTHERN PINE—The market is holding 
steady, and no price changes of importance 
are reported, despite concessions made by 
smaller mills. Line yards have withdrawn 
from the market for the time being, and pur- 
chases are confined mainly to replacements. 
Dealers report that buying of fir has cut 
down sales of yellow pine quite noticeably in 
the last two weeks. 


WESTERN PINES—An advance averaging 
around $1.25 was reported in Western pines 
last week. Stocks are badly broken and de- 
mand is far outstripping production. Com- 
mon and factory grades are moving well, and 
uppers are about cleaned out. 


HARDWoOODS—Demand is not as heavy as 
it was a few weeks ago, but is holding up 
well. -Manufacturers report no signs of 
weakness, and the market appears more 
stable than it has in months. There is a 
searcity of dry stocks wanted for prompt 
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shipment. Production is hampered by rains. 


OAK FLOORING — Advances generally, 
ranging to $2, were made last week. Vol- 
ume picked up also, due, of course, to the 
stimulation of the price hike. Dealers are 
said to have sufficient stocks to cover early 
requirements. Most plants are booked ahead 
full for the next thirty days. 


SHINGLBS—Settlement of the West Coast 
strike kept shingle prices from advancing, 
although it was said they would advance 
somewhat within the next week or so. Lath 
are notably strong with demand good. 


RETAIL—Lumber sales in board feet at 
157 reporting retail yards in the tenth Fed- 
eral Reserve district declined 8.4 percent 
during January, compared with a year ago, 
while total sales of all building materials in 


dollars increased 6 percent for the same 
period. Stocks o¢ lumber increased 17.7 per- 
cent. 


Jacksonville, Fla. 


SOUTHERN CYPRESS—Demand continues 
in pace with production, so there has been 
no appreciable increase in mill inventories. 
Most mills are working at capacity, and, with 
some improvement in traffic conditions, are 
moving orders more expeditiously. 


SOUTHERN PINE—Prices were reported 
holding firm, with some slight improvement 
in available supplies. 


HARDWOODS — Furniture factories and 
other extensive users are running full blast. 


CYPRESS SHINGLES, LATH—Dry stock 
is still scarce in a number of items. 


Seattle, Wash. 


WEST COAST WOODS—End of the mill 
strike, which paralyzed production of Seattle 
mills the past three weeks, and probable 
settlement of similar difficulties in other lum- 
ber centers of Puget Sound, removes the 
last obstacle to normal production, which is 
needed to reduce the large back-log of orders 
left at the close of the maritime strike. 
Warm weather is forcing the snow line back 
in the hills and the big logging operators 
will shortly be running normal again. How- 
ever, a shortage of logs is expected to con- 
tinue for an indeterminate period. 


RAIL—Mills are exceedingly choosy in re- 
gard to new business. The railroads, both 
local and eastern, have been trying to buy 
lumber, and find it difficult to get quotations. 
Yards are not trying hard to buy; they are 
waiting for shipment of old orders. Special 
cutting is exceptionally strong, for supplies 
are short. The rail market is very strong 
with some items up 50 cents to $1. Stringers 
are up $2@3, as compared to a month ago. 


INTERCOASTAL—Business is marking time 
until ship space is again available. There is 
little need of new business, so large is the 
backlog of accumulated old orders. 


CALIFORNIA — Strong demand continues, 
with most lumber going by water. All parts 
of California are buying all kinds of lumber 
for general construction. 


EXPORT—Cargo mills still have very heavy 
order files, and strike trouble the past fort- 
night has worried them, so they have not 
been inclined to quote at all. British Colum- 
bia asking prices are so high that some mer- 
chantable business is coming to the Ameri- 
can side, where lumber is from $3 to $6 less 
depending on specifications. 


WESTERN RED CEDAR—Demand exceeds 
stocks, and mills are disinclined to quote. 
The demand is coming from all consuming 
centers. Wide siding is very popular, but 
all widths have sold readily. 


SHINGLES—No. 1 royals have advanced 10 
cents; other items are very firm, with a ten- 
dency to advance. Demand is strong, Log 
supplies are still short, and some mills have 
been unable to operate continuously. Shingle 
operators fear labor trouble about April 1. 
It is believed that an advance of 20 cents 
an hour for common labor will be demanded, 
and more for skilled labor, while the work 
week will be shortened from 36 hours to 30. 


LOGS—Input has not increased materially. 
Prices for most logs are about the same. Fir 
brings $13, $19 and $25; small logs sell at 
$13@16 at the landing, and for $13@17, de- 
livered. Peewee logs are priced at $13.50. 
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Hemlock brings $12.50@13. Cedar prices are 
$15@16 for shingle logs, and $24@25 for lum- 
ber logs. No peeler logs are in the water, 
but No. 1 peelers would bring $35 and No. 


2’s, $30. 
Warren, Ark. 


ARKANSAS SOFT PINE—Shipments gained 
on new business the last two weeks, but 
orders were close-to production. Demand has 
been well diversified, coming both from re- 
tail dealers and industrial consumers. De- 
mand has been best for railroad material, 
orders having been placed for 1x4-inch, 9- 
and 10-foot B&better car siding at $53 and 
$49, mill basis; and for 1x4-inch, 18-foot 
B&better car lining at $58, mill. Sizable 
orders were placed for grain door lumber, 
at $14 to $15, mill basis, for regular No. 4 
grain door grade, while some No. 3 to be 
used for grain doors sold at around $21, mill 
basis. Stocks of these grades are smaller 
than for any similar period in the past six- 
teen years. Orders for mixed car loading 
continued to predominate, most orders call- 
ing for flooring, finish and other shed stock, 
with common boards er shiplap used for 
fillers. Most mills are still far oversold on 
practically all items of B&better finish, cas- 
ing and base, but are gradually shipping out 
old orders and will soon be in position to ac- 
cept new orders for limited quantities of 
these items. Bé&better flat grain and edge 
grain flooring are very scarce in both plain 
end and end matched stock. Edge grain 
4-inch is scarce at most mills, and there is 
no real surplus of flat flooring in this sec- 
tion in No. 1 or B&better grades. Flat grain 
No. 2 continues in fair supply. Both large 
and small mills have nearly exhausted their 
log supplies, and any rains of consequence 
in the near future will bring on a real 
shortage of logs. 


SOUTHERN HARDWOODS —The _ slight 
let-up in demand for hardwood flooring the 
past two weeks is permitting the mills to 
load out some old orders, but as yet there 
is no accumulation of surplus items of conse- 
quence. Items that are still far oversold 
include }%x2%-inch select and No, 1 com- 
mon white oak flooring, and the same item 
in No. 1 common red, also %x1%-inch clear 
plain and select red. Flooring prices are 
steady. As rough flooring oak stocks have 
begun to dry out, prices have eased $1 to $3, 
especially on No. 2 common and 3-B, with 
some good No. 1 common being offered at 
$2 to $4 under the peak price reached six 
weeks ago. Most owners of rough flooring 
stock are sticking to their asking prices. 
Other items of hardwood in both oak and 
gum are none too plentiful, with demand ab- 
sorbing stocks as fast as they are dry enough 
for shipment. Occasional rains are restrict- 
ing logging operations; the woods are en- 
tirely too wet to permit logging except “in 
the high spots,” and few mills have more 
than three or four days’ supply of logs on 
hand. 





Acquires Two More Yards 


SPOKANE, WasH., March 20.—The Standard 
Lumber Co. has increased the number of its 
yards outside of this city to 15 by recent acqui- 
sition of two yards It has recently completed 
the purchase of the Rainey Lumber Co. yard 
at Kamiah, Idaho, and has leased ground for 
: new yard at Bonners Ferry, also in that 

tate. 





Plywood Plant Completes Im- 
provements and Starts Up 


VANCOUVER, WasH., March 20.—The plant 
of the Vancouver Plywood & Veneer Co. here 
resumed operation Tuesday, following a two- 
week’s shutdown to permit extensive plant alter- 
ations that are expected to increase its capacity 
25 percent or more. The improvements, ac- 
cording to plant officials, are designed to pro- 
vide continuous instead of alternate operation, 
on as near a straight line from start to finish 
as possible. Additional plywood storage space 
has been provided. Provision has also been 
made for installation of a huge new sanding 
machine, now in transit, said to be the first of 
its kind in the industry. 
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The photograph above shows the 
CLARK 42” Portable Mill. With Built-In 
Carriage Feed Works, to use with Diesel 
or electric drive. 


Clark Bros. Company manufacture a 
complete line of small Band Mills, also 
the auxiliary equipment required for 
saw mill plants. 


Write us for descriptive matter. 


CLARK BROS. COMPANY 
Olean, New York 


GLARK 


The Clark 5-Foot Roller- 
Bearing Mill With Pressure 
Guide—Semi-Portable 








Here ItIs... 


a big modern plant with 
an 8-hour capacity of 300,- 
000’ ready and able to take 

care of your needs in well- 
manufactured Yellow Fir—kiln 
dried, smooth-end-trimmed Com- 
mon Lumber, Boards, Dimension, 

etc., sorted for length. Let us quote 
on your requirements and show you 
how well we can serve your wants. 


Oregon - American Lumber Corporation, ’ 
VERNONIA, OREGON 
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Eastern Trade News 


[F. J. Caulkins] 


BOSTON, MASS., March 22.—Retail yards 
are booking just a fair volume of spring busi- 
ness, and there is a growing conviction that 
the substantial advances of the past four months 
in the cost of all classes of construction mate- 
rial, will have the effect of postponing or cur- 
tailing some of the speculative building projects 
that had been planned for spring. At least 
two developments of this type have been tem- 
porarily suspended, and in each case the causes 
assigned were current high cost of material, 
and uncertainty as to the probable labor costs. 
Many yard men have felt that prices of coarse 
framing lumber and boards, such as western 
fir and hemlock and eastern spruce, would 
quickly return to a point closely approximating 
those that prevailed before the marine strike 
started on Nov. 1, upon resumption of water 
transportation from the West Coast. It now 
develops that with all available ship space 
through April and May already contracted 
for, unfilled Atlantic Coast orders at the mills 
on Feb. 1 amounting to 380 million feet, new 
orders being booked at the rate of 20 million 
feet a month, and shipments not exceeding 100 
million feet a month, delivery of old and new 
orders will keep the ships busy well into the 
summer months, In this situation the tendency 
at the yards is to turn to eastern spruce to 
bring assortments of sizes into line with spring 
requirements, and here again it is noted that 
the active mills both in Maine, New Brunswick 
and Quebec have order files that will require 
sixty to ninety days to clear. Some of the 
larger Maine mills will have no log supply until 
the drives reach the mill booms in late May 
or June. Those operators have had enough 
snow to produce good yarding and hauling con- 
ditions for getting logs to river landings. 
Heavy rains in April would bring the rivers 
up to a good driving stage, but the records 
show driving seasons when the logs did not 
reach the mills until October. Mills in Quebec, 
New Brunswick and Nova Scotia will have a 
limited input of logs to draw upon. The log 
cut in Quebec and Nova Scotia is slightly 
above normal, but, in New Brunswick, mild 
weather and absence of snow has cut the esti- 
mated log input fully fifty percent, from 300 
million feet. Stock sheets from some of the 
larger mills in that Province, that usually ship 
heavily to New England dealers, disclose an 
almost complete exhaustion of the sizes most 
commonly called for—such as boards narrower 
than 8 inches and the small scantling sizes of 
dimension or random, such as 2x3- and 2x4- 
inch. From the above facts—which include 
only the highlights—it would appear that mill 
representatives and the yard buyers will be 
at their wits ends as they struggle to get mill 
products to the yards as wanted, and at prices 
that are mutually satisfactory. There are 
rumors of sales of dry fir dimension by the 
mills to show a $6.50 discount from Code List 
32, when ship space is available. This is appar- 
ently pure rumor, for I have been unable to 
confirm a single transaction at this higher dis- 
count figure. On the other hand, a mill offer 
was taken up on Saturday by a prominent Bos- 
ton house for a considerable block of fir dimen- 
sion, for June loading, at a $4.50 discount from 
the regular West Coast List No. 32. In well 
informed intercoastal offices, the feeling is quite 
pronounced that the discount on mill orders 
will not broaden beyond the present $5 base 
this side of mid-year. 

WEST COAST FIR AND HEMLOCK—Re- 
sumptfon of cargo deliveries following the 
termination of the marine strike is the first 
step in the process of restocking the retail 
yards, for the 3,811,211 feet landed here to 
date in March direct from the West Coast 
was in the form of mill orders, or had been 
sold well in advance of arrival and went 
direct to the dealers. Wholesale offices here 


feel that nearly if not quite every parcel 
listed to arrive here through April and May 
will go direct to the yards to fill old orders, 
leaving few if any lots available for restock- 
ing the distribution yards, which had finally 
been swept clean of all sizes of dimension 
and boards. The “Portmar” and “Calmar” 
were the first cargo boats to arrive on this 
coast from Pacific pwurts after the marine 
strike ended on Feb. 4. Both boats came 
direct to Boston and arrived March 18 to dis- 
charge 3,329,000 feet. The wholesale yards 
dropped the dimension discount to $1 from 
page 15% of West Coast List 32, but there 
were few lots of desirable sizes available at 
any price. Such orders as have been booked 
in the past month called for mill shipment, 
are for June loading, as all available ship 
space in April and May has been taken. Most 
mills that have been willing to accept orders 
for June loading have held at the $5 discount 
from page 15%, but several mills have held 
the discount at $4.50. Most distributors here 
feel that the discount will not go much if 
any above $5 through the spring and summer 
months, by reason of the higher cost of mill 
operations and of transportation due to wage 
readjustments. 


EASTERN SPRUCE—The market is in a 
strong position, though there are no quot- 
able changes in price lists. The wholesale 
distribution yards that specialize in West 





Modern Factory Designed With 
View to Employee Comfort 


The new two-story structure shown here is 
the first unit of a building that will ultimately 
cover the entire area owned by the Edwards 
Manufacturing Co., Fifth Street and Eggleston 
Avenue, Cincinnati, Ohio. It is 50 feet wide 
and 200 feet long. The frame is reinforced 
concrete and steel, and the exterior walls are 
formed with glass and insulated steel. By sys- 
tem of construction used, floor and roof slabs 
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Coast woods have rushed in all available 
sizes of dimension and random spruce, in an 
effort to meet the early spring demand for 
framing sizes at the yards. The mills have 
full order files that will absorb production 
through May, and in some cases well into 
June. Many of the larger Canadian mills are 
putting out stock sheets that show little if 
any of the more popular sizes of boards— 
1x2-, 3-, 4- and 6-inch, and of the 2x3-inch 
and 4-inch scantling, sure to be in strong 
demand at the yards as the spring building 
season opens. Offices here have closed all 
the business the mills will be able to handle 
during the next ninety days at the price basis 
of $35@36 for the smaller sizes of scantling 
—2x3- and 2x4-inch. The 1x4- and 5-inch 
dressed and matched boards are scarce and 
firm at a range of $33@35, delivered. Due 
to unfavorable winter logging conditions 
in the Provinces, the mills in New Bruns- 
wick will have 50 percent fewer logs than 
had been planned for when cutting started 
last fall. 


LATH AND SHINGLES—The eall for 
spruce lath has been steady and, with sup- 
plies at the mills exhausted, sales are limited 
to small lots. The standard 1%-inch have 
held at $6 delivered, but the wider, 15 inch, 
have been moved up from $6.25 to $6.50, and 
are firm at that figure. Eastern white cedar 
shingles of the better grades are in scant 
supply. Standard brands are quoted at: 
Extra’s $5 a thousand; clears, $4.50; 2nd 
clears; $4; clear walls, $3.75. The -western 
red cedars are very firm in price for mill 
shipment by rail, with the Perfections held 
at $5.24, delivered, and the 16-inch XXXXX 
No. 1 at $4.79; No. 2, $3.99, and No. 3, $3.19. 
Local stocks at the Boston storage yards 
had entirely disappeared, and only a small 
consignment of a few hundred bundles had 
arrived by water until today, when the 
“Magmeric” docked with the first important 
consignment since the shipping embargo was 
lifted. The tally is not yet available. Last 
sales were at $4.95 for the No. 1 Perfections; 
XXXXX No. 1, $4.10; No. 2, $3.55; No. 3, $2.85. 
Due to scarcity, these prices are all 30 to 
50 cents above normal. 


EASTERN HARDWOODS—tThe outstanding 
features of the market are the heavily over- 
sold condition at the mills, and the high level 
of prices prevailing. Common and select 4/4 
maple should be quoted at $88@90, and the 
8/4 at $93@95. The short cross-cut that 





Virtually continuous windows are the walls of this new structure, and the good lighting thus secured 
provides excellent working conditions 


were cantilevered from interior columns to the 
exterior wall lines, thus entirely omitting col- 
umns in walls, and permitting them to become 
virtually continuous windows in both stories. 
The dominating theme in the design of the 
structure was improved working conditions for 
the employees. 

All elements of the building made of sheet 
metal were fabricated by the Edwards com- 
pany. These include insulated steel walls, and 
the stainless steel pilasters, ornaments and sign 
letters which embellish the exterior. Although 
it has been on the market for some time, rolled- 
steel piling was used for the first time to provide 
foundations. These piles, shaped similar to an 
“H,” were driven to a depth of 80 feet below 
the street level. Five thousand feet of piling 
was used. Howard W. Edwards, president of 
the company, stated that a number of officials 
of industrial concerns have viewed the struc- 
ture, and are making plans for similar build- 
ings. 


grades 90 percent usable for heels is held 
firmly at $95. The heel shops have advanced 
the price per dozen for heels from 50 cents 
to 65 cents, and demand is heavy. Their chief 
concern is the scant supply of suitable maple 
at the mills, either in the Adirondack, the 
Appalachian or western regions. 


EASTERN PINE—The call for inch round 
edge box is at the low level of the winter 
season, and offerings are ample. Most lots 
are sold f. o. b. the mill yard, and at prices 
ranging from as low as $12 to as high as 
$16. A good run of inch square edge box 
sells as low as $25, with some shippers hold- 
ing as high as $29 for good dry lots. Of the 
graded pine, D select and better, and the 
No. 1, 2 and 3 common, the supply is limited 
and, in a broader selling field, prices are dic- 
tated wholly by the shipper. 

The Shepard & Morse Lumber Co., of Bos- 
ton, which operates the Shepard Line of in- 
tercoastal lumber carriers which recently 
purchased the steamer “Exilona,” will load 
this boat at Philadelphia late in April with 


(Continued on Page 81) 
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Ready for you - - 


Now! 


The New April 1937 (111th) Edition of the 
Lumbermen’s Credit Rating Book 
































The Authentic, Supplemented Credit Rating Guide 
— Sales Department Directory of Carload Buyers and 
— Dependable List of Mills and other SOURCES of SUPPLY 


is 


Just Off the Press 


@ Always Up-to-Date @ Exclusive Ledger Information 


Being supplemented TWICE-A-WEEK, 
this Rating Book, in your office, is kept 
new and up-to-date. Changes are report- 
ed to you every three days. 


@ New Concerns Reported 


New concerns starting up are immediate- 
ly reported in the TWICE-A-WEEK Sup- 
plements — an invaluable source of new 
potential customers. 


YOU CAN USE IT 30 


Thousands of Delinquent Unpaid Accounts 
Reports received monthly, give you the 
benefit of Exclusive Credit Facts--garnered 
from the ledgers of hundreds of manufact- 
urers and wholesalers. 


© Effective Tracer System 


Tracer system of gathering information 
offsets the effect of “hand picked” refer- 
ences. Reciprocal Tracer Reports are sent 
free to co-operators. 


DAYS ON APPROVAL 


Determine for yourself, in your own office, the value of this Supplemented Credit Rating Book and specialized 
service. There is No Obligation. If not satisfied, you return the book at our expense. Act promptly as this offer 
at present rates, is made subject to your acceptance WITHIN 15 DAYS. 


Don’t Delay — Order Your Copy Today 


If desired, take advantage of our 4-payment 
plan -- you can make an initial payment of 
as little as $24.25, and three other like pay- 
ments, each 2 months apart. 


cop> 








CHICAGO 


Lumbermen’s Credit Association Inc 


608 S. Dearborn Street 


99 Wall Street 
NEW YORK 
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Newsy Notes of Persons and Places 


and OFFICE 








The name of the Gee Sash & Door Co. lo- 
cated, at 8124 South Hoyne Avenue, Chicago, 
has been changed to the Gee Building Ma- 
terial Co. 


One of the largest lumber orders obtained by 
a dealer in Baltimore, Md., recently was se- 
cured by F. Bowie Smith, who will supply mate- 
rials needed in the construction of the tunnel to 
Lake Montebello for the city’s water supply. 


The Mutual Fire Prevention Bureau, for- 
merly located at 230 East Ohio Street, Chi- 
cago, has changed its address to Room 1921, 
400 West Madison Street, where its telephone 
number is State 5813. 


Richard N. Jackson, vice president E. E. Jack- 
son Lumber Co., Baltimore, Md., left March 17 
for California on business. Everet E. Jackson, 
Jr., president of the company, left March 18 
for Bermuda with his wife, where they will 
vacation. 


Roy Clothiers, of Syracuse, Kan., has become 
manager of the White River Lumber Co., at 
Grandview, Wash. Glenn McCallum, who has 
been in charge of the yard since the illness of 
R. F, Rogers, has returned to Mabton, Wash., 
where he is manager of the White River Lum- 
ber Co. yard. 


R. M. Cook has been named general manager 
in charge of the branch yards of the Santa Fe 
Lumber Co., San Francisco, at Patterson and 
Newman, Calif. The announcement was made 
by O. H. Carter, superintendent of yards, at 
San Francisco. Roy Eggleston will be the 
agent at Patterson. 


W. B. Downs, field representative for the 
Lumbermen’s Credit Rating Book of the Lum- 
bermen’s Red & Blue Book Service, Chicago, 
left the city March 25 for New Orleans, where 
he will attend the annual convention of the 
Southern Pine Association, March 29-31, and 
make business calls later. 


William Eckman, vice president Marquette 
Lumber Co., of South Bend, Ind., was a Chi- 
cago visitor last week. Mr. Eckman, whose 
company is a manufacturer and wholesaler of 
hardwoods and yellow pine, reports a heavy 
demand and a strong market for both hard- 
woods and pine. 


C. P. Cronk, of Wellesley, Mass., repre- 
sentative of the West Coast Lumbermen’s As- 
sociation, was in Buffalo last week and at- 
tended the local Home Show. His associa- 
tion, together with other national lumber or- 
ganizations, had an exhibit under the spon- 
sorship of the Buffalo group of the National 
Association of Commission Lumber Salesmen. 


L. N. Whissel, newly-elected president of 
the Buffalo Lumber Exchange, reports a gain 
of 25 percent in sales of his company so far 
this year, as compared with 1936. He said, 
however, that he does not see evidence as yet 
of a building boom, although large orders for 
materials may be forthcoming as the year pro- 
gresses, 


The fourth annual Business Exposition of 
the Rotary Club of Chicago will be held in the 
Exhibition Hall and the mezzanine section of 
Hotel Sherman, Chicago, April 27-30. The ex- 
hibits will occupy 40,000 square feet of floor 
space, and are expected to attract 25,000 vis- 
itors. Among the exhibitors will be the Lum- 
bermens Mutual Casualty Co. 


Raymond F. Burley, freight traffic manager 
of McCormick Steamship Co., San Francisco, 
has been elected vice chairman of the Pacific 
Coastwise Lumber Conference, succeeding 
Charles A. Perkes, Pacific Steamship Lines 
freight traffic manager. A. B. Johnson, Jr., of 


the lumber company bearing his name, has 
been re-elected chairman of the Conference. 


George N. Harder, general. manager of the 
I. Stephenson Co., Wells, Mich., and a former 
president of the National Hardwood Lumber 
Association, has been advised by the United 
States Department of Commerce of his appoint- 
ment as a member of the Central Committee 
on Lumber Standards. He will represent the 
hardwood industry on this committee. 


The Ozark Corp., located in the New Center 
Building, Detroit, Mich., announces the ap- 
pointment of Howard A. Shead as general sales 
manager of its lumber and veneer division. 
Mr. Shead, formerly of Grand Rapids, will have 
general charge of sales of the company’s pro- 
duction of Central American hardwoods. The 
Ozark Corp.’s principal production is mahogany 
lumber, face veneers, panels and dimension 
stock, and other valuable hardwoods from Cen- 
tral America, 





Sailing for England to Become 
Lumber Representative 


Edward A. Lang, well known in Illinois lum- 
ber circles for many years, will sail for Eng- 
land from New York City, March 31, to take 
over the London office of the Chicago Mill & 
Lumber Co. as its foreign representative. He 
succeeds Arthur Gohn, 
who has been in London 
about a year. 

Mr. Lang has been 
first vice president and 
general manager of the 
Elgin Lumber Co., El- 
gin, Ill, for the past 





EDWARD A. LANG, 
Elgin, I11.; 
Foreign Representative 
of Chicago Company 





six years. During his 
career in the lumber in- 
dustry, he has been ac- 
tive in the Illinois Lum- 
ber & Material Dealers 
Association, and is pop- 
ular among its mem- 
bers. 

Previous to going to Elgin, Mr. Lang was 
with the Chicago Mill & Lumber Co. for 
twenty-five years, and for all except approxi- 
mately the first two years was its sales man- 
ager. In his new position, he will serve the 
company in the British Isles, the Scandinavian 
countries, continental Europe, Egypt, Greece 
and other lands. He does not expect to return 
to the United States for some time. The Chi- 
cago firm does an extensive export business. 





R. B. Silber, general sales manager J. M. Card 
Lumber Co., Chickasaw, Ala., spent a few days 
in Baltimore, Md., last week. He reported that 
business with his firm was excellent, and that 
the order files are so full that lumber is moved 
out as rapidly as it is ready for market. Among 
others of the trade, Mr. Silber conferred with 
Arthur V. Charshee, who represents various mills 
and is secretary of the Intercoastal Lumber Dis- 
tributors’ Association. 


R. E, Wert, of the Long Lake Lumber Co., 
Spokane, Wash., was elected president of the 
building materials group of the Spokane Credit 
Association at the annual meeting recently. 
Roland J. McAlpin was elected vice president; 
John W. Murphy, treasurer, and N. ; 
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McLeod, sécretary. They will assume office 
April 19, when plans will be made for enter- 
taining credit officials of material dealers at the 
National Retail Credit Association convention 
in June at Spokane. 


Moses E. Smith, Smith Lumber Co., Ault, 
Colo., and a member of the Colorado legislature 
which is now in session, has introduced a bill 
in the house of representatives, which would 
take a flat one-quarter of one percent of the 
gross income of every individual and company 
in the State, without exception, Representative 
Smith, who served as speaker of the house last 
year, is the leader of the conservative legislators 
in this year’s house, and the bill is being pushed 
by that faction. 


B. Greening, director of forestry for Queens- 
land, Australia, was a visitor recently in Van- 
couver, B. C., where he made his headquarters 
while making a survey of forest practice on 
the Lower Mainland of British Columbia. He 
arrived in British Columbia last fall in company 
with Hon. P. Pease, minister of lands for 
Queensland and acting Premier, and the pair 
visited several of the larger mills and logging 
camps on Vancouver Island. Mr. Greening 
has traveled alone since the return of Mr, Pease 
to Australia. 


Building in Chicago and Suburbs 
Has Big Gain in February 


The rising tide of suburban building in the 
Chicago region is remarkably demonstrated by 
the survey of February figures. Although this 
month is sometimes the poorest one of the 
year, its total was $1,889,062, as contrasted to 
$513,290 for February, 1935. A little arith- 
metic shows this to be an increase of 268 per- 
cent! It is, also, 24 percent greater than Jan- 
uary of this year. 

While the jump in building in the commu- 
nities surrounding Chicago is startling, the in- 
crease in the metropolis is even more impres- 
sive. Permits were issued by the building 
department of the city for $2,323,310 worth of 
construction in February, 1937, as against 
$613,550 the same month a year ago, for a rise 
of 279 percent. 

A large item in the month’s survey of the 
small communities was the report from North- 
field amounting to $350,000, which represents 
seventeen new homes under construction rang- 
ing in cost from $15,000 to $40,000 each. North- 
field is three miles west of Winnetka. 








Appointed to California Forestry 
Board 


SACRAMENTO, CALiF., March 20.—Gov. Frank 
E. Merriam has appointed three new members 
to the State board of forestry to fill places of 
three whose terms have expired, according to 
an announcement here. The appointees are: 
Wendell T. Robie, Auburn; U. S. Tyler, Red 
Bluff, and Arnold Kunody, Los Angeles. They 
replace Swift Berry, Camino; Ernest G. Dud- 
ley, Exeter, and Rexford Black, San Francisco. 





Follows in Footsteps of Lumbermen 
Forbears—Studies Behind Mill 
Machines 


W. L. Huff, head of W. J. Huff & Son, 
wholesalers and retailers, Decatur, Ill, was a 
Chicago visitor last week. Mr. Huff is grati- 
fied over the fact that his son Richard has 
decided to follow in the footsteps of his father 
and his grandfather, and has associated him- 
self with the lumber company, thus making 
the third generation of the Huff family to be 
connected with this lumber concern. In order 
to properly fit himself for the business and 
get acquainted at first hand with lumber grades 
and how they are determined, young Mr. Huff 
spent some time at Bogalusa, La, working 
behind a machine in the planing mill, where 
he acquired a lot of desirable information with 
reference to lumber, how it is made and how 
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it is graded. W. L. Huff and his son are just 
returning from the South, where Mr. Huff 
spent some time basking in the sunshine on 
the Gulf Coast and then visited a number of 
the cypress and southern pine mills with which 
he does business. 


New Insulation Concern Ready for 
Production and Distribution 


F. C. Russell, a pioneer in the development of 
rock wool for home insulation, has recently an- 
nounced the formation of the F, C. Russell 
Insulation Co., with headquarters at 3925 So. 
Hanover St., Baltimore, Md. The company 
is national in scope, and is shipping to dealers 
throughout the country a line of products under 
the brand name Rusco. Mr. Russell entered 
the rock wool business in 1924. Since then he 
has obtained several valuable insulation pat- 
ents, and has developed 
one of the first rock 
wool fabricating plants 
in the world. He started 
a distributorship which 
developed into a fran- 
chise for the entire east- 
ern half of the United 





F. C. RUSSELL, 
Baltimore, Md.; 
Starts His Own 
Insulation Firm 





States, then into a na- 
tional organization. In 
1932 he was selected to 
develop and manage a 
rock wool insulation en- 
terprise for a_ large 
western concern. In four 
years he gained national 
recognition for sales volume and quality of 
product. 

Associated with him in the new company are 
J. B. Russell and J. R. Harrason, J. B. Rus- 
sell is well known to dealers in all parts of 
the country, and has helped to build profitable 
agencies and develop sales personnel. He is 
now engaged in establishing distributorships 
for the new concern. Mr. Harrason has been 
associated with F. C. Russell since 1927. Years 
of construction experience have made him 
capable of supervising all branches of the in- 
sulation business. 

The company has prepared complete adver- 
tising and merchandising programs. which are 
ready for immediate use by dealers. Continu- 
ous institutional advertising will be maintained, 
and supplementary dealer helps regularly sup- 
plied. Rigid installation requirements have been 
adopted, and difficult jobs will be supervised 
by company representatives. Provision has 
been made throughout the organization for 
every detail of production and distribution. 


Way Out West 


Tacoma, WasH., March 20.—W. H. Turner, 
general superintendent of the Willapa Harbor 
Lumber Mills, Raymond, Wash., has been 
elected president of the Pacific Coast Lumber 
Inspection Bureau. William Donovan, Aber- 
deen, was re-elected vice president of the 
bureau, and, also, was made a director. Others 
named to the board of directors were: F. H. 
Hulbert and A. W. Middleton, both of Aber- 
deen, and Mr. Turner. 


Among the lumbermen who participated in 
the sessions of the twentieth annual confer- 
ence of the Pacific Northwest Council of Credit 
Men’s Associations in Tacoma, March 18 and 
19, were: James Springford of the Columbia 
Valley Lumber Co., Bellingham, Wash.; C. L. 
Hopkins of Potlach Forests (Inc.), Lewiston, 
Idaho; and S. L. Crawford of the John Dower 
Lumber Co., Tacoma. Hugh Miller of the 
Simonds Saw & Steel Co., Portland, Ore., was 
named president of the association. 
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Wesley Ohlson, president-manager of the 
Coast Sash & Door Co., Tacoma, Wash., has 
been re-elected president of the Lakeside Coun- 
try Club. Frank L. Smith, executive of the 
Peterman Manufacturing Co., Tacoma, was 
elected a trustee. 


L. B. MacDonald, president of the Builders 
Lumber & Millwork Co., and G. E. Karlen, 
president of the Karlen-Davis Lumber Co., 
Tacoma, Wash., have been selected on a com- 
mittee that will arrange for the annual spring 
tour of the Ambassadors’ Club, an organization 
of Tacoma business and professional men. 


Stewart W. White, assistant manager of the 
Pacific Mutual Door Co., Tacoma, has been 
elected second vice president of the Tacoma 
(Wash.) Transportation Club. Frank P. 
Borden, traffic manager of the Douglas Fir 
Plywood Association, has been elected to a two- 
year term on the board of directors of the same 
organization. 

Russell Bordeaux, Olympia, Wash., lumber- 
man, was elected vice president of the retail 
board of the Olympia Chamber of Commerce 
recently. 

William Donovan, Donovan Lumber Co.,, 
Aberdeen, Wash., has been elected to the 
board of directors of the Douglas Fir Exploita- 
tion and Export Co. 





Lumber Company's Employees 
Given Safety Awards 


Rip Lake, Wis., March 22.—The Rib Lake 
Lumber Co, employees attended a safety meet- 
ing the night of March 15 in a local theater at 
which time awards were given them in recog- 
nition of the record they had made of losing 
no time through accidents. The company’s 
safety-first, first-aid program was started in 
June, 1934, and has made definite progress 
since that time. Up to the present, the machine 
shop and railroad have gone about two years, 
the planing mill eighteen months, and the saw- 
mill almost fourteen months without a lost-time 
accident. The concern is proud of its record 
in the sawmill industry. 

Among the speakers during the evening was 
J. D. Mylrea, vice president of the company. 
The Rib Lake Lumber Co., and the Employers 
Mutual Insurance Co. each presented gifts to 
the employees in recognition of their safety 
accomplishment. 





Many Lumber Orders Are Coming 
From Railroad Companies 


Walter Vanlandingham, Chicago lumber 
commission salesman, returned to his office at 
19 South LaSalle Street recently after visiting 
mills in Alabama and Mississippi. He reported 
that for the first time in several years the mills 
are experiencing a heavy demand, the orders 
coming from the railroads and rural areas to a 
great extent. 

Mr. Vanlandingham said that the railroad 
business is due to a sizable program of new 
car building, and repairing of present cars. He 
has been active for some time in promoting the 
lining of railroad cars with lumber to afford 
greater protection to shipments in transit. It is 
estimated that by September the freight move- 
ment will have increased to 850,000 to 900,000 
cars a week, the lumberman stated, necessi- 
tating the use of large numbers of cars which 
have been standing idle for several years, and 
which now require repairs. 

Two new salesmen were added to his staff 
last week by Mr. Vanlandingham. William 
Womelsdorf, who in the past has been in busi- 
ness for himself in Cincinnati and at another 
time was Canadian manager for the American 
Pitch Pine Co., will have his headquarters in 
Detroit. Louis Wilson, formerly sales manager 
of the J. M. Griffin Lumber Co., at Fannin, 
Miss., will have his office in Milwaukee. These 
additions increase the number of salesmen to 
six besides Mr. Vanlandingham. 
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Company Personnel Meets 


JACKSONVILLE, Fia., March 23.—A meeting 
of managers, assistant managers and members 
of the sales personnel of the Bond-Howell Lum- 
ber Co., was held Sunday in the company’s 
Jacksonville offices and was attended by 25 of 
its representatives. T. L. Howell, Jr., vice 
president, was in charge of the meeting, and 
outlined sales plans for spring and summer. 
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THIS WEEK’S LUMBER PRICES 


SOUTHERN PINE 


East and west side mills have reported the following average f. o. b. mill 
on southern pine to the Southern Pine Lumber Exchange, New Orleans, La., 


made in the period March 11-15, but, where 


prices for the mouth to date have 











sales prices 
for sales 
prices for this period were not available, 


been inserted and starred (*): 


West East West East West East West East 
Side Side Side Side Side Side Side Side 
Flooring, Standard Drop Siding, Standard No. 3 Fencing, No. 3 Dimension, 
Lengths Lengths, 1x6” Standard Lengths Random Length 
1x3 rift— No. 117 _ ee 17.00 16.56 
B&btr Sht. 72.14 *68.46|B&better . 39.88 *37.00]ix6 ...... 20.46 21.94]2x4 Short- 
No. 1 Sht. 57.50 ....{No. 1 38.09 37.25]/1x6 CM... 20.99 22.00 eaf 21.50 18.74 
Pee BD sccce SOeue «+++ INo 116— Sh ‘ 
dy 4g ortl’f & Longl’f— 
1x3 flat grain— B&better . .... *48.00 
B&better . 47.53 46.30|No. 1 .... 44.89 4353] Me. SSMipiap am joxg |... 18.40 18.00 
r, * 49°26 490 cares, Stan BI oi ataraiave 17.08 19.50 
No. 1 .. 42.36 42.00 ponerse’ patterns Le h Koy. 
« 7 2 » 99 ngt bad  ) | 17.12 19.00 
No, a «sen See 33.00 hs eed . 45.85 *43.32 x12 ” 22°66 *18 74 
naa No .. 43.15 40.75 ]1x8 ...... 21.76 21.83 ZS oseeee : 
exe rift 0 70.25 Rough Finish EERO ccs 22.26 21.50 
i She “60. 00 £57.00 10-20’ 1x13 ..... 32.08 22.25 remsbers, 20 & Under, 
No. 2...... 32.75 *37.00 |B&better— No. 1 
1x4 flat grain— —_— penente 00 #5900 No, 1 Shortleaf — ae 
aver 26760, °******** = =o pty Dimension 
skbotter . 416 485519 “ott $57.31 49.46)5., 3x4&4x4 .. 30.61 27.42 
allt Th 32°00 23-74 }sccaant tt $56.49 49.63 )°% ~ on na{4X6—8X8 . 27.89 23.45 
ss Talal — OOO" [LX5& 10... 858.00 56.50)12 & 14... 30.25 27.57/3e4x10 ... 32.48 *29.55 
12 ....s. *78.00 71.50/16 ....... 32.41 29.7515x10-10x10 31.00 28.75 
Ociling. + ccs 5&6/4 thick— 2x6 3&4x12... 37.37 32.00 
a. OIE canes *63.08 59.81/12 & 14... 27.09 25.83/9X12-12x12 38.00 32.83 
B&better .*38.00 &10 . P7e.a0 SE.GSIIE 2.0 cce: 28.47 26.40 
No. 1 1... «--- %35.00]22 --++-> 87.63 80.40 lox Railroad Material 
54 x4— B & Jamb |/12 & 14... 29.07 27.33 
Gabetter . 26.37 36.08) ome Sree, © Came lig... 30.18 29:18 penetter— 
No. 1 .... 33.84 33.88 
pewetten, waee ar 99 958 1x4— 
Partition, Standard /|!x/ ...... 62.09 60.29]1% .-.----. he wees *42.00 
Lengths 1xX6&8 .... 62.65 59-2516 «-+-::: 7°48 3400116 ......-. *52.00 .... 
%x4&6— 1x5&10 ... 62.00 62.03]16 ....... ei RES #52.00 *50.92 
B&better *47.23| woe. 1 Fencing. 10-20' |°*!2 me ytiedenbuon eee *49.07 
. ry mo l12 & 14 37.07 35.00}, 56 
, Se 2.33 44.72 16 9.4( 38.50 x6 
Surfaced Finish. a —. “s+ ° ° °° ere rr eoce %42.00 
10-20’ De cevwame’s *52.00 *48.19 
No. 1 Shiplap and No. 2 Shortleaf [is ....::: *59.75 .... 
B&better Boards, 106-20 Sieeninn | reser: *49.75 *49.00 
Inch thick— ee 3.33 45.00 No. 1 
eens 53.31 49.75|1x5&10 46.16 49.85|2x4 — 
Boidcaawas 53.19 50.44/1x12 ..... 59.81 61.95/12 & 14 2 24.01)1x4— 
- ” - i" 9 92 92, * 4 
B veceeees 54.73 51.33] yo 9 mencing @ om [18 ----: 29.23 26.63/12&14 ....*43.50 
1x10 .. 60.86 58.58 2x6 9 46.69 
ix5 ...... 55.00 55.60| Stamdard Lengths - _—— Pasusttes: 46.69 
55 55.60 . ete 9287 . 946. 
12 ....... 17.80 72.77 1x4 12... $1.64 21.96li6 "°°": Ssso $215/x6— 
saere thick— . P ea 25.54 25.48 —_— aaa ; 18 *55.00 *56.00 
Ne. 65.00 61.25 18... 255.00 256.00 
<1 75.36 72.20| Ne. 2 Shiplap and SG 14... 469% 30008" ***’ i ; 
sat) nekines 91 D5 80.60 Boards, Std. Lgth. 18 aeategey ee 36:18 25.30]19 «sss +e seve 988.00 
CcC— Shortl’f— 2x10 
elbowed’ TEE TT! | Meee 27.04 25.80/12 & 14... 25.06 24.97 Plaster Lath 
5 Senewses rr rg! PESO occas 96.67. SEATIIC .....<: 26.66 24.50 
DP ese eeeees .o0 » ) - » q iad 7 
Brees me 240°" wee 6St.s5 lense %x1%”, 4 
1x5&10 ... 56.50 55.50|Longleaf— 12 & 14... 25.25 24.65|INo. L .... 4.55 4.67 
DP aaedees 70.25 68.70]1x10 ..... *30.00 __ pealceptte 26.24 25.00INo. 2 4.15 4.09 














OAK FLOORING 


Following are current quotations on oak 
flooring in carlots, f.o.b. Memphis and John- 
son City, Tenn., and Alexandria, La., as points 


of origin: 

4$X2%" 3$x1%H” %x2” %x1” 
Clr. otd. wht.. -09e. 00 $75.00 $73.00 $62.06 
Clr. qtd. red..... 77.00 65.00 65.00 62.00 


Sel. qtd. wht.... 75.00 58.00 62.00 55.00 
Sel. qtd. red..... 74.00 58.00 57.00 55.00 
Clr. pln. wht.... 88.00 64.00 64.00 48.00 
Clr. pin. red..... 75.00 61.00 58.00 50.00 
Sel. pln. wht.... 72.00 59.00 54.00 46.00 
Sel. pln. red..... 70.00 60.00 49.00 46.00 
No. 1 com. wht.. 61.00 48.00 46.00 38.00 
No. 1 com. red... 60.00 49.00 44.00 39.00 
es 2 COR 6c ocne 37.00 28.00 29.00 25.00 
%ex2” %x1l\%” x2” 
oe, COE, Wi ccc ccveve $80.00 $80.00 
Cs We Ce cesecceces 75.00 75.00 
en Ge. Wes ceesenene 73.00 68.00 
ees “Ws BO ecccccnses 71.00 68.00 ean 
cay (kh MR cchereceees 75.00 74.00 73.00 
ae, Me. POs ercdecesees 69.00 68.00 66.00 
 & Se * eee 67.00 66.00 64.00 
es eee 64.00 63.00 62.00 
am 2 OO. Whe cccccees 57.00 53.00 55.00 
De 2 GOR, COR cess 55.00 53.00 53.00 
Pees. BS COM ccccccccensee 26.00 24.00 wie 


New York delivered prices may be obtained 
by adding to the above the following differ- 
entials figured on Johnson City origin: For 
+#-inch sock, $8; for %-inch, $4; for %- and 
fs -inch, 4.50. 

Chicago delivered prices may be obtained 
by adding to the above the following differ- 
entials figured on Memphis origin: For 
}#-inch stock, $6; for %-inch, $3; for %- and 
te -inch, $3.50. 





ENGELMANN SPRUCE 


Prices in American funds f. o. b. Chicago 
or 68% cent rate, effective March 10 on air 
dried Engelmann white spruce boards, D&M, 
shiplap, drop siding and ceiling: 


Inch— 4” 6” 6 10” 12” 
D&btr., 6-16’.$56.25 $57.25 $59.25 $64.25 $83.25 
No. 1, 6-16’.. 51.50 51.00 51.00 58.00 78.00 
No. 2, 6-16’.. 46.25 44.50 44.50 44.50 54.75 
No. 3, 6-20’.. 36.00 38.00 37.00 37.00 39.00 
No. 4, 6-20’.. 31.75 32.75 34.00 34.00 34.00 


No. 4 Common, 1x4 inch and wider, 6 to 20 
feet, is $32.25. 


5&6/4, 6-16’— 


4”"&wadr. 4” 6” 8” 10” 12” 
D&btr.$76.25 $68.25 $70.25 $74.25 $78.25 $88.25 
No, 1.. 67.00 60.00 60.00 60.00 67.00 84.25 
No. 2.. 54.75 53.75 52.75 52.75 52.75 60.50 
No. 3.. 44.25 41.75 42:75 42.75 42.75 46.25 


No. 4 Se 5/4x4-inch and wider, 6 to 
16 feet, is $36.75. 


Specified jongthe—In Dé&better, for 16-foot, 
add $5; 18- and 20-foot, add’ $10; other 
lengths, add $2. 


In Nos. 1, 2 and 3 common, for 4- and 6- 
inch, 16-, 18- and 20-foot, add $2; 8 8-inch&wadr., 
10-, 12-, 18- and 20-foot, add $ 


No. 4 common, add 


$2. 
6-foot D&btr., Nos. 1, 2 or 3 common, de- 
duct $3. 


Bevel Siding, % inch, odd lengths, 8- to 20- 
1% © but not over 20 percent shorter than 

as rs $31. - — €,- $26.00 —_ €,, 946.35 
6”. 35.5 7. -25 es -25 
Lath, spruce aie pine, 4-foot; No. 1, a ov 
yg ag 7.20, 32-inch, Nos. 1 and 2, mixed, 





F.O.B. MILL PRICES OF 
SOUTHERN HARDWOODS 


Following are ranges of f.o.b. mill prices 
on rough, air dried southern hardwoods, from 
reports of sales made during the week end 
ed March 15: 


Qrtd. Red Gum Plain Red Oak 
FAS— AS— 
7? S600) 276 occiees 54.00 @57.50 
eee i aE YY: eee 62.25 @ 64.00 
. § eee 89.00 No. 1 & Sel 
No. 1 & Sel— ee 36.00 @39.50 
ae sees oe * 39.25 
ee 6¢ ese 4 . 7 
Seige as | ta * oo 31.25 
Plain Red Gum Vehicle No, 1 & Sel.— 
No. 2 Com. 26.25 eae 41.25 
@ee8. fee Gam 7 44.50 
FAS— Plain Poplar 
) re 53.00@54.25 | FAS— 
“S Beeaee: 55. 00@56. 00 ee 63. 50 O65. 50 
YS eaeee 58.0 aT eee 4.75 
, eee 53.50 @60. 00 Sa 75. 25@19. 15 
10/4 + 59.25 | 8/4 ...... 89.25 
Oo. el— Saps— 
S74 seeeee ae eines 74 eens 50.00 
6/4 ......48.00@44.25 | Saps & Sel— 
YC ree 43.50@50.00 | no 1°& Sel— 
Plain Sap Gum §é£| 8/4 .....-. 54.50 
FAS— No. 1 Com.— 
| ae 63.00 | 4/4 20000 40.25 
BFE ccc 46.50 | No. 2-A— 
ae SE60 | Ge 22.0% 32.00 
No. 1 & Se el— 50040. 18 “a 32.00 
| eet: EHis.. ™ 
7 as 63.50 
rh oy 16.75 @ 20.00 
“Sy See 76.00 
5/4 -16.50@18.50 | W/o i ‘ese 
er 19.00 oe 33.50 
rAs— Tupelo | are 42.00 
B/4 ee 47.00 a.” wh 
oO. —_ Sy 
Oe cccee. dn eae 
Qrtd. White Oak e steowe 27.50 
FAS— OPE: scasiee 35.75 
O° ee 87.25 @93.50 
No. i Sel—_ ras... Willow 
seeeee 59.00 | 5/4 ...... 58.50 
Plain White Oak hg popes 58.50 
FAS— Oo 
B/E on uvcs 15.00 @ 77.00 BPE onc 20. 00 @ 23.00 
No. 1 & 
YS 40.00@ 42.00 me 
5/4 ....-- an et i, 57.00 
No. 2 Com tS ee 73.00 
5 eee 33.00@34.00 No. 1 & Sel— 
Mixed Oak Yee 43.00 @ 43.50 
No. 3 BE i scees 42.25 
i ore S000 1 SFE ceases 46.50 
No. 1&Btr. Sd. Worm, No. 3— 
Yh? See 21.50 @24. “eee 13.50 
BPO ccncss ‘ 35.50 Plain Black Gum 
Body Grade— No. 1 & Sel 
ea 94.50 are 40.00 








CAROLINA PINE 


Following are prices realized, Norfolk rate 
of freight, on sales made during the week 
ended March 16: 


Floorin 
- No. 1 No. 2 
B&btr. Com. Com. 
BO: csrtiwetiaw saute $50.25 se 95 $29.60 
oe, rr Eee 47.30 45.80 30.45 
Ceiling 
EO o. Coie ons aoe $29.25 $26.35 $18.00 
Finish, Dressed, B&Better 
ere ern $50.70 po) Perera $61.25 
SN Uictinc ar aheneienahaie 51.80 err 74.30 
ee 52.85 BVGMED csecwccs 73.55 
Be ces aws daveus 53.25 oo | re 83.15 
Boards, Dressed 
No. 1 No. 2 No. 3 
Co Co Co 
a See er re $42.25 $25.4 $19.80 
BE ac aceerd ae eee 46.0 28.60 23.35 
Si cintesenreaowes 45.75 27.10 24.75 
= Srey ye 46.40 27.90 21.75 
BD .dteswecennecwens 50.50 27.95 23.25 
SMES kk vsccews eaves 58.65 32.00 20.80 
Air Dried No. 2 Common or Roofer Grade 
r 
DD. aneneesames $22.60 _ &, See $26.75 
Re ney: 23.60 BESO kceserenee 28.85 
ae 26.30 rr 
Shortleaf Dimension, No. 2 Cee Dressed 
Sr er errr rr $27.30 $29.75 
earn aren et 25.95 29.1 
OF, ee een rte 27.30 30.30 
ED 50a aplcthie ahaa. ie wiarakae weed oe 28.40 20.10 
SR ry rs ete 29.55 33.00 





Ss. 
ced: 
8 tc 


1x2 


1x3 
1x4 


11¢ 


50 
00 


50 
00 


00 


50 
50 


00 


00 
00 


50 
50 
50 
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WESTERN RED CEDAR 


Seattle, Wash., March 20.—Prices for red 
cedar siding in mixed cars, new bundling, 
8 to 18 foot, f. o. b. mills, are: 


Beveled Siding, 42-inch 





Clear “2 —— 
PAE Acccaweswenas $26.00 $24.00 $21.00 
err ree 31.00 27.00 24.00 
er occa Se 29.50 26.00 
Clear Bungalow Siding, %4-inch 
MOE 440 snncccosegeueeee eee eeeew eu $49.00 
BOOED. sik-4:5:0150450950o 00 sare eusowesouines 55.00 
A ee a ee ee (beeeenae 65.00 
Finish, B&better, S2 or 4S, 6-16’ 

82S or S48 

or Rough 

BOM. én ésannsq@dusecns ws awemeeeeseweeaae $ 58.00 
MEE. 2.0aVas-eswinsed sou sew eenceee es ee 63.00 
BEE | kon adslone are dae ace ae Gale ee neaacna 70.00 
BE 4A Coeilere nls wen Meee waes Ue we ates 82.00 
REE 4-6-Gleia\ dna cidiorg eine Sie ala aera ee aeelae 87.00 
MET - “an. araasanoiw\ qianele are piaiarete @ etateieeiawia arte 92.00 
ial na wiaieralor a avare orate Chavalale ee nanerehoeen aera 102.00 
CEE «kK Ais orb dD Hews C ee ses Cees 107.00 

Ceiling or Flooring, B&better, 4-16’ 

BE «uence caueeuseeosmewNasce eens $37.00 
BG W405 ane Rain aie Si oe ae ween 44.00 


Discount on Mouldings 6-20’, Odd Lengths 
Series 8000— 


er ere 59% 
SAMUS FE ANE OVEL... cc cccccccesccces 54% 
Series 7000— 
ee ere 59% 
SI FE GE GVO 6 occ cctecsesndsisccs 54% 


Clear Lattice, 5/16”, 4 to 16’ 
100 ry #t. 


BE 26sec ea dpe sieuw eee oo Mtewwaselv ket 32 
BE Ss Sew ene aie Fel ticesivcwsawaleeeeiesinees 37 
BUR SF 4U beeen e oot ven neeeKeun ee emacs -50 





DOUGLAS FIR 


Seattle, Wash., March 20.—Current quota- 
tions f. o. b. mill on Douglas fir items in 
mixed cars for rail shipments direct to the 
trade appear below: 


Vertical Grain Flooring 


Bé&btr. Cc D 
LS pe ere rren $46.00 $36.00 $22.00 
Flat Grain Flooring 
NR iii i 5 sg prevelant $34.00 $31.00 $19.00 
SOE aE LEIS 36.00 33.00 24.00 
Ceiling 
SRG cds sdesenawwe $29.00 $26.00 $17.50 
WE: Ais wie neduslelniees 32.00 28.00: 18.00 
Drop Siding, 1x6 
BOE itcrcnwoumeewees $35.00 $33.00 $24.00 
BEG Sincwonseeews 35.00 33.00 24.00 
Common Boards and Shiplap 
1x6 1x8 1x10 1x12 
ee eee $22.00 $22.00 $22.00 $24.00 
my D se<ee 17.50 17.00 17.00 17.00 
a © avons 13.00 13.50 13.50 13.00 
No. 1 a) aa 
18 20 

SS eee $207 50 $20, 50 $24 00 $25.00 $24.50 
7 are 21.50 21.50 22.00 23.00 23.00 
| eae 21.00 22.00 22.50 24.00 23.00 
DE .caweewen 23.00 23.50 24.00 26.00 26.00 
eee 25.00 25.00 25.00 26.00 26.00 

No. 1 Common Rough and/or Surfaced 

Timbers 

a+ planks 20 foot and shorter and 4x12, 
DE atesaveseiaunic ana ecele letra sbic eer ar einie bear $30. 50 
12813 TG Se Be sin 64400 ee eben Gees 0.00 
po a eS 8 er 31.00 





RED CEDAR SHINGLES 


Seattle, Wash., March 20.—Below are listed 
average prices received for red cedar shingles 
sold direct to the trade: 


Royals: 
Bae Ss < cii.c ole ae iweanrdeicnee wow ewan $4.50-4.60 
SE” GE oicdee cusicsacsawiew men ceswan 2.90-3.00 
WOE. sini oars os W140 apa ocisine ners sees eutae 1.80-1.90 
Perfection: 
DT EEE, i 6ckis @iRaia Ae 3 Oe eee we ee $3.50-3.60 
Se IEEE gi o.c ai aoieveiana laine oleaa a. ene ain 2.60-2.65 
te | RR Ree ee 1.65-1.75 
XXXXX: 
BT TERETE) = 5.6: gn, 5 1o.Co. are idiot Glealaeh ee oon $3.20-3.25 
OME MEE Sccinisie nee culsreneloewes 46a eule 2.40-2.50 
SEE BOE. shack oe heeie beeen Seemans 1.50-1.60 





MAPLE FLOORING 


Michigan and Wisconsin flooring mills 
report the following prices realized f. o. b. 
flooring mill basis, during the week ended 


March 20: 
First Third 
BEGG “\Kacacasawaccee $79.80 $49.64 


Second 
$70.65 





AMERICAN LUMBERMAN 


Lumber Market Review 


Reports of 457 identical softwood mills 
for the two weeks ended March 13 show 
bookings 3 percent below those for the 
corresponding period of last ‘year, and 
indicate some hesitancy among buyers. 
Despite the urgent need for housing, re- 
ports from several centers tell of post- 
ponement of projects because of higher 
costs, of both materials and labor, and 
distributors do not feel like going beyond 
replacement needs. An easing in South- 
east shortleaf quotations is more evident, 
though bad weather is preventing much 
accumulation of stock in most parts of 
the South. There is a general expecta- 
tion of a larger cargo movement from the 
Pacific Northwest to the Atlantic coast, 
but shortage of ship space is a big handi- 
cap. Settlement of wage controversies 
with mill labor removes a threat to ex- 
pansion in production as weather in 
higher altitudes improves. 

Prices on the Atlantic coast can be 
called strong on spot goods or those to 
arrive early, and notice of a further ad- 
vance in the intercoastal rate to $14@ 
14.50 serves to maintain market stability. 
There are, however, some rumors of 
wider discounts on forward shipments. 
Western pine operations are becoming 
more active, with the cut exceeding that 
of last year. The larger softwood mills 
are in strong statistical position, with 
stocks below last year’s level, and unfilled 
order files, especially in western produc- 
ing regions, quite full, total business on 
the industry’s books being about half as 
large again as at this time last year. 

Small-mill production increases dur- 
ing a period of prices that offer anything 
above cost of production, and doubtless 
it is having a disturbing effect on the 
market. With one-third more construc- 
tion started in February than in the same 
month last year, and present relation of 
supply to demand, the softwood market 
seems pretty likely to hold at about pres- 
ent levels at least during the spring 
months—and longer if the industry keeps 
in mind the necessity of so planning its 
course so as to recoup increased operat- 
ing costs. 

Hardwood sales in the two weeks end- 
ed March 13 were above last year’s level, 
but the market more recently has not been 
as brisk. Mill stocks are considerably 
below last year’s totals, and order files 
are a good deal larger, so that, on the 
whole, quotations may be called strong. 
Further advances have been made in 
items of oak flooring, and rough stock is 
sometimes bought for a little less, so that 
prices on it are more in line with those 
of the product. Some centers report a 
slight easing in sap gum. These are 
items that showed the most rapid recent 
advances, and no market weakness is in- 
dicated by some adjustments in their 
prices. Southern production is often re- 
stricted by the wetness of bottom lands, 
and spring rains usually impose a severe 
check on it, also slowing down air dry- 
ing. Foreign demand is dull, though Jan- 
uary total exceeded last year’s, the recent 
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price rise having turned many buyers to 
other sources of supply, with competitors 
continuing to be aided by ship subsidies 
and currency manipulations calculated to 
stimulate exports. 


Still Paying Dividends 


About two years ago, a prominent and highly 
successful Ponderosa pine manufacturer was 
rebuilding his box factory. He saw a stapling 
machine offered in the classified ads of the 
AMERICAN LUMBERMAN, and bought it at a 
saving of several hundred dollars. It was just 
as good as new, for although it was a year or 
two old, it had never actually been operated. 
The purchaser stated to an AMERICAN Lum- 
BERMAN representative: “That one item paid 
for my subscription many times all the years 
that I have read it.” A few weeks ago the 
same millman said: “My AMERICAN LUMBER- 
MAN subscription is still paying dividends. I 
always read the want ads, and last year I 
picked up, through one of these ads, a slightly 
used, late model moulder at a greatly reduced 
price. In six months this machine paid for 
itself.” 


WEST COAST LOGS 


Seattle, Wash., March 22.—Average prices of 
logs are as follows: 

Fir: No, 1, $24-26; No. 2, $18-19; No. 3, $12-13. 
Peelers, No. 1, $35; No. 2, $30. 

Cedar: Shingle logs, $15-16; 
$2 5 


-sa0. 








lumber logs, 


Hemlock: No, 2&8, $12.50-13.00. 


NORTHERN HARDWOOD 


Following are prevailing quotations f. o. b. 
Wausau, Wis., on northern hardwoods: 


No.1 No.2 No.3 
Brown Ash— FAS Sel Com Com Com 
4/4 $60. .0 





oe ae avers 00 $50.00 $40.00 $30.00 $21.00 
B/E wccvcces 65.00 55.00 43.00 32.00 22.00 
ik Mee 70.00 60.00 50.00 36.00 22.00 
BIE asevcsies 75.00 65.00 53.00 38.00 23.00 


No.1 No.2 No.3 
Basswood— FAS Sel Com Com Com 
ee eee ee yond $30.00 $22.00 


5/4 wcccewes 83 73.00 56.00 32.00 24.00 

BIE sevcvees 86.00 76.00 56.00 32.00 24.00 

B/t covvcece 93.00 83.00 66.00 34.00 24.00 
LOTS ovsaweee 103.00 93.00 73.00 46.00... 
‘> i, a 108.00 98.00 78.00 51.00 

BEE Aswrew ew 70.00 60.00 41.00 25.00 


Key stock, 4/4, No. 1 and better, $78; or on 
grade, FAS, $88; No. 1, $68; 5/4, No. 1 and 
better, $83, or on grades, FAS, $93; No. 1, $73. 


No. 1 wa No. 3 


Hard Maple— FAS Sel Com om Com 
2 Seer $73.00 $58.00 $48.00 $36. 00 $17.00 
ee ee 78.00 63.00 53.00 38.00 19.00 
(eee 83.00 68.00 56.00 38.00 19.00 
ee 88.00 73.00 61.00 38.00 20.00 
ee 88.00 73.00 61.00 39.00 20.00 
ae 98.00 83.00 66.00 4 i 

| OL. 98.0 83.00 69.00 40.00 

2, are 118.00 103.00 81.00 43.00 

Tae. twaweows 118.00 103.00 81.00 we 

| eres 158.00 143.00 121.00 : via 

No.1Com No. 2 No. 3 

Soft Elm— FAS & Sel Co Com 

yaaa aera 49.00 $39.00 $27.00 $20.00 

Be? cvawwsws 54.00 44.00 29.00 21.00 

5 RE 54.00 44.00 29.00 21.00 

Be -se0ceens 57.00 47.00 32.00 21.00 
Sere 60.00 50.00 34.00 
DUE: wisey sce 65.00 55.00 39.00 


No.1 No.2 No.3 


Rock Elm— AS Com Com om 
> bese sus aeewn $60.00 $38.00 $22.00 $19.00 
Serre 00 24.00 20.00 
| See 70.00 48.00 24.00 20.00 
re 75.00 63.00 29.00 22.00 
ee 85.00 73.00 41.00 
BE. So tease wee 95.00 83.00 46.00 27.00 
No.1 No.2 No.3 
Birch— Ss Sel Com Com om 
1 earn $77.00 $67.00 $51.00 $33.00 $21.00 
pades eines 82.00 72.00 56.00 37.00 21.00 
ee 87.00 77.00 61.00 42.00 21.00 
Se ree 93.00 83.00 69.00 45.00 22.00 
eee 100.00 85.00 77.00 45.00 
a eerene 105.00 90.00 82.00 50.00 
ae 153.00 1438.00 122.00... 
Siguerae oes 69.00 59.00 42.00 29.00 
ene 71.00 61.00 45.00 30.00 
No.1 No.2 No.3 
Soft Maple FAS &Sel Com Com 
2. eee $65.00 $48.00 $ $2 
ee 70.00 652.00 32.00 21.00 
ee ree 80.00 57.00 37.00 21.00 
8/4 6eeeewe ae 85.00 62.00 37.00 22.00 
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Cc. H. GRIFFEN, JR., 49, sales manager of 
the Monterey Bay Redwood Co. of Santa 
Cruz, Calif., and an official of the Homer T. 
Hayward Lumber Co., died March 5. He had 
been ill more than a month. Mr. Griffen was 
known to hundreds of California lumbermen 
as well as many in the Middle West and 
East, having served, also, as general mana- 
ger of the California Redwood Association 
from 1932 to 1934 during his twenty-five 
years as a lumberman. A Missourian, he 
went to California as a boy. He graduated 
from the University of California in 1910, 
and shortly afterward became affiliated with 
the Homer T. Hayward Lumber & Investment 
Co. of Los Angeles, remaining there until 
1923, when he moved to Santa Cruz as resi- 
dent manager for that firm. He resigned 
from the California Redwood Association po- 
sition in 1934 to accept the post held at the 
time of his death. He is survived by his 
widow, his parents, a son, a sister, and a 
brother, 


FRANK W. MORSE, 83, retired Pacific 
Northwest lumberman, died in a Tacoma, 
Wash., hospital March 14. Mr. Morse went 
to the Northwest from Ohio in 1884, first 
settling on Whidby Island. He moved to 
Sumner, Wash., in 1888 and established a 
planing mill and sash and door factory. He 
moved to Puyallup, Wash., in 1895 and 
started a planing mill, and sash and door 
factory in that city. In 1899, T. H. Brew 
bought an interest in the company and the 
concern became known as the Morse & Brew 
Manufacturing Co, In 1911, Mr. Brew pur- 
chased Mr. Morse’s interest in the company, 
and Mr. Morse retired. He held high offices in 
the Order of Eastern Star, Order of Amar- 
anth, Woodmen of the World, Royal Arch 
Masons and various other Masonic groups. 
He is survived by a son, a brother and a 
sister. 


HARRY W. JACKSON, 74, president and 
general manager of the Northern Redwood 
Lumber Co., Arcata, Calif.. and vice president 
of the Charles Nelson Co., San Francisco, 
died March 4. Mr. Jackson entered the lum- 
ber industry as bookkeeper in 1883 at the 
Blue Lake mill started by his father and 
other lumbermen. Three years later Mr. 
Jackson bought out the other interests in the 
mill and began operating as Chandler-Jack- 
son. The company was incorporated as the 
Riverside Lumber Co. in 1889 with Mr. Jack- 
son as president. In 1903, the concern be- 
came affiliated with the Charles Nelson Co., 
bought the Korbel mills and the Arcata & 
Mad River Railroad, and incorporated the 
Northern Redwood Lumber Co. with Mr. 
Jackson as president and general manager. 
He was active in Masonry, and a prominent 
member of the Elks. His widow survives. 


CASSIUS F. SMITH, 77, former retail lum- 
berman in Wisconsin, Georgia and at Kelso, 
Wash., passed away March 16 as the result 
of a stroke. Mr. Smith spent his early days 
around Rhinelander, Wis.. and at one time 
was mayor of Antigo, Wis. He went to 
Georgia for a short time and engaged in the 
lumber business. In 1920. he and his son, 
George, started the Chicago Lumber & 
Veneer Co. at Chicago, but in 1921 the former 
went to Kelso and launched a retail lumber 
business. Two years later, George Smith 
went West and joined in the enterprise. C. F. 
Smith retired in 1925. Surviving are his 
widow, and two sons, George and Ray A. 
Smith, president of the lumber company in 
Chicago bearing his name. 


MR. and MRS, T. E. HARRIS, Linton, Ind., 
died March 13 of injuries received in an auto- 
mobile accident en route home from Har- 
lingen, Texas, where Mr. Harris is interested 
in citrus fruit holdings. The tragedv was 
caused by a blinding snowstorm. Mrs. Harris 
was killed instantly, and her husband died 
fifteen hours later. He was well known in 
the retail lumber business of Indiana. oper- 
ating yards in the towns of Linton, Dugger 
and Jacksonville under the name of the New 
Union Lumber Co. The concern was started 
in 1904. Survivors are four daughters, two 
sons, one of whom is Claude C. Harris, asso- 
ciated with Mr. Harris in the lumber busi- 
ness. He will manage the business. 


BURL CLEMENT, 56, secretary-treasurer of 
the Chapman-Storm Lumber Corn., Four 
Holes. S. C., died of heart failure March 16, 
after being in noor health for several months. 
He had been in his executive position with 
the comnany since its incorporation. He was 
esteemed for his sterling honesty in business. 
Surviving are his widow, his mother and 
three brothers. 


MRS. MAX MYERS, wife of the vice presi- 
dent of The Nicola Stone & Myers Co. in 
Cleveland, Ohio, passed away recently. She 
had been seriously ill for several months. 
Mrs. Myers had a wide acquaintance among 
members of the National-American Whole- 


sale Lumber Association through accompany- 
ing her husband to many of the association 
conventions. Mr. Myers was president of the 
association in 1932, 1933 and 1934. She, also, 
spent considerable time with him during his 
service on the Lumber Code Authority in 
1933 and 1934, and became well Known to 
lumber manufacturers. 


RIDGWAY MERRYMAN, 77, former presi- 
dent of the Baltimore Lumber Exchange and 
in the wholesale and commission lumber 
business for many years, died March 19. Mr. 
Merryman directed the inspection department 
of the Baltimore Lumber Exchange during 
the years when its members handled millions 
of feet of lumber annually. He was a Mason 
and a Knight Templar. His widow, two 
daughters and two sons survive. 


JOHN CLANEY, 76, president of the Lord & 
Bushnell Co., Chicago, passed away March 22 
in his home. Born in Melbourne, Australia, 
Mr. Claney journeyed to Chicago in 1871. 
He first worked for Robinson & Prettyman, 
an old Chicago con- 
cern, before starting 
his own business un- 
der the name of John 
Claney & Co., which 
successively was 
Claney & Allen, Claney 
& Bishop, and Thorn- 
ton-Claney. In 1917, 
the business of Lord & 
Bushnell was pur- 
chased by Claney Bros. 
& Associates, and the 
firm continued under 
the former name. Mr. 
Claney was a leader in 
all of the associations 
connected with the 
lumber industry of 
Chicago which have 
existed the past fifty 
years. He was one of 
the incorporators of 
the Chicago Retail 
Lumber Dealers Asso- 
ciation in 1920, and 
served as a trustee and 
as treasurer previous 
to his election as pres- 
ident in 1922. Mr. 
Claney served for 
many years as director 
and treasurer of the en 
National Retail Lumber Dealers Association. 
He was a Knight Templar. Survivors are 
his widow, four sons, J. Edwin, James W. 
Hugh and William Claney, who associated 
with him _ in business, a daughter, Anna, a 
brother, Hugh P., and one sister. 


JACOB S. CARVALHO, 85, vice president 
of the Cross, Austin & Ireland Lumber Co., 
Brooklyn, N. Y., died March 13 in his home 
at Lawrence, Long Island. Mr. Carvalho had 
been associated with the firm and its prede- 
cessors for seventy years. He started as an 
office boy with Wilson, Adams & Co., which 
was later absorbed by the Cross, Austin & 
Ireland Lumber Co. He filled many execu- 
tive positions before being named senior vice 
president several years ago. Mr. Carvalho 
was the oldest member of Golden Rule Lodge 
770 of Masons. Surviving are his widow, a 
brother and one sister. 


JOHN BIRT SHICK, 74, for thirty years 
president of the Indiana Moulding & Frame 
Co., LaPorte, Ind., passed away March 13 in 
his home. Mr. Shick was a recognized leader 
in his industry, and had served as president 
of the national assocation of moulding and 
frame manufacturers. He entered the pic- 
ture frame business in 1904, and later was 
joined by his brother, E. R. Shick. The In- 
diana Moulding & Frame Co. was started in 
1907. His widow, two sons, two daughters, 
his brother and a sister are survivors. 


ALLEN QUIMBY, 63, timberland owner in 
Maine and regarded as the dean of the ply- 
wood industry in the State, died March 11 
at his Portland home after a brief illness. He 
was a native of North Sandwich, N. H., and 
a graduate of Bowdoin College. At the 
World’s Fair in Chicago in 1893, he was an 
assistant at the exhibit of the bureau of 
ethnology. For sixteen years he studied an- 
thropology among Indian tribes of the West. 
a widow, two sons and two daughters sur- 
vive. 


ALBERT L. BANGHAM, 64, salesman for 
the United States Gypsum Co. for twenty- 
seven years and known by hundreds of lum- 
ber and building material dealers, died March 
11. A brother and two sisters survive. 


FERD H. CORDES, 63. architect and em- 
ployee of the Hyde Park Lumber Co., Cin- 
cinnati, Ohio, for the past twenty years, died 
suddenly March 20 of a cerebral hemorrhage 
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at his home. Mr. Cordes was a brother of 
Edward C. Cordes, secretary of the Hyde 
Park Lumber Co. He was well Known in the 
lumber trade and a 32nd degree Mason, a 
Shriner and a Scottish Rite member. He is 
survived by his widow and three brothers. 


LESTER GLOVER, 37, member of the firm 
of Richardson & Glover Lumber Co., Abbe- 
ville, Ala., died March 8 from pneumonia, 
which set in after an operation. Mr. Glover 
was a representative in the State legislature 
from Henry County. His widow, his parents 
and two children survive. 


JAMES CHESTER PATON, 54, head of the 
George W. Sloan Lumber Co., Lyons, N. Y., 
passed away March 17 of a cerebral hemor- 
rhage. He was prominent in his town and 
was on the board of education for nine years. 
Surviving are his widow, three sons and a 
daughter. 


MAURICE M. WALL, one of the founders 
of the National Hardwood Lumber Associa- 
tion and president of the Buffalo Lumber 
Exchange in 1910-1911 and again in 1916, died 
recently. A memorial resolution was passed 
by the Buffalo Lumber Exchange at its meet- 
ing, March 19. 


W. O. PIERCE, SR., 63, manager of the 
Home Lumber Co. at Mt. Sterling, Ky., died 
in a hospital in that city, March 12. He was 
a member of the Masons, Knights Templar, 
and Odd Fellows. Surviving are his widow, 
three daughters and two sons. 


SAMUEL EDWARD GILBERT, associate in 
the Groveton (Ga.) Lumber Co. for the last 
ten years, died in a hospital at Augusta, Ga., 
March 5. His widow, a son and three daugh- 
ters survive. 


CHARLES I. SHOWALTER, 74, retired 
secretary-treasurer of the Connersville (Ind.) 
Lumber Co., died suddenly at his home in 
Connersville recently. His widow, a daugh- 
ter and a son are among survivors. 








E. F. BRENNER, treasurer of the Ferd 
Brenner Lumber Co. (Inc.) located in Alex- 
andria. La., passed away March 12. Hard- 
wood lumber is manufactured by the Bren- 
ner concern. 


W. J. HARE, manufacturer of dimension 
stock at North Vernon, Ind., died March 11 
at the Methodist hospital in Indianapolis. 


Western Cedar Finding Many 
Specialty Uses 


Vancouver, B. C., March 20.—According to 
Fred Manning, who lives at Calgary, Alta., but 
is interested in a sawmill at Sproat Lake, Van- 
couver Island, B. C., there is a good demand 
in England now for cedar. Mr. Manning 
stated that there is a big demand there for red 
knotted cedar, which is used for gutters and 
eaves. The knotted cedar brings a larger price 
than the clear, according to Mr. Manning. and 
there is a demand for millions of feet of this 
product. He also stated that he had an inquiry 
for carload lots of cedar in lengths not exceed- 
ing 24 inches, which is used in making light 
summer chairs for seaside resorts. There is 
also a demand for cedar slats for Venetian win- 
dow blinds. The manufacture of speed boats 
and small boats of all kinds in eastern Canada 
uses a large amount of clear cedar, which 
brings a price of $80 a thousand, and the cedar 
in the Duncan district of Vancouver Island 
is particularly suitable for this purpose. 








Redwood Concern Reoraanizes 
Operating Set-Up 


Crescent City, Cartr., March 20.—Complete 
reorganization of Hobbs Wall & Co. mill and 
logging operations here was recently announced 
hy Chas. H. Jonas, managing director. Wil- 
liam Muncv. mill superintendent since the 
reopening following the maritime strike, has 
been promoted to general superintendent of the 
mill, planing mill, yards and shipping. Chas. 
Martin becomes general logging superintendent. 

The company resumed cutting, in a tract 
south of Crescent City, on March 3, with five 
huge trucks hauling the logs to the mill. In 
anticipation of uninterrupted operations this 
year, the companv has constructed a number of 
new tractor landings in the woods. 
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(Continued from Page 174) 


cargo for the West Coast. The company has 
also chartered the steamer “Tanana,” to 
leave Philadelphia on April 14 for the West 
Coast to load a full cargo of eastbound lum- 
ber. The Weyerhaeuser Line, which recently 
acquired the Steamship “Exporter,” has re- 
named her the “Winona.” This company has 
also added to its lumber carrying fleet the 
two steamers “Pennsylvania” and “Washing- 
ton,” and they will promptly load cargoes at 
Weyerhaeuser mills for delivery at its ter- 
minals on the Atlantic coast. 


Frank B. McQuesten, president of the 
George McQuesten Co., prominent distributors 
of lumber at East Boston for more than 75 
years, was on March 19 re-elected for a term 
of three years to the governing’ board of the 
Maritime Association of the Boston Chamber 
of Commerce. 


Capt. Oscar C. Nickerson, of the Nickerson 
Lumber Co., retail dealer at Chatham and 
Orleans, Mass., was on March 18 elected for 
the third consecutive term as president of 
the Cape Cod Chamber of Commerce at a 
meeting held at Hyannis. 


NEW YORK, N. Y. 


The retail dealers of this Metropolitan district 
were never more at sea at the opening of a 
spring building season than at the present time, 
as they arrange for the delivery of supplies, 
attempt to find cost levels, and establish selling 
prices at the yards. No phases of the problem 
are more baffling than those of securing supplies 
of West Coast fir and hemlock and determining 
costs. Because yard stocks are low, and there 
are practically no unsold lots of either dimen- 
sion or boards at the wholesale distributing 
yards, premium prices are being paid at 
wholesale, these ranging from $8 to $10 
above October quotations, before the marine 
strike got under way. Two of the first cargo 
boats to reach here from the West Coast, 
after the 98-day strike was ended on Feb. 4, 
are due here today or tomorrow from Bos- 
ton, where the Portmar and Calmar dropped 
heavy consignments. Offices here report that 
every parcel in these ships was in the form 
of a mill order or had been sold as a “transit” 
and would go direct to the buyer, thus add- 
ing nothing to local wholesale stocks. On 
this score, no relief is in sight before June 
or later, for it is claimed that all ship space 
on the West Coast has been taken through 
May. This shortage of space accounts for 
the report that none of the New York offices 
are willing to quote on schedules calling for 
loading before June. For such lots, many 
wholesalers are quoting $5 discount off page 
14% of West Coast List 32, while others 
hold at the $4.50 discount. Some business 
has been booked for June loading at these 
discounts, and well informed distributors 
here incline to the belief that the discount 
through the summer months will not go ma- 
terially above $5, particularly if labor trou- 
bles and wage adjustments continue to add 
to the cost of production at the mills. If 
this proves to be a correct forecast of the 
probable price basis for the ensuing six 
months, the local yard men will not go far 
astray if they close for all parcels offered 
for June or later loading at prices close to 
the $5 discount from mill lists. If prices sta- 
bilize at this level, and eastern prices do not 
further advance, the dealers will turn from 
one to the other, as either can assure most 
prompt delivery service. 

All reports from the retail yards and 
wholesale offices indicate very light offerings 
of eastern spruce from Maine and the Prov- 
inces. Advances in prices through the fall 
and winter months brought them to the high- 
est level in about ten years. The log input 
on the Maine rivers is above the average, 
but in New Brunswick and Quebec the larger 
operations have been hampered by lack of 
snow, mild weather and soft roads, so that 
the log harvest has been reduced fully fifty 
percent. A strong English market and ac- 
tive home demand have brought the Pro- 
vincial mills into this spring market with 
scant supplies on the mill yards, and a short 
crop of logs in prospect for the sawing sea- 
son. Production at the Maine mills is covered 
by orders sixty to ninety days ahead of the 
saws. In this situation, offerings and ship- 
ments to the New York yards are limited, 
and the price level for small dimension 
scantling by rail at all Harlem River points 
is $37@38, with many of the Provincial mills 
unable to quote on these sizes. Compared 


with western fir, when available, the 2x3- 
and 4-inch spruce in lengths up to 14 feet 
would be quoted at about $2 over fir, but 
in the longer lengths, 16 to 20 feet, these 
two woods would be close to a price parity. 
So the dealer whose stock is low appears to 
have a fighting chance to secure supplies of 
either western fir or eastern spruce, and at 
prices that are closely competitive. Offerings 
of spruce lath are limited-to small consign- 
ments at $6.50@6.75, delivered. 








Four Cargoes Arrive 


Newark, N. J., March 22.—Port Newark 
received its first lumber consignment from the 
Pacific Coast since the outbreak of the shipping 
strike, more than five months ago, when four 
vessels recently brought in about 5,000,000 feet 
of Oregon fir. Two of the ships had consign- 
ments for the Weyerhaeuser Timber Co. The 
New Jersey office of the FHA, which has been 
urging haste in lumber shipments to meet home 
construction demands, has announced that four 
more ships are expected within a week or two 
with lumber consignments from the Pacific 


Coast. 
Baltimore, Md. 


NORTH CAROLINA PINE — Distributors 
here keen busy. With a marked improve- 
ment in the weather, builders and contractors 
are getting under way in earnest again. The 
range of prices appears to be well sustained, 
as demand is higher than receipts. Stocks on 
the public wharves are larger, but not al- 
ways well assorted, and shortages in some 
items continue. 

LONGLEAF PINE—Supplies are only fair, 
with more or less difficulty experienced in 
getting the grades, and especially the sizes, 
wanted. The big dimensions are not at all 
plentiful. Mill operations have been much 
interfered with by the weather. No easing 
off in prices is in evidence. 


CYPRESS—Inquiry is active, with needs of 
consumers more or less in excess of the abil- 
ity of the producers to supply them ade- 
quately. Buyers show little or no hesitancy 
about paying the prices asked. Local assort- 
ments are small. 


DOUGLAS FIR—Some shipments have been 
received, but arrivals are far under prevail- 
ing wants, and it is not expected that some 
of the shipments ordered by local distribu- 
tors will get in before the middle of April. 
Meanwhile, the inquiry continues urgent, and 
prices are either firmly maintained or on the 
upgrade. 


HARDWOODS—So far the efforts of dis- 
tributors to acquire stocks have not been 
conspicuously successful, and quotations are 
still moving upward. The mills are stated 
to be far behind in their shipments, and 
offerings are eagerly snapped up. Furniture 
factories and other woodworking establish- 
ments have plenty of work in hand, and the 
activity in building promises to create a re- 
ceptive market for flooring as well as vari- 
ous other items. Foreign trade is absorbing 
supplies in impressive volume. 





Weather Halts Logging 


SPOKANE, WASH., March 20.—A report from 
Libby, Mont., March 18, said that logging oper- 
ations at the J. Neils Lumber Co. camps have 
been halted until weather conditions permit 
further progress. 


Utah Dealer to Wholesale 


SaLtt LAKE, Utan, March 17.—The Wattis- 
Decker Co., of this city, has announced its 
intention to enter the wholesale lumber field, 
with the intermountain area as its territory. 
The firm several months ago commenced the 
sale of used lumber salvaged from buildings 
in Boulder City, Nev., following the completion 
of Boulder Dam. Hundreds of houses were 
salvaged. 

The firm has been maintaining retail yards 
here and in Boulder City, and now will enter 
the wholesale field in the usual way, W. 
Prout said, W. E. Gilbert, of Onalaska, Wash., 
will represent it in calling on the trade, it was 
stated. 
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| How to Figure Costs for Advertising 
In Classified Department 











Seven words of ordinary length make 
one line. 


Count in the _ signature. 
counts as two lines. 


No display except the heading is 


Heading 


permitted. 

Extra white space figured at line 
Tate. 

One inch space advertisement is 


equal to fourteen lines. 


Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 








Too Late To Classify 


NOW 48 PAGES 4x52 


Seeley’s Figgerfast for All Who Figure. 
these to your public and students. They have 
lasting value. No better publicity possible. Of- 
fered now in saddle wire stitched at 10c each 
hundred lots, thousands 9%c. 


Cc. 8. SEELEY, care Western Lumber Co., 
2732 Madison St., Chicago. 





Present 





CARPENTER APRONS 


Write for samples and prices. 
THE MINNESOTA SPECIALTY CO. Inc. 
Minneapolis, Minn. 








WANTED 


Employees 


WTD.: A STAIR BUILDER & CABINET MAKER 


For Texas. Give age, experience and references. 
Address “D. 91,’’ care American Lumberman. 


WANTED: BY WELL-RATED CONCERN 


Located in Indiana a young man experienced and 
qualified to take complete charge of Department, 
wholesaling Hardwood and Yellow Pine Lumber. 
Excellent opportunity for right man. Give ex- 
perience, age, whether married or single and how 
soon can report. 

Address “E. 25,” care American Lumberman. 


WANTED: ESTIMATOR 


Acquainted with sash and door business. Must be 
experienced and familiar with general office work. 
Address “E. 27,” care American Lumberman. 


DETAILER AND BILLER OF SP’L MILLWORK 


Thoroughly experienced to take measurements at 
job, detail and bill architectural woodwork of 
every description, including complicated stair work. 
When answering, state age, whether now employed, 
salary expected and how soon you could enter em- 
ployment, } 
Address “E. 30,’’ care American Lumberman. 






































AMERICAN LUMBERMAN 











WANTED 


Employees 


WANTED: OFFICE MAN FOR ASSISTANT 
In cost department. Lumber office experience 
necessary and prefer man about 25 years of age. 

Address “D. 54,” care American Lumberman. 




















WANTED: YARD MANAGER 


For good location. 
Address “D. 60," care American Lumberman. 





EXPERIENCED MOULDER 


Who can operate either Woods or Vonnegut Ma- 
chines. Fully capable of taking charge of mill 
operating planers and moulders only. Location 
Southern Connecticut. State wages required and 
experience. 

Address “D. 62,” care American Lumberman. 





ASSISTANT MANAGER WANTED 
For an established Chicago Suburban yard. 
be thoroughly experienced in bookkeeping, credit 
and collection work, and be capable of generally 
supervising the business during the absence of the 
manager whose outside work takes up most of his 


Must 


time. Apply stating age, experience, religion, 
salary expected, to “D. 63,” care American Lum- 
berman. 





SUPERINTENDENT WANTED 


A competent man for superintending planing mill 
and made to order mill and cabinet work. Must 
be competent in laying out work from details, and 
also in supervising all machinery. Answer with 
references. Stating age, experience and salary ex- 
pected. Reply to P. O. Box 1225, Dept. L, Erie, 
Penn’a. 





BAND MILL MANAGER 


Thoroughly experienced man in all phases of band 
mill operation—qualified to properly train sawyer 
and all employees. Must have full knowledge and 
experience in mill erection and layout and install- 
ing mill equipment. Location, South America. A 
knowledge of Spanish Language and native help 
desirable. 
Address “D. 89,” care American Lumberman. 





WTD.: MECHANIC EXP’D WITH BAND SAWS 

And general planing mill work to take charge of 

small planing mill in Central Kentucky. 
MORTON LUMBER CO., Casey Creek, Ky. 





WANTED: YOUNG MAN 


For all around work as assistant to manager in 
a fast growing new yard near Chicago. Must be 
a good salesman, aggressive and experienced in 
office work. State age, experience and _ salary 
expected. 

Address “E. 37," care American Lumberman. 


WANTED: SPECIAL MILLWORK ESTIMATOR 
One who understands C.B.A. Permanent position. 
Answer in long hand giving age, health, experience 
and references, 
Address “E. 38,” 





care American Lumberman. 





Salesmen 


EST. COMMISSION SALES ORGANIZATION 


In Chicago wants two salesmen, one with head- 
quarters in Milwaukee and one in Chicago. Prefer 
salesmen who have established acquaintance with 
buyers in these districts and have knowledge of 
Southern Pine, Western woods and hardwood floor- 
ing. 

Address “E. 26," care American Lumberman. 








RELIABLE PROGRESSIVE LINE YARD CO. 


Operating in Midwest want salesman for industrial 
and retail trade in city of 300,000: also have open- 
ing for second men in smaller yards, both city and 
country. State experience, age and salary ex- 
pected first letter. 

Address “E. 28," care American Lumberman. 





WTD: EXPERIENCED LUMBER SALESMAN 


Not over 35 vears old for vard and outside. Keen 
competition in city of 28,000. Must be willing to 
put in long hours with constructive and initiative 
ability. An opportunity. Submit full details—past 
employment, exnerience, age and salary expected. 
Located near Chicago. 


Address “YE. 35,” care American Lumberman. 





WANTED: A SASH AND DOOR SALESMAN 
For Central Illinois territory. Prefer one who is 
familiar with Cost Book A. 

dress “D. 26," care American Lumberman. 





WANTED 














Ernployment 





EXP’D LUMBER SALESMEN WANT JOBS 


Eastern territory, out Phila. and vicinity; reason- 
able compensation expected. Write Employment 
Committee, Eastern Lumber Salesmen’s Assn., 321 
Hansberry St., Germantown, Philadelphia, Pa, 





A-1 DETAILER & BILLER—SPECIAL MILLWK. 


Would like to make a change if you are looking 
for a man who can take care of any size job, none 
too complicated or too large. Can take charge of a 
small mill work plant as superintendent. 
Address “C. 69,” care American Lumberman. 





WTD. EMPLOYMENT: 25 YRS. EXPERIENCE 


In general wholesale lumber business in large East- 
ern City—Sales Manager large wholesale company 
past twelve years—Thorough knowledge all office 
and sales details of Yellow Pine and rail and cargo 
shipments West Coast Products—Qwing to ill 
health in family—must locate in West or Coast— 
Can furnish best of references. 
Address “D. 55,” care American Lumberman. 








POSITION WANTED 


As credit and/or collection manager or assistant 
in wholesale lumber office. Eleven years’ experience 
in credits, collections and sales. Know lumber 
trade. 

Address “D. 65,’’ care American Lumberman. 





EXPERIENCED LUMBERMAN, 45 YEARS OLD 


Know lumber from mill to home. Retailing and 

general building experience. Capable detailer. Can 

take complete charge. Producer and money maker. 
Address “D. 71,” care American Lumberman. 





SALES MANAGER OF PROVEN ABILITY 


Keen student of lumber merchandising. Figures of 
sales average over period of years to prove am a 
price getter. A-1 references. Have sold produc- 
tion of Southern Pine manufacturers, east of Mis- 
scissippi (cutting 12% Hardwoods), ranging from 
eighty to one hundred million feet per annum, also 
experience with West side manufacturers. 
Address ‘D. 98,”’ care American Lumberman. 


EXECUTIVE SALESMAN OR BUYER 


Expert hardwood and yellow pine lumberman with 
over fifteen years’ experience as salesman, whole- 
saler and industrial buyer. Know markets, grades 
and sources of supply. Age 39, married, neat ap- 
pearance, college graduate. Prefer sales connec- 
tion or manager of wholesale department in Cen- 
tral West but will go anywhere, reasonable. 
Address “D. 46,” care American Lumberman. 


EXP’D YOUNG MAN—27—WANTS POSITION 


In small retail yard with opportunity to become a 
partner. Now employed as gen. mgr. Prefer town 
from 5 to 20,000. 

Address “D. 99,’’ care American Lumberman. 











ARCHITECTURAL DRAFTSMAN 


Detailer and Biller on special millwork and store 
fronts. No job too large. 
Address “E 31,’ care American Lumberman. 


EXPERIENCED HARDWOOD INSPECTOR 


Wants change. “Ai” reference. National experi- 
ence. North or South. 
Address “E. 33,” care American Lumberman. 


POSITION WANTED. SEVENTEEN YEARS EXP. 


In general wholesale Lbr. business; have thorough 
knowledge of office ani sales details of Yellow Pine 
and West Coast products, fifteen years with one of 
the largest producers of Yellow Pine and West 
Coast producers. 

E. A. WILLIAMS, Shelbyville, Ky. 


POSITION WANTED 


In Chicago wholesale or retail lumber office, prefer- 
ably wholesale. Thoroly exp. and of exceptional 
ability in all branehes of lumber office work. 
present employed but can see no future In present 
connection. References as to character and ability 
the very — Future more important than 
present sala 
Address XD, 38," care American Lumberman. 














POSITION WTD.—AT PRESENT EMPLOYED 
As Yard Supt. for Co. manufacturing 16 to 18 
million a year; can inspect any northern lumber 
mfrd., hard or soft wood. Been with present Co. 
10 yrs.; no trouble; best kind of reason for chang- 
ing. 

Address “D. 69,” care American Lumberman. 


WTD. POSITION: LOCO. OR STAT’Y ENGINEER 


20 yrs. exp. A-1 refs. Strictly sober. State salary. 
Address “C. 177," care American Lumberman. 








March 27, 1987 











WANTED 














Lumber and Dimension 


WANTED: 10 TO 15 CARS WISCONSIN 


Minnesota or Michigan stock of 4/4, 5/4, 6/4 and 
8/4 No. 2 & Btr., not to exceed 15% 3A, Birch Tie 
Sides green or dry. Quote minimum loading point 
price, advising age of stock. 

Address “E. 32,” care American Lumberman. 


CHESTNUT, GULF RED CYPRESS, WHITE ASH 
Car 4/4 No. 1 Com. & Sel. Chestnut, 
Car 4/4 Selects Gulf Red Cypress, 25% Rift 
Car 4x6”&wider Northern White Ash 
R. W. ADAMS, East Aurora, N. Y. 


WANTED—DIMENSION 
5,000 pes. %” thick, 195%” wide & 3’ 3” long. 
10,000 pes. %” thick, 19” wide & 2’ 5” long. 
of Gum, Tupelo, Poplar or Magnolia. 
ANDERSON WOOD WORKING CoO., INC. 
Furniture Division—Louisville, Ky. 


WANTED: BASSWOOD TEMPLATE STOCK 
38,000 ft. S2S to 4%” x 6”—12/14/16 ft. avg. 14 ft. 
14,000 ft. S2S to 4%” x 4”—12/14/16 ft. avg. 14 ft. 
“Selects” or “Selects & Better’’—Bundled. 
Delivery—prompt—duplicates—June and July. 

Address “C. 75,” care American Lumberman. 

















ears 4/4” ag 2 Com, & Btr. Poplar. 
cars 4/4” No. 2 Com. & Btr. Hackberry. 
ANDERSON WOOD WORKING CoO., INC. 
Furniture Division—Loutaville, Ky. 


WANTED: LUMBER AND LOGS 


We want about four cars monthly of 4/4 FAS or 
No. 1 Common & Better dry basswood, during next 
six months. 

Address “D, 52,’. care American Lumberman. 


WANTED 
4 cars 3/4” No. 2 Com. & Betr. Gum, Magnolia or 
Tupelo. 
2 cars 4/4” No. 2 Com. & Btr. Gum, Magnolia or 
Tupelo. 
2 
2 








NO. 2 COM. & BTR. 4/4, 5/4, 6/4 & 8/4” BIRCH 


Basswood, Soft Elm, air dried or kiln dried for 
immediate or future shipment. 
Address “D. 79," care American Lumberman. 


Retail Lumber Yards 


WANTED: LUMBER YARD 


Want to buy a good lumber yard in northern Mis- 
souri, southern Iowa or Illinois. 
Address “B. 43,” care American Lumberman. 


WANTED TO BUY LUMBER YARD 
In small Northern Illinois City. 
Address “C. 74,” care American Lumberman, 
WANTED TO BUY 


A retail lumber yard in Northwest Washington. 
Address “E. 29,’ care American Lumberman. 

















Business Opportunities 


WILL BUY OR RENT SMALL PLANT 


Portable or custom sawmill or woodwork shop. 
Minn. or Mich. 
Address “‘D. 95,” care American Lumberman. 


Used Machinery 


WRECKING 


We will purchase outright or dismantle old and 
abandoned plants and buildings. Will also pur- 
chase machinery and equipment of every descrip- 
tion. Advise us what you have. 

GEORGE STEINER 
1233 West Lake St. 








Chicago, Il. 





WANTED 


Good small size Ball Bearing Band Mill complete 

with carriage. Also Edger. Quote best cash price, 

where can be seen with full description of same. 
PHILIP ENDERS & SON, Rochester, N. Y. 





WANTED: GANG RIP SAW 


Suitable for ripping hardwood flooring strips. 
Address “D, 84,” care American Lumberman. 
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